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EQUIPPED RISKS 


EVERY P AUTION 


Some Valuable Lessons Were 
Learned From Severe Experi- 
ence of Last Winter 


MANY SYSTEMS FROZEN 


Assured Should Be Educated as to 
Measures to Be Taken Before 
Cold Season 


Sprinkler experts who have been go- 
ing over the various plants since the 
severe weather feel that it is very neces- 
sary for the insurance companies to be- 
gin right away educating the assured to 
means of properly protecting their 
equipments during the perils of winter 
especially with the fuel situation in such 
an uncertain _ state. Interview any 
sprinkler inspector and he will tell you 
that many more equipments were frozen 
than were recorded during the winter. 


Dry Pipe Systems Impaired 


Even the dry pipe system did not es- 


cape. It was frequently found that the 
valve and riser for the dry pipe system 
were frozen because they were located 


-in a power room or section of the plant 


which theretofore had always been heat- 
ed and there was no opportunity for 
the water to be frozen below the en- 
trance valve. Owing to the lack of fuel, 
however, it was found that many of 
these dry pipe systems were put out of 
business last winter. Sprinkler experts 
agree that the insurance companies 
simply had a run of good luck last win- 
ter and did not sustain the losses that 
might have come to them inasmuch as 
so many of the equipped plants were 
absolutely unprotected. In some cases 
Sprinkler insurance syndicates insisted 
on an advanced rate during the interim 
when the equipment was out of busi- 
ness. 
Need Much Educational Work 


A sprinkler inspector said the other 
day that the assured should do much 
before the winter sets in to get his sys- 
tem in good order. He stated that a 
Man would not start his automobile in 
the spring without getting into his en- 
gine, oiling up all the parts, getting the 
dust! out, cleaning up the carburetor 

(CONTINUED ON PAGE 3) 








AETNA (FIRE) INSURANCE CO. 


AETNA FIRE UNDERWRITERS DEPARTMENT 
of Hartford, Conn. 
The policyholders of this Company are 


EXEMPT 
at time of a conflagration from the haunting fear that funds to pay will 
be insufficient. Agents conveniently located throughout the country. 
WM. B. CLARK, President 
Western Branch, Insurance Exchange, Chicago 
THOS. E. GALLAGHER, General a 


L. O. KOHTZ, Ass’t Gen’l Agt. R. B. IVES, Asst. Sec’y 











Great American 
Insurance Company 
New Bark 


ORGANIZED IN 1872. 


STATEMENT JANUARY 1, 1918 
CAPITAL 


$ 2,000,000.00 


pt. Ao FOR ALL poe LIABILITIES 


$12,927,269.91 


NET SURPLUS 


$8,527,719.31 


ASSETS 


$23,454,989.22 


Western Department, Chicago 


WALTER H. SAGE, General Manager INGRAM & LERCH, Managers 
WALTER E. MILLER, Assistant Manager 











EDWARD MILLIGAN, President 
-President JOHN B. KNOX. 
THOMAS ¢ TEMPLE’ ot EEORGE C. LO LONG TR Serear 
THEODORE F, SPEAR, Ass't Sec’y HENRY P. WHITMAN, Ass’t Sec’y 
FRED C. GUSTETTER, Ass’t Sec’y EDWARD V. CHAPLIN, Ass’t See'y 
Surplus to Policy-holders_ . P . $ 9,756,000 
Total Losses Paid . c e 500, 


Cash Capital - Three Million Dollars 


Reinsurance Reserved - $5,996,730 
mans for — Losses and all other eannes 
’ 


y : if . 6,746,963 


NET ee 2 oe 8 
Total Assets $16,503,963 








ARGUMENT IS MADE 
FOR PRODUCTION BASIS 


Prominent Loss Adjusters Feel 
Use and Occupancy Should 
Be on Volume 


GET AWAY FROM PROFITS 


Feelirig That the Present Standard 
Opens the Way for Too Much 
Gambling in Underwriting 


In the underwriting of use and occu- 
pancy, most companies feel that in the 
manufacturing field today there are 
many speculative features entering into 
this line, largely because of the ab- 
normal conditions. Underwriters won- ~ 
der just what effect the return of nor- 
mal conditions will have on business, 
especially with a “U. & O.” contract 
based on net profits, or carrying a 
valued form stipulating that the com- 
pany will be liable for a definite sum 
agreed upon and named if there is a 
total loss. 

Some of the men who have had the. 
largest experience in adjusting use and 
occupancy losses, feel that in these un- 
certain days companies should get as 
far away from the gambling or specula- 
tive element as possible, and base their 
use and occupancy contracts on volume 
or production so far as manufacturing 
industries are concerned, and on sales 
so far as non-manufacturing policy- 
holders are concerned. 


Arguments for Volume Basis 


The argument is made that an adjust- 
ment on the basis of relative net profits 
exposes the companies to all the vagaries 
and fluctuations of market conditions. 
It is stated that an assured who has a 
use and occupancy policy will be more 
interested in restoring his property loss 
than getting his concern back to a nor- 
mal net profit basis, because he can rely 
on the insurance companies paying him 
his loss in profits. When a concern 
burns out the assured is more anxious 
to save his customers than anything 
else. He will go to a large expense in 
getting conditions restored so that he 
can continue to serve his customers. 

He may rent other property, pay a 

(CONTINUED ON PAGE 14) 
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a United States - 


Net Surplus above all Liabilities in the . 


NORTH BRITISH & MERCANTILE 


UNITED STATES BRANCH—76 WILLIAM STREET, NEW YORK CITY 
United States Branch Statement January 1, 1917 





$9,186,914.00 


3,611,051.00 


(PURSE FUNDS are held solely for the protection of 
policyholders and creditors in 
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PERMANENT DEALERS 
REPLACE SWINDLERS 


Trickster in Lightning Rod Indus- 
try Has Given Way to Respon- 
sible Manufacturing Interests 


HAS GAINED RECOGNITION 


Quality in Goods and Education of In- 
stalling Merchants Win Place for 
Legitimate Protective Device 





Nearly every insurance agent who 
has been in the business 20 or 25 years 
remembers distinctly the time when the 
lightning rod was the chief vehicle of 
the rural district soliciting swindler. 
While this association with swindling 
solicitors had nothing whatever to do 
with the merits of the lightning rod as 


a fire protective device, yet it did serve 
to discredit the lightning rod in that 
way and in many other ways. Today 
the lightning rod has almost oytgrown 
the unsavory reputation which it for- 
merly had because of its associations. 
It has now come to be recognized as 
one of the most important mechanical 
devices for preventing fire loss. 


Has Gained Recognition 


This recognition of the lightning rod 
has not come about all at once but has 
been a gradual growth within the last 
20 years and it is more than coincidence 
that this recognition has proceeded 
along with the establishment in the 
lightning rod business of large and sub- 
stantial companies interested only in 
their reputation as reliable protectors of 
property. These companies have helped 
to establish solid confidence’! in the light- 
ning rod itself. 


Should Understand Industry 


It is important that those in the insur- 
ance business should understand how the 
lightning rod industry has come forward 
within the last 20 years. In former days 
every lightning rod salesman was a law 
unto himself. In many instances he 
bought materials where he could buy 
cheapest and installed the materials at 
as low a cost as possible regardless of 
correct installation, for of this he knew 
little to begin with. He bought his ma- 
terials of a mail order house, put up the 
job, making as much as possible on it, 
and moved on without thought of repeat 
erders. Through this maze of bad in- 
dustrial practices, a responsible light- 
ning rod industry has made its way. 


Legitimate Protective Device 


By putting more quality into the goods, 
educating dealers as to correct installa- 
tion and establishing definite and con- 
tinuous relations with regular and per- 
manently localized dealers, strongly 
established companies have won a place 
for the lightning rod as a legitimate and 
important fire protective device. When 
dealers with these companies buy goods 
today, they are visited by a represen- 
tative of the lightning rod company, who 
instructs them in installation methods. 

No two jobs will be exactly alike. For 
that reason the company representative 
makes return trips to.examine work done 
during his absence. Any mistakes are 
corrected and called to the dealer’s atten- 
tion. In this way the dealer becomes 
proficient in installation work and learns 
to take a pride in the finished job, with 
“zood materials, which will bring repeat 
orders. 


Responsible Companies Remain 


With the prominent place that light- 
ning rods are taking as a protection to 
farm property, it is important that in- 
stallation of high class protection should 
be encouraged. Fortunately the mail or- 
der houses and wire jobbers which were 
doing business some time ago are grad- 
ually disappearing, probably because of 
the lack of repeat orders and local con- 
fidence. Responsible lightning rod com- 
panies maintain close relations with local 
dealers who are permanently in the busi- 
ness. 








LOCAL AGENTS WILL 
MEET AT CLEVELAND 


October 10, 11 and 12 Selected as 
Dates by National Association 
Officers 


CASUALTY MEN INVITED 


New Interest. and Centrality and Date 
of Meeting Expected to Bring 
Biggest Attendance 








NEW YORK, April 30—The twenty- 
third annual convention of the Na- 
tional Association of Insurance Agents 
will be held at Cleveland, Ohio, on 
October 10, 11 and 12. The very large 
attendance at the mid-year conference 
at Chicago, added to the exceptionally 
central position of Cleveland, with its 
ample hotel accommodations, lead the 
officers to believe the annual meeting 
will be the largest in the history of the 
association and this despite the war and 
unsettled travel conditions. 

Casualty Men Invited 


As usual, a very cordial invitation has 
been extended to the National Associa- 
tion of Casualty & “Surety Agents to 
hold its annual convention at the same 
time and place and to hold joint meet- 
ings of the two associations. The in- 
terests of members of the two associa- 
tions are becoming more and more 
identical. In all probability the next 
mid-year conference will be held at New 
Orleans, which was the only other city, 
besides Cleveland, extending an invita- 
tion for the annual convention to be 
held there. 


Casualty Organization Plans 


_ Last year the International Associa- 
tion of Casualty & Surety Underwriters 
did not hold its regular annual ‘meeting. 


In the past it has been the custom for | 


the National Association of Casualty 
& Surety Agents to hold its meeting 
at the same time and place that the In- 
ternational Association has. However, 
last year. the former organization held 
its meeting at St. Louis in connection 
with the National Association of Local 
Agents. 

Charles H. Burras, president of the 
National Association’ of Casualty & 
Surety Agents, says that in the event 
the International Association of Cas- 
ualty & Surety Underwriters holds no 
meeting this year the Casualty & Surety 
Agents organization will again hold its 
meeting with the National Association 
of Local Agents. 


Dayton Company Changes Name 


The Teutonia Fire of Dayton, Ohio, 
is arranging to change its name to the 
Reliable Fire Insurance Company. The 
officers of the Teutonia are 100 percent 
American. Secretary William F, Kra- 
mer, who grew up with the institution, 
has been very active in all of the war 
fund raising campaigns in Dayton. Mr. 
Kramer was influential in getting the 
officers of three or four other Dayton 
industries, regarded as German institu- 
tions, to go to the management of the 
Third Liberty Loan campaign and pro- 
pose that these institutions, including 
the Teutonia Fire, should subscribe for 
one-fifth of Dayton’s quota. With the 
exception of the German of Peoria the 
fire companies having German titles 
have now changed their names. 


Death of Mrs. George H. Ball 


The many friends of George H. Ball of 
Detroit, general agent of the Detroit Fire 
& Marine, are grieved to learn of the 
death of Mrs. Ball. She was a most esti- 
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and Foreign companies and at Lloyds, London. 
RE-INSURANCE CONTRACTS DRAWN AND PLACED. 


F.*R. THOMPSON 


Insurance Exchange, 


Exceptional facilities for handling Surplus and difficult 
lines and unusual forms of insurance in best American 


YOUR BUSINESS SOLICITED ; PROMPT ATTENTIO£ 


Chicago, Ill, 








THE T IVERPOOL & LONDON & GLOBE 


Insurance Company Limited 


Its United States assets are $16,153,068.57, every 
dollar representing UNITED STATES INVEST- 
MENTS, which are held in trust for sole protection 
of American policy -holders and subject to strict 
Cirle &Chbe’ supervision of State Insurance Department. 


WESTERN DEPARTMENT, 1144 Insurance Exchange, CHICAGO 
CINCINNATI, DEPT., 401 Fourth Nat. Bank Bldg., CINCINNATI, OHIO 
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LIVE AGENTS WANTED 
TO WRITE HAIL AND CYCLONE INSURANCE. 
TERRITORY OPEN IN ALL NORTHWEST STATES. 
TWENTY PER CENT COMMISSION. 


WRITE ST. PAUL MUTUAL HAIL & CYCLONE INS. CO. 
TODAY 805-6 Pioneer Bldg., St. Paul, Minn. 














mable woman, ss of many charms, 


and had a wide circle of acquaintances. 











ORGANIZED 1854 


The Mechanics ‘oypw Of Philadelphia 


JANUARY 1, 1918 


Cash Capital, $250,000 
Surplus to Policyholders, 


EASTERN DEPARTMENT HoME OFFICE 

D. H. DUNHAM, PRES. J. A. SNYDER, SEC’Y 

JOHN KAY, VICE-PRES. PHILADELPHIA, 

A. H. HASSINGER, SEC'Y PENNA. 
NEWARK, N. J. 


WESTERN DEPARTMENT 


W. T. BASSETT, ASST. MGR. 








ORGANIZED 1855 


FIREMEN’S "suet! OF NEWARK 


JANUARY 1, 1918 


Cash Capital $1,250,000 Net Suplus $2,384,97!.20 
$3,634,971.20 


Surplus to Policyholders, 


EASTERN DEPARTMENT 
D. H. DUNHAM, PRESIDENT 
JOHN KAY, VICE-PRES. 
A. H. ee, SECRETARY 
ARK, NEW JERSEY 


WESTERN DEPARTMENT 
NEAL BASSETT, 
VICE-PRES. & MGR. 


CAGO, ILLIN 


_—_ 


Net Surplus, $358,700.3! 
$608,700.31 





NEAL BASSETT, VICE-PRES. & MGR. 


CHICAGO, ILL. 


W. T. ae ASS’T. M ols 
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OBJECT TO TOWNER MEASURE N ASSETS ovale LIABILITIES 
ece er . 
‘ Gov'm’nt and State B’dsand Stocks $1,869,977.49 | Unearned Premium 
Protest Against Allowing Use of Ger- INS. CO. OF AMERICA Bonds and Stocks of Municipalities “paz 90 30 Gietrthiccrececesss $5,489, 129.03 
is of Railroads ............+ 318,283. 7 
man Insurance Funds to Organize NEW YORK Guaranteed Stocks of | Railroads... eee ay Wao a of 961.455.18 
tocks of Natlroads..... q 00 | Adjustment......... ° le 
American Companies 4 Miscalioneens Saath... wedi 523,484.00 ay 
“oO “ Ms and Other 
ne of the Giants $11,049,244.46 Liabilities .......... 740,209.43 

NEW YORK, May 1—The hearing Western Department Cashin Banks ron aed 1 001°475.72 te ina 
on the Towner bill permitting German ; Prem. in Course of Coll. 1,144,927.24 ~-9.190,793.64 
insurance companies to continue in CHICAGO Accrued Interest and sinenin 
business by forming domestic insurance : other Assets,........ 165,215.09 Net Surplus Beyond Capital and 
companies has been postponed by Gov- ry > ee es a $ 2,373,618.05 alb Missle daca ccsceceseksens $4,232,068.87 
ernor Whitman following a _ request = ane , mS ssistant Manager $13,422 862.51 i 
made by A, Mitchell Palmer, alien prop- W. E. MCCULLOUGH, - Agency Supt. | TOTAL ADMITTED ASSETS... .$13,422,862.51 | Net Surglusto Policyholders........ $6,232,068.87 
erty custodian, according to an an- 


nouncement by the American Defense 
Society, which has been fighting the 
measure. Mr. Palmer acted after a con- 
ference in Washington Monday with 
Richard M. Hurd, chairman of the 
board of trustees of the American De- 
fense Society and several prominent in- 
surance men among them being Archi- 
bald E. Stevenson, Frederick B. Camp- 
bell and E. M. Sawtelle. 


Reasons Are Given 


Three reasons are given by Mr. Stev- 
enson as the basis of objections to the 
Towner measure. They are, first, that the 
bill gives enemy interests the opportu- 
nity to buy back during the war their 
insurance system which has been shown 
to be a system of espionage; second, the 
bill purports to authorize the violation 
of trusts excepting for the benefit of 
American policyholders in such foreign, 
insurance companies, and, third, that the 
whole measure as drawn is ambiguous, 
impractical and wholly unnecessary. The 
hearing will be held May 8, according to 
present plans. 

A delegation composed of William M. 
Hurd of the American Defense Society; 
Frederick B. Campbell, an attorney; Ju- 
lius Henry Cohen, of the Chamber of 
Commerce; Frederick S. Little, president, 
Fire Brokers Association; Seeyle Bene- 
diet, of Benedict & Benedict; Archibald 
E. Stevenson and A. C. Hegeman, visited 
the governor. 


EQUIPPED RISKS NEED 
EVERY PRECAUTION 


(CONTINUED FROM PAGE 1) 


and so on. Just so he said with a 
sprinkler equipment there are many 
things that can be done to get it in first 
class condition. The valves should be 
working all right. There should be no 
depressed section of the pipe. It should 
be drained out and cleaned. There may 
be exposed sections in the attic or near 
the roof. Some parts of the pipe may 
be bent. 


Should Take Precautionary Measures 


_ He declared that it would pay the 
insurance companies to send around an 
expert to all sprinklered property even 
if they have to pay the bill and see to 
it that these equipments are put in 
proper shape so that the utmost pro- 
tection should be given. He says that 
unless these warnings are heeded and 
the assured cooperate in getting 
equipped property in shape the danger 
next winter will be much greater than 
last. He feels a most serious situation 
exists and that every precaution should 
be taken. 


Emanuel Schwartz, the Waukegan, I[11., 
local agent has gone into the naval serv- 
ice and his brother is taking charge of 
his agency. 





The ready calculated rate tables in the 
annual Automobile Insurance Number of 
THE NATIONAL UNDERWRITER issued 
last week will be found of great use to 
agents in soliciting business, in handling 
it in their offices and to companies in 
checking up on rates. These will save 
time and money. The supply of addi- 
tional copies of this issue is limited and 
orders for it should be placed immedi- 
ately. Prices are 25 cents per copy, $22.50 
per hundred copies and $150 per thousand 
copies, 

















Changes in the Field 




















R. H. Baldwin and G. S. Eastman 


R. H. Baldwin, formerly with Martin 
Bros. Company, local agents in Omaha, 
has been appointed special agent for 
the St. Paul Fire & Marine for Ne- 
braska, with headquarters in Omaha. 
G. S. Eastman of Hastings, Neb., has 
resigned as special agent for the St. 
Paul for western Nebraska to enter the 
banking business at Arnold, Neb. 


H. L. Fouts 


H. L. Fouts has been appointed spe- 
cial agent of the farm department of 
the Home in Illinois and will assist 
C. M. Houseman throughout the state. 
Mr. Fouts has been a member of the 
firm of Fike & Fouts of Lewiston, IIl., 
and is now selling out his interest in 
the agency. Mr. Fouts is an aggressive 
solicitor, well versed in the farm insur- 








ance business and thoroughly ac- 
quainted with Home methods. 
H. L. Platt 


H. L. Platt has been appointed spe- 
cial agent for the Starkweather & 
Shepley companies, with headquarters 
at Syracuse, N. Y. He previously trav- 
eled in New York state for the Prus- 
sian National and Netherlands. 





W..P. Ray 


It is understood that W. P. Ray, In- 
diana state agent of the Northern of 
New York, will go to the home office 
to assume a position August 1. Assist- 
ant Special Agent Price will probably 
succeed him as state agent for Indiana 
and another assistant will be engaged. 





Paul G. Keeler 


Paul G. Keeler, former special agent 
for the Arizona Fire in southern Cali- 
fornia, has been appointed special 
agent for the St. Paul and allied com- 
panies in the same field, working with 
Senior Special Joseph G. Boyce, with 
headquarters at Los Angeles. 


Peoria Insurance Exchange 


The Peoria Insurance Exchange, whose 
membership comprises 21 of the leading 
agents of the city, has raised more than 
$400, which is to be used for advertising 
purposes... The campaign has_ been 
planned along the lines used by the Chi- 
— Board of Underwriters on a smaller 
scale. 

The organization has been very suc- 
cessful in bringing the agents in closer 
touch with one another. All but two 
agents in Peoria have affiliated with the 
exchange. A business meeting and 
luncheon is held each Thursday, where 
all matters of interest to Peoria agents 
are thoroughly discussed. A chairman is 
elected every three months. The present 
officers are: Howard Kellogg, of the To- 
bias-Kellogg Agency, chairman, and 
Walter Bourke, of Furst & Bourke, sec- 
retary. 


The Firemens of Newark, which re- 
cently commenced writing automobile 
business, is issuing a prevalued automo- 
bile policy for a two or three-year term. 
The contract provides for an automatic 
reduction of liability and is similar to 
one written by the New Jersey and New 


Moral Hazard on 
Use and Occupancy 





There are some fire insurance men 
who do not regard use and occupancy 
insurance as a safe proposition. They 
feel that it is a moral hazard inviter, 
and will decline to write it whenever 
possible, even upon a risk where the 
fire line is carried. In commenting 
upon this attitude an underwriter said 
the other day that the moral hazard on 
tuse and occupancy insurance should be 
‘considered in very much the same light 
that it is in fire insurance. He said 
that there are many property owners 
who have two separate codes of morals. 
One is used in everyday business and 
personal affairs, and the other comes 
to light when large corporations are 
dealt with. The man whose ordinary 
conduct is irreproachable will, when 
dealing with a large corporation, dis- 
play a desire to gouge a concern for as 
much as can be gotten. 

It should be remembered, however, 





that this attitude is not assumed until 
the loss actually occurs. At the time 
the insurance is taken out and the pre- 
mium paid, the great majority of as- 
sureds have honest intentions. If this 
were not true the fire insurance com- 
panies could not do business. It is 
after a loss occurs and the assured sees 
a possibility of getting something he 
did not pay for, that the “second moral 
code” comes into use. While the moral 
hazard in use and occupancy insurance 
is undoubtedly present, it is, on the 
other hand, a fact that many fire in- 
surance men in underwriting this class 
of indemnity consider too seriously the 
probabilities rather than the possibili- 
ties. 


No More Relief Rates 


Relief rates are no longer granted in 
Indiana and agents are beginning to feel 
the effect, they say. However, the spirit 
generally seems to be to accept the 


situation. 
“I’m Hail Columbia on germs, mi- 
crobes, bacteria and all that sort of 


dope,” says an agent. “I sterilize, filter, 
classify and percolate everything—even 
my relations with my competitors are 
strained.” 
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Brunswick Fire. 
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(NATIONALUNION) 
\ Fire Insurance Co. / | 
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SECURITY—STABILITY—SERVICE AND FACILITIES | 
MAKE THE NATIONAL UNION A GOOD COMPANY TO 
REPRESENT BY EVERY TEST THAT COUNTS, 
PROPERLY EXPERIENCED AND QUALIFIED AGENTS) & 
| NATIONAL UNION SERVICE WILL SPEAK FOR IT-| | 
| SELF WHENEVER YOU CHOOSE TO MAKE THE TEST. 
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ORGANIZATION FORMED 
EASTERN MEN GET TOGETHER 


Former Western Fire Insurance Men 
Now Holding Official Position in 
East Meet 


NEW YORK, May i—(Special)— 
To preserve something of that or- 
dial atmosphere in the transaction of 
business affairs so noticeable in the 


west and conspicuously absent in the } 


effete east, fire insurance men to the 
number of thirty-nine, all formerly of 
the middle west, and now resident in 
New York or near-by centers, held a 
get-together meeting in this city on 
Friday evening last. So enjoyable a 
time was had that it was decided to 
form a permanent organization; gath- 
erings to be held at convenient periods 
throughout each year, 
Case Named Chairman 


Chas. Lyman Case, United States 
mahager of the London Assurance, and 
dean of the assembled company, acted 
as toastmaster at the dinner and so ad- 
mirably did he fill the office that he was 
chosen “chairman of the association for 
life.” 

Mr. Case was empowered to name a 
committee of five, which will draw up 
plans for the permanent organization. 
Representatives of both union and non- 
union companies will be admitted to 
membership, and those fortunate enough 
to be among the elect are assured of a 
royal good time whenever and wher- 
ever the gatherings are held. | 

The record of fire underwriters who, 
like young Lord Lochinvar, have come 
“out of the west” to assume posts of 
high responsibility in the east, 1s a not- 
table one and while all of these were 
unable to attend the dinner on the 26th 
ult. the sub-joined list of those present 
will convey some idea as to the number 
and quality of the men who have “made 
good.” 

Those Who Attended 

C. D. Dunlop, vice-president Provi- 
dence Washington; J. O. Dye, assistant 
manager Rochester Underwriters; Wm. 
A. Blodgett and -S. R. Homes, Fred S. 
James & Co.; R. D. Harvey, United States 
manager, Royal Exchange Assurance; 
Chas. Lyman Case, United States man- 
ager London Assurance; F. B. Stabler, 
E. C. Fox, general agents; and Fred H. 
Sabin, assistant general agent, North 
British & Mercantile; Hart Darlington, 
assistant United States manager, Phoe- 
nix of London; Ed. Meinel, Meinel & Wem- 
pel, United States managers Salamandre; 
A. E, Clough, chairman loss committee, 
New York Board; J. A. Kelsey, United 
States manager Aachen & Munich; H. N. 
Kelsey, United States manager, Ham- 
burg-Bremen; Jos. J. Windle, general 
adjuster; W. J. Greer, general manager 
General Adjustment Bureau; Chas. 
Holman, assistant United States man- 
ager Commercial Union; Geo. M. Love- 
joy, vice-president Phoenix of Hartford: 
Fred W. Bowers, secretary Connecticut 
Fire; Waite Bliven and H. W. Stephen- 
son, vice-presidents State of Pennsyl- 
vania; H. R. Loudon, assistant deputy 
manager Liverpool & London & Globe; 
Lewis Parker, of E. F. Perry & Co.; Al- 
fred Stinson, secretary American Eagle; 
Robe Bird, New York Underwriters; O. 
i. Lane, president, B. M. Culver, vice- 
president and J. P. Singleton, general 
adjuster Niagara Fire; Frank A. Man- 
nen, Marsh & McLennan; W. N. Bament, 
generale adjuster Home; Walter H. Cob- 
ban, general adjuster; Howard DeMott, 
manager Reinsurance Bureau; C. S. Tim- 
berlake, manager marine department, 
Hartford Fire; Robert L. Parsons, 
Northern of New York; A. C. Noble, vice- 
president Merchants Fire; Willis O. 
Robb, manager New York Fire Insur- 
ance Exchange; L. C. Moore, general ad- 


juster, New York Underwriters ana 
F. W. Koeckert, vice-president Con- 
tinental. 


Cannot Use Evidence 

Circuit Judge Slate in the circuit court 
at Jefferson City, Mo., ruled that evi- 
dence of the conviction of Julius R. 
Bersch, Harry Imel and Harold Gilmore, 
could not be used by the insurance cem- 
panies in the trial of suits growing out 
of the Gilmore-Bonfig Decorating Com- 
pany at St. Louis, which is attempting to 
make recovery. The ruling was made 
against the Hartford on a policy for 
$2,500. Fifteen other suits are pending 
against the companies growing out of 
the same fire, which destroyed ‘the prop- 
erty St the decorating company on July 


‘such a renewal letter. 











(Established in 1782) 


PHOENIX ASSURANCE COMPANY, Ltd. 


OF LONDON 


Extracts From the Financial Statement of Dec. 31, 1917. Assets $4,933,136.47. 
Reinsurance reserve $2,652,767.24. Surplus $1,783,955.33. Total income $3,499,951 .42. 
Strong financially. Assets well invested, policyholders amply protected. 


Head Office: 

100 William St., New York 
Western Department : 

Insurance Exchange, Chicago 
Marine and Automobile Dept.: 

27 William St., New York 
Pacific Department : 

343 Sansome St., San Francisco 











GET CASH RENEWALS 
HANDLING SMALL POLICIES 


Eastern Agent Tells How He Gets the 
Money and Holds the Good 
Will of Customers 


ROCHESTER, N. Y., April 30.—In 
order to eliminate loss in handling fire 
policies in the $500 furniture class, many 
agents will not permit such contracts 
to leave their offices before the pre- 
miums are paid. The renewal of such 
business can be handled without need- 
less expense and without loss of patron- 
age which later may develop into val- 
uable clientele. 

large number of agents in western 
New York who formerly experienced 
much annoyance in the following up of 
the renewals of this class of assured, 
are now using, with complete success, 
a form letter to advise the owner of the 
property of the expiration of his insur- 
ance. About a week before the policy 
expires such a letter as this is mailed 
out: 

Form Letter Used 

“We have expiring for you on May 2 
fire insurance for $500 covering your 
household furniture at 22 Hanley avenue. 
Kindly call at the office, pay the premium 
of $3.30 and the new policy for three 
years will be delivered to you.” 

One of the leading agents of this city 
in commenting on this class of busi- 
ness says: 


Saves Time and Money 


Agents who have experimented with 
such a system of renewing small policies 
report that in nine cases out of ten the 
assured comes into the office, pays his 
premium and receives the renewal which 
has already been made out. This method 
eliminates loss of time and money in 
personally delivering the policy and per- 
haps later in collecting the premium. 

Care should be exercised in wording 
The agent should 
avoid any statement implying that the 
policy has been actually renewed, for, in 
such a case, if the assured does not call 
to pay the premium the agent must mail 
out the renewal without having received 
the amount due, deliver the policy per- 
sonally or serve a cancellation notice 
upon the assured. If you notify the 
assured that the policy has been renewed 
and then decide not to deliver it then 
you must effect a legal cancellation to be 
on the safe side. 


Pulls Down the Profits 


It is ridiculous for an up-to-date 
agency to let out of the office small un- 
paid policies whose premiums can only 
be collected at a loss. Of course it is 
advisable to keep these customers on 
the books because they may later own 
dwellings, automobiles or other property, 
the insurance on which can be written 
at a profit. The solution of the small 
policy problem is to hold the business 
only if it can be held without sacrificing 
all the commission and then some more. 
If the assured is not willing to come into 
the office to pay his premium and to get 
his policy let’'some other agent carry the 
business. It is of no value to your office. 
It is dead weight pulling down the 
profits. 


CLASSIFIED 
ADVERTISEMENTS 


Wanted—Lady clerk who understands 
insurance work, writing policies, daily 
reports, monthly accounts current, com- 
puting premiums, cancellations, etc. The 
Citizens Trust Co., Elkhart, Ind. 























VALUES RUNNING HIGH 


LARGE SCRAMBLE ON WHISKEY 





Big Warehouses Find They Cannot 
Get Sufficient Coverage in 
Regular Companies 


LOUISVILLE, KY., May 1—There 
has been considerable talk in Kentucky 
insurance circles as to the large dis- 
tillers having great difficulty in getting 
insurance coverage on whiskey stocks 
which have doubled and tripled in value. 
There is no trouble met in connection 
with the small and medium sized ware- 
houses, but in case of the larger houses 
it is stated to be practically impossible 
to obtain coverage in the regular com- 
panies. Distillers and warehouse peo- 
ple have appealed to New York, Phila- 
delphia and Chicago insurance brokers 
to get them out. The whole field is 
being scoured both here and abroad. 


Hanley Tells Conditions 


John P. Hanley, secretary of the Ken- 
tucky Distilleries Warehouse Company, 
which operates a number of distil- 
leries in Kentucky, was seen by THE 
NATIONAL UNDERWRITER and stated that 
customers of this warehouse company 
who have whiskey in the Hamilton 
warehouse in Louisville have been con- 





fronted with great difficulty in getting 
insurance coverage. Mr, Hanley states 
that his concern has ‘been forced to 
transfer whiskey to other houses where 
the insurance capacity has not yet been 
exhausted. It is stated here that the 
Hamilton warehouse is the only one 
where any real trouble has been expe- 
rienced. 
Values Are Heavy 

The warehouse has a capacity of 150,- 
000 barrels of whiskey. Even under 
normal conditions the warehouse com- 
pany would encounter difficulty in se- 
curing complete coverage for such an 
immense stock. At normal times, with 
whiskey selling at 50 cents a gallon 
there would be a value of $3,450,000, 
Today the values run up higher than 
$20,000,000. The warehouse is not full, 
however, and probably contains less 
than 75,000 barrels. Even at that the 
values run up between $7,000,000 and 
$10,000,000. Many companies will not 
carry more than $7,500 on one distillery 
warehouse, 

R. E. Wathen & Co., large distillers 
of Kentucky, report that they have had 
some trouble in securing insurance on 
their largest houses, but managed to 
obtain some in New York. 


Fire business is on the _ increase 
throughout Nebraska, says William C 
Lyle, general agent in that state for the 
St. Paul Fire Marine. “Increased 
values and increased prosperity are the 
causes,” he said. “Hail business has a 
good start, but it never really gets un- 
der way in Nebraska until in May.” 


























This ma- 
chine does 
the work of | 
20 scrub- 
women. Walls 


Helpis scarce | 
and hard to 
get and 

the machine 
is selling 
rapidly. 


USED BY L. 


327 So. La Salle St., Chicago 








Serial No. 343 


A Cut of the Reliance 


The INSURANCE EXCHANGE BUILDIN 


SAVED $30,000.00 IN THAT TIME 
Small amount of Stock left for sale. All Common Stock ‘ 


BUILDINGS EQUIPMENT MFG. CO 


Organized by Insurance Men in the 
Insurance Exchange, Chicago 


CALL—SEE—WRITE-R. C. HUNGATE, SECRETARY, FOR INFORMATION 


Scrubbing 
Engine 


INVENTED 
BY 


G. W. MEYERS 


Chief Eng. 
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BUILDING 

CHICAGO 





G3 YEARS 


Illinois 
*9 Corporation 


Phone Harrison 604 
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SPACE DEMANDS SEEN 


MUCH NEED FOR WAREHOUSES 


Abnormal. Hazards: Are Being Created 
Because of the Abnormal Con- 
ditions at Present 





NEW YORK CITY, April 30— 
Edwin O. Thorbohin, the fire insur- 
ance inspector of this city, in an in- 
terview, refers to the large demands on 
warehouses and the congestion that 
is becoming serious. Speaking on this 
subject he says: 

“Abnormal demands for warehouse fa- 
cilities are creating abnormal hazards in 
warehouse business. Various causes may 
be assigned for the present dearth of 
good warehouse space, chief among 
which are the difficulty of securing ship- 
ping, the embargoes upon certain classes 
of merchandise which precludes their 
shipment by rail, as well as by water, 
and the commandeering of important 
wharves and warehouses by the United 
States government. One result is that 
the normal short term storage is giving 
way to the indefinite term and in many 
instances to the long term storage. 


Extreme Congestion Seen 


“A more important result, however, is 
a condition of extreme congestion. What 
this eventually leads to is patent to all 
experienced underwriters. In the regu- 
lar listed store, the employes are held to 
a strict accountability to conform to the 
various requirements of the New York 
Board of Fire Underwriters, and the 
warehouseman is careful to observe the 
several warranties to which he has sub- 
scribed on pain of forfeiture of his list- 
ing. 

Improvised Warehouses 


“A large number of nondescript or im- 
provised warehouses have been recently 
added to the nonlisted class. These are 
mainly conducted by forwarding concerns 
or truckmen. Some are in the hands of 
men who aspire to have their establish- 
ments stand among the best, but the 
operators of others are indifferent to, if 
not frankly intolerant of, the stahdard 


‘frills,’ as they call the underwriters’ re- | 


quirements. In the latter, we find care- 
less stacking, inadequate or blocked 
aisles, faulty lighting and fire extin- 
guishing equipments and, not infre- 
quently, smoking. We consider it un- 
wise to treat these infractions lightly 
under the assumption that they represent 
temporary conditions only. Not only for 
the duration, of the war, but. for a con- 
siderable period thereafter, may we ex- 
pect to have the problem to face. 


Must Have Adequate Rates 


“Rates of 1% percent to 2 percent are 
none too severe for the hazards created; 
rates much less are manifestly unfair to 
the properly conducted listed _ store. 
Across one of our rivers there is a frame 
warehouse, practically unprotected, of 
20,000 square feet area, enjoying a rate 
of 83 cents. In another direction we find 
cotton tiered seven and eight bales high 
in the open spaces between storage 
Stores, rated at 1 percent. Surely rates 
Such as these are clearly inadequate. Are 
we to wait for an important fire or two 
to endow us with the proverbial hind- 
sight?” 


Will Apply for Rehearing 


JEFFERSON CITY, MO., May 1— 
The application of the fire companies 
for a 10 percent war tax increase hav- 
ing been denied by Acting Superintend- 
ent Claude L. Clark, the companies will 
file a motion for a rehearing before A. 
L. Harty, the new superintendent, who 
took office today, according to John S. 
Leahy, the attorney. 





Late News From the East 

NEW YORK, May 1—Failing to pay 

nes imposed for violating the rules of 
the Suburban Fire Insurance Exchange, 
two prominent companies and one 
smaller company have been dropped 
from the association’s membership. 
The street is anxious as to the future 
movements of these offices. 

Great appreciation in cost of whiskey 
aS increased the call upon companies 
for additional lines upon distilleries and 


warehouses in all parts of the country. 
The Hamilton warehouse of the Elk 
Run Distillery at Louisville is reputed 
to have $3,000,000 of product now be- 
ing placed. So long as the whiskey is 
on hand, underwriters regard the prop- 
erties as excellent risks, but are pre- 
pared to promptly cancel both ware- 
houses and distilleries once they be- 
come depleted. 


Conditions at Harrisonville, Mo. 


Beginning May 1, Harrisonville, Mo., 
will be classified under the Missouri 
schedule of Class 5, and the three-fourths 
value clauses must be attached to all 
policies covering stock and mercantile 
and fifth class building risks. This action 
is made necessary by reason of the se- 
rious shortage in the water supply, de- 
creased capacity in standpipe, due to the 
breaking of old standpipe, and inade- 
quate distribution system, even under 
the best conditions, the water supply, due 
to the fact that all water must be di- 
livered through 1,600 feet of 4-inch pipe. 
These advances in estimates are effective 
until a reinspection is made and revised 
rate book published. No changes are to 
be made in specifically published rates 
until that time except as far as the re- 
quirements regarding the three-fourths 
value clause. 





Try to Solve Theft Problem 


The organization recently completed in 
St. Louis to assist in the effort to curtail 
the number of automobile thefts has es- 
tablished an office which will be open 
day and night. It is the intention of the 
bureau to assist in the recovery of stolen 
cars, also in the prosecution of the 
thieves, and to assist in every way in re- 
ducing, if possible, thefts of this nature. 
During 1917 there were about 1,500 cars 
stolen and not recovered, and if some- 
thing drastic is not done the automobile 
dealers of the city are in fear that the 
insurance companies will discontinue 
writing theft insurance entirely. 


Joint Policy on Coast 

SAN FRANCISCO, April 30.—The Pre- 
ferred Accident and Agricultural Fire 
commenced the issuance of a joint auto- 
mobile policy in the Pacific Coast field 
on May 1. The Preferred Accident has 
for several years been writing a joint 
policy with the Globe & Rutgers, which 
is an allied company of the Agricultural 
in this field. 











News About Companies 








American Mutual, Indianapolis—This 
company is enjoying an unusually low 
loss ratio and the officers are pleased 
with the results to date. The average 
loss ratio of mutuals operating in Indi- 
ana last year was 55 percent, and other 
Indiana mutuals had loss ratios as high 





as 62 percent, but the American Mutual’s 
loss ratio was only 10 percent, although 
only three companies had a larger pre- 
mium income in the state than it. 

The company was organized under the 
Indiana law that makes the same re- 
quirements of mutual companies that are 
demanded of stock companies. Under this 
law mutual companies are required to 
invest their funds in the same manner 
and in the same class of securities that 
stock companies do, and a cash deposit 
is set aside on the term business. The 
company writes a general line of busi- 
ness, including automobile. Dividends are 
paid in cash at the end of the policy year. 
Secretary and General Manager McGinety 
is an experienced underwriter. Because 
of the increasing volume of business the 
company has recently taken additional 
lot of space. 


Miscellaneous Notes 


The Wahl Agency at Urbana, IIll., has 
been sold to the T. A. Burt Loan Com- 
pany. 

George C. Owens has been appointed 
assistant secretary of the Globe & Rut- 
gers Fire. 

Manager P. D. McGregor of the Queen 
left this week for a sojourn at Excelsior 
Springs, Mo. 

The Sterling Fire of Indianapolis has 
joined the Western Automobile Under- 
writers Conference. 


John E. Beahler of Ft. Wayne, Ind., 
manager of the insurance department of 
the Citizen’s Trust Co., died last week. 


The writing of lead and zinc mines in 
the Joplin, Mo., district has been dis- 
continued by the North British & Mer- 
cantile and its allied companies. 


Now that the fire department of Colum- 
bus, Ind., is to be motorized a movement 
has been started to abandon the two fire 
houses and build a large central one. 


The Atlantic Mutual of Philadelphia 
and the Fitchburg Mutual Fire of Fitch- 
burg, Mass., have been licensed in Illi- 
nois and James S. Kemper, Lumber Ex- 
change building, Chicago, has been ap- 
pointed general agent for both. 


P. D. Metzger, manager of the United 
States Fidelity & Guaranty at Cleveland, 
is quoted in one of the local papers as 
saying that more motor cars are stolen 
in that city every week than in New 
York City, notwithstanding the differ- 
ence in size and population. Losses are 
said to have been greater during the past 
12 months in Akron, Cleveland and De- 
trot than in other sections of the United 
States. 


Rent Insurance 


Rent insurance is easily shown to be 
as proportionately important as the in- 
surance of buildings. Even partial de- 
struction of buildings, under usual leases, 
is sure to involve a.loss of rent. Rent 
stops, but taxes and mortgage interest 
do not. No doubt many owners of build- 
ings, the rents from which are an im- 
portant part of their income, do not know 
that rents can be insured, and this be- 
cause of the neglect of local agents to 
cultivate this item of fire insurance.— 
Now & Then. , 














How Mail Insurance 
was Originated 








The recent death of a long-time em- 
ploye of the mail insurance department 
of the Home recalls the inauguration of 
this form of indemnity by the corpora- 
tion over 20 years ago, and the subse- 
quent rapid development of the general 
business. 

The idea of mail insurance was sug- 
gested to the management of the Home 
by a representative of the New York 
post office, who appreciated the great 
values constantly handled by the postal 
service, and the slight chance for sub- 
stantial recoveries in the event of loss 
then existing. The insurance company 
issued a special policy for the new class 
of business, placing in charge of the de- 
partment the originator of the plan. 
The latter, being unaccustomed to as- 
suming such liabilities as are regarded 
as commonplace by underwriters, was 
so shocked when he feared the Home 
had $430,000 of liability upon trains in- 
volved in the great Johnstown (Pa.) 
flood (four months after the business 
started), that he simply walked out of 
his office and never returned. His -suc- 
cessor put the department upon a solid 
basis, and the subsequent expansion of 
the business was both rapid and con- 
stant. 

Two forms of mail indemnity are 
written, the one covering money and se- 
curities and the other merchandise. Of 
course the great values occur in the 
first named class, many of the banking 
houses frequently posting packages of 
securities worth upwards of a. million 
dollars. When such is the case three or 
more insurance companies join in as- 
suming the hazard. Losses occur not 
infrequently and the offices engaged in 
the business—and there are a number 
now—require liberal capital and surplus 
funds in order to secure the patronage 
of the assured. On the whole, however, 
this branch of indemnity has been satis- 
factory to the companies engaged in it, 
as well as to their patrons, and the vol- 
ume of business is increasing steadily. 

It may be easy enough to convince 
your friends that your office is the place 
to buy insurance, but to increase this 
conviction to include a large part of 
your community requires persistent, con- 
tinuous effort. It is a worth-while pur- 
pose. Lay your plans for this and in- 
cubate them to a hatch. 

















JOSEPH FROGGATT & CO. 


INCORPORATED 


Insurance Accountants and Auditors 


Consulting Actuaries 


HOME OFFICE: 25 CHURCH STREET, NEW YORK 


Insurance Employes in Government Service 











Government. 


A. S. BATY, Manager 





Many Companies and General Agencies are finding it difficult to properly care for 
their work owing to the depletion of their staff by the calls made upon them by the 
We have acted in a consulting capacity in many instances of this char- 
acter and by a rearrangement of office methods have made it possible to overcome the 


difficulties with the reduced office staffs. 
We shall be glad to consult with you by appointment. 





Chicago Office—Insurance Exchange Bldg. 


JOSEPH FROGGATT, 


President 
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CHICAGO AND SUBURBAN - 


ANNUAL MAY PARTY 


The annual May party of the Fire In- 
surance Club of Chicago will be held in 
the rotunda of the Insurance Exchange 
building May 14. There will be no 
speeches and no entertainment other 
than dancing. Good music has been ar- 
ranged for. This will mark the close 
of the season for the Fire Insurance 











Club. The attendance this year has 
been somewhat above the average, 
which is particularly encouraging, 


owing to the fact that the war has 
taken so many members into the serv- 
ice. The election of officers will take 
place on May 28, and a nominating 
committee will be appointed shortly. 


* * * 
NEW EXPLOSION CLAUSES 

Fire insurance companies have been 
more or less undecided as to the extent 
of their liability for broken glass under 
an explosion policy. No serious cases 
have arisen, but it was felt that ex- 
plosion contracts were not clear 
enough in this respect. Therefore, 
under the new form, the following 
clause is now inserted: “This company 
shall not be liable for loss or damage 
recoverable under any fire or other 
kind of insurance contract.” This 
eliminates any conflict as to liability 
between the fire and plate glass in- 
surance companies. The new glass 
breakage clause which is now being 
inserted in all explosion policies, 
adopted last week, reads as follows: 

This company shall also be liable for 
loss and/or damage to glass which 
may be a part of the buildings insured, 
to an amount, however, not exceeding 
10 percent of the value of such buildings; 
subject in all other respects to the 
printed conditions of this policy and/or 
conditions attached hereto, but in no 
event shall this company be liable for a 
greater proportion of such loss or dam- 
age than the amount which this policy 
bears to the total amount of all similar 
insurance whether or not such other in- 


surance shall include liability for loss or 
damage to glass. 


WESTERN BUREAU MEETING 

The annual meeting of the Western 
Insurance Bureau will be held at the 
Marlborough-Blenheim at Atlantic City, 
May 8-9. The Great Northern of St. 
Paul has just been admitted to bureau 
membership. 

* Ok 
PROPOSE FARM RISK BUREAU 

A bill has been introduced in Con- 
gress by Representative King of IIli- 
nois, establishing a bureau of farm 
risk insurance, similar to the bureau 
of war risk insurance, to insure non- 
perishable crops. The measure has 
been referred to the committee on ag- 
riculture. 

The bill carries an appropriation of 
$10,000,000 to pay losses and $100,000 
for expenses. It is provided that the 
bureau is to discontinue writing farm 
risk insurance at the expiration of two 
years, unless previously suspended by 
the direction of the president. 

Under the terms of the measure 
there will be appointed a director at 
an annual salary of $5,000, an advisory 
board of three members “schooled in 








Sprinklered Risk Expert 


Wanted at home office of New York Under- 
writers Agency, 100 William Street, New 
York City, a competent and experienced 
examiner of sprinklered business; must also 
be good correspondent. Address by letter 
only under personal cover, stating nationalty, 
age, experience, reference and salary expected. 














the practices of farm risk insurance,” 
who are to fix rates and adjust -claims. 
They are to receive a salary o1 not 
more than $25 a day each while actual- 
ly en:ployed. 

The insurance is to be against loss 
of damage by the action of the ele- 


ments which would include hail, 
drouth and tornado insurance when, in 
the judgment of the secretary of the 
treasury, the producers of such crops 
are unable to secure adequate farm 
risk insurance on reasonable terms. 

As is known, there has been no short- 
age of farm coverage or a reduction in 
lines carried, and for this reason the 
bill is an umnecessary measure, and 
it is not believed that it has any 
chance of passing. | 


BIG DEMAND IS SEEN 

Chicago offices are being deluged 
with demands from agents in the whis- 
key and tobacco belts for additional 
coverage. The price of whiskey has 
just about quadrupled and with the 
big increase in values there is not 
enough insurance capacity to meet the 
demands. Some companies while full 
up are writing additional lines at an 
increase in rates. Owing to the big 
demand for tobacco the product has 
gotten out of the farmers’ hands into 
the warehouses. Many managers say 
that they never were deluged with such 
pressing demands before on any product 
as is the case with agents wanting addi- 
tional coverage on whiskey at this time. 
Every possible underwriting source is 
being sought out by the agents. 

ee Oe: 
FIRE PROTECTORS ‘TO MEET 

The twenty-second annual meeting of 
the National Fire Protection Associa- 
tion will be held in the Chicago Board 
rooms, May 7-9. Aside from the reg- 
ular committee reports there will be 
addresses from W. E. Mallalieu, gen- 
eral manager of the National board on 
“The Public Service of the Fire Under- 
writer in War Times”; and Elmer C. 
Jansen, architect, on “Planning Hotels 
and Apartment Houses for Safety”; 
and Sidney J. Williams, engineer, In- 
dustrial Commission, state of Wiscon- 
sin, on “Building Code Essentials.” 
Among the discussions will be one on 
zero weather hazards. There will be a 
luncheon at the Hotel LaSalle with 
W. H. Merrill, president of the Under- 
writers Laboratories presiding. The 
speaker will be Dr. F. W. Gunsaulus, 
president of Armour Institute. On that 
afternoon there will be a visit to the 
Underwriters Laboratories. 


WEDDELL WITH THE TRIBUNE 


Insurance men will be interested in 
the announcement made this week that 
the Chicago Herald will cease publica- 
tion Wednesday of this week and will 
be merged with the Chicago Examiner, 
the Hearst paper. The combined pa- 
per will be known as the Chicago Her- 
ald & Examiner. The insurance edi- 
tor, Thomas Rockefeller Weddell, will 
transfer his insurance column to the 
Tribune. The Chicago Herald, with 
its predecessors, the Record Herald and 
Times Herald, has always been known 
as the insurance man’s paper. The old 
Chicago Times-Herald started its in- 
surance column in the spring of 1895 
when C. I. Hitchcock organized the in- 
surance news department, transferring 


Special Agents Wanted 


WANTED—Special Agents by American 
Company for Illinois and Indiana. Ad- 
dress in confidence, stating age, experience 
and salary expected, 52-O, care The 
National Underwriter. 








The Reisch Indemnity Company 





(A PARTNERSHIP) 


OF SPRINGFIELD, ILLINOIS 
Resources Exceed $4,000,000 
Chicago Office, 1560-1564 Insurance Exchange 


Dram-Shop Indemnity 








Helpful Synonyms 
for Americans— 


PAN-GERMANISM—the world for 
Germany. 


PAN-AMERICANISM — Liberty and 
Democracy for the world. 


Real Pan- Americanism Means 
Investment in Liberty Bonds! 


DO YOUR PART TODAY! 


This space contributed{by Niagara Fire I Cc 





pany, New York 











FREE SERVICE TO AGENTS 


WRITE US IF YOU DESIRE TO ESTIMATE THE INCREASE 
IN SOUND VALUES IN ANY INDUSTRY 
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RECOGNIZED ‘AUTHORITIES ON PHYSICAL VALUES 


Certified Appraisals of Specials 
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ECONOMIZE 


ON HEAVY RISKS BY USING THE 


NATIONAL INSPECTION COMPANY 


J. G. HUBBELL, Mgr. 108 So. La Salle St., CHICAGO 

















p> [HE AUTOMOBILE=> 
INSURANCE COMPANY 


OF HARTFORD, CONN. 
MORGAN G. BULKELEY, President 


CASH CAPITAL 


$2,000,000.00 


ASSETS 


$7,266,538.81 


LIABILITIES, EXCEPT CAPITAL 


$3,086,345.45 


SURPLUS TO POLICYHOLDERS 


$4,180,193.36 


LINES WRITTEN 


FIRE MARINE WAR RISK 

TORNADO WIND STORM MAIL PACKAGE 

RENTS. LIGHTNING TOURIST BAGGAGE 

PROFITS EXPLOSION SPRINKLER LEAKAGE 

HULLS COMMISSIONS USE AND OCCUPANCY 

CARGOES AUTOMOBILES INLAND MARINE 

FLOATERS LEASEHOLD INLAND TRANSPORTATION 
' REGISTERED MAIL 


—————— 


Affiliated with 


fETNA LIFE INSURANCE CO. 
HETNA CASUALTY & SURETY CO. 
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his services from the Chicago Inter- 
Ocean, which carried the only insur- 
ance column up to that time. 

Insurance men regret deeply the pass- 
ing of the Chicago Herald, as it has 
always been a consistent friend of the 
fraternity and has done much for it in 
the way of conducting its insurance 
news column. 

x OK Ok 
UNION COMMITTEES NAMED 


President John Marshall of the 
Western Union has appointed his com- 
mittees for the six months. There are 
few changes, C. R. Tuttle of the North 
America succeeds Ralph E. Lidster of 
the Phoenix of London, on the govern- 
ing committee. On the arbitration 
committee Mr. Lidster takes the place 
of J. H. Lenehan of the Nord-Deutsche. 
On the grievance committee P. D. Mc- 
Gregor of the Queen succeeds H. N. 
Kelsey of the Hamburg-Bremen. On 
the tornado committee J. Ralph Wil- 
bur of the Continental succeeds Fred 
W. Koeckert of the Continental. <A. 
H. Wray of the Commercial Union 
succeeds J. A. Kelsey of the Aachen 
& Munich on the map committee. 

The personnel of the committees is as 
follows: 

Arbitration—George W. Law, Royal, 
chairman; S. T. Collins, Providence- 
Washington; J. Montgomery and William 
Hare, Norwich Union; Ingram & Lerch, 
Great American; P. T. Kelsey, Sun; R. B. 
Lidster, Phoenix of England; W. L. 
Steele, Niagara. . 

Bulletin—George E. Haas, Atlas, chair- 
man; S. T. Collins, C. W. Higley, Han- 
over; P. T. Kelsey, F. W. Sargeant, New 
Hampshire. 

Conference—J. H. Carr, Hartford, 
chairman; J. W. Cochran, Fire Associa- 
tion; J. C. Corbet, Northern; C. R. Tuttle, 
North America; C. R. Street, Fidelity- 
Phenix; George H. Batchelder, Pennsyl- 
vania; Dugan & Carr, Hartford; Thomas 
E. Gallagher, Aetna; Fred S. James, Na- 
tional; C. A. Ludlum, Home. 

Conference, Large Cities—C. R. Street, 
chairman; J. W. Cochran, Dugan & Carr, 
Fred S. James, George W. Law. 

Fire Protection Engineering—H. C. 
Eddy, Commercial Union, chairman; A. 
F. Dean, Springfield; Charles E. Dox, 
London & Lancashire; Dugan & Carr, C. 
W. Higley, W. S. Warren, L. & L. & G. 

Governing—J. W. Cochran, J. C. Cor- 
bet, C. R. Tuttle, C. R. Street, George H. 
Batchelder, Dugan & Carr, Thomas E. 
Gallagher, Fred S. James, C. A. Ludlum. 

Grievance—George E. Haas, chairman; 
Cc. W. Higley, P. D. McGregor, Queen; 
George M. Lovejoy, Phoenix, Ct.; D. W. 
Redfield, Pennsylvania. 

Maps—C. R. Street, chairman; S. T. 
Collins, Charles E. Dox, Sigfried Schwarz, 
Westchester; A. H. Wray, Commercial 
Union. 

Membership—Thomas E. Gallagher, 
chairman; E. J. Booth, Michigan F. & M.; 
Milton Dargan, Royal; George E. Haas, 
J. Montgomery and William Hare, P. T. 
Kelsey, W. L. Steele. 

_ Patrol—W. B. Meikle, Western & Brit- 
ish America, chairman; B. C. Chapman, 
Jr., American Central; J. C. Corbet. 

Press—W. L. Steele, chairman; George 
E. Haas, W. B. Meikle. 

Publicity and Education—G. H. Batch- 
elder, chairman; C. W. Higley, J. R. Wil- 
bur, Continental. 

Traction—Dugan & Carr, chairman; H. 
C. Eddy, J. Montgomery and William 
Hare, Ingram & Lerch, C. A. Ludlum. 

Uniform Forms—C. R. Tuttle, North 
America, chairman; A. F. Dean, Fred S. 
James, C. A. Ludlum, Charles E. Dox. 

Tornado—W. B. Flickinger, Philadel- 
phia Underwriters, chairman; J. W. Coch- 
ran, A. F. Dean, George M. Lovejoy, C. 
rn Sigfried Schwarz, J. R. Wil- 


Central Actuarial Bureau—Dugan & 


W ANTED Position as special 
agent for Fire In- 
surance Company. Four years local agency 
experience and two and one half years as Michigan 
pecial Agent for Multiple Line Casualty Company. 
Can build and hold an agency organization. Age 
»Mmarried. Reasonable salary to start. Address 
48-K, care The National Underwriter. 








The Leading Fire 
Company of the World 


Fire, Tornado 


P. W. CADMAN, Asst. Mgr. 








ROYAL 


INSURANCE COMPANY, Limited 
Assets in United States $16,475,925.47 


Invested in the highest grade of American Securities and held in trust for sole protection of 
American Policy Holders by United States Insurance Departments and United States Trustees. 


The Royal owns and occupies its own magnificent Office Buildings in 
the Cities of New York, Philadelphia, Chicago and San Francisco. 





WESTERN DEPARTMENT, ROYAL INSURANCE BUILDING, CHICAGO 


GEORGE W. LAW, Manager 


Not Here for a Day 
But for All Time 


Sprinkler Leakage, Automobiles 


L. C. STARK, Loss Supt, 











Carr, chairmen; H. C. Eddy, Fred S. 
James, E. G. Richards, North B. & M.; C. 
R. Tuttle. 

Standardization of Term Rule—J. W. 
Cochran, chairman; Dugan & Carr, In- 
gram & Lerch. 

Use and Occupancy Forms and Sched- 
ules—A. & H. Stoddart, New York 
Underwriters, chairmen; A. F. Dean, 
George W. Law, George M. Lovejoy, H. 
E. Rees, Aetna; H. A. Smith, National; 
c. R. Tuttle. 

*x* * * 
INDUSTRY IN GOOD SHAPE 

The automobile industry is said to be 
in the best shape at present that it has 
been in for some time. The demand 
for cars far exceeds the possible out- 
put, so that cash can be secured for 
practically the entire product. Many 
factories also are working partly on 
war orders and this is highly satisfac- 
tory business. Borrowed money can be 
secured at a rate of 6 percent and some 
manufacturers that were wabbling finan- 
cially are improving their position 
steadily. 

* = 0 

Winthrop M. Trask, for the past five 
years with the loss department of the 
National Liberty, and who was recently 
appointed an adjuster for that company, 
has gone with the Firemans Fund in 
charge of its loss department. He will be 
succeeded at the National Liberty by 
Charles S. Groves, who has been con- 
nected with the company’s loss depart- 
ment for some years. 


* * * 

John D. Wiese of the Western Adjust- 
ment at Chicago, has enlisted in the na- 
val officers training school now being 
conducted on the municipal pier at Chi- 
cago. After a period on the Great Lakes 
he will go to Annapolis for further 
schooling. 

* *K * 


W. S. Hawxhurst, formerly with Marsh 
& McLennan and a son of Arthur Hawx- 
hurst, who was for many years insur- 
ance manager of Marshall Field & Co., 
has gone with the Lumbermens Mutual 
Casualty of aera ag loss attorney. 

* 

George W. Law, western manager of 
the Royal, has returned to his desk, hav- 
ing been in Cincinnati to attend the 
funeral of his brother, John H. Law. 
A. Buckman, automobile superintendent, 
was also in attendance. 


* 

George C. Grupe of Chicago left this 
week for Minneapolis, where he will 
hereafter have his headquarters, rep- 
resenting the Mechanics & Traders and 
Colonial Underwriters in Minnesota and 
Wisconsin. 

Frank J. Swart, who was formerly 
with the Glens Falls, serving for a long 
time as special agent, has gone with the 
Cook county and metropolitan depart- 
ment of the Springfield in its western of- 
fice under Second Assistant Manager E. 
G. Carlisle. 

* *k * 

H. N. Kelsey, United States manager 

of the Hamburg-Bremen of New York, 


SPECIAL AGENT 
Wanted for North and South 


Dakota and Montana, by bureau 


company. Must be familiar with 
this territory. Address 46-1, care The 
National Underw. iter. 








{Inspections 


brokers and the 


business public, herewith tenderin: nsel all 
Municipal Comm ose who formulate insurance a 


ittees and all th 
for the public weal. 


18 years in this field 
Offi 
Crem 1568 ce with Joseph C. Kni 


ght & Co. 
Ins. Exchange CHICAGO, ILL.. Telephone Wabash 3033. 


in Chicago, Cook County and the C.eater Metropolitan District. QThisinspec- 
torate very properly gauges the expectancy of fire risks and intelligently anticipates 
events before they occur. 4T! 


he undersigned sells this talent to companies, agents 
tate Insurance Officiais, tive 


—Dixit et Fecit— 


C. W. PIERCE 


Independent i tor and Fire 
Prevention Counselor 





sold his home at Evanston, IIl., last 
week, he having rented the property 
since his See Sees P ae 


Raymond T. Smith has been appointed 
Chicago manager for Alfred M. Best Co. 
* OK Ok 

Fisher, 


George M. manager of the 





Western Railway Underwriters, returned 
this week from Pass a Grille, Fla., where 
he has been building a winter home. 
* . & 
Willis S. Herrick, of Herrick & Auer- 


bach, returned this week from a two 
months’ vacation in Florida. 








standing need apply. 
“ASSU 





REINSURANCE TREATIES—PROVED CERTAIN PROFIT. 
Any Fire, Life, Fidelity, or Marine Insurance 
any or all of these Treaties with Japanese Companies must apply to Advertiser for 
full particulars in confidence, as he holds six in hand. 
Most British Offices have had Japanese Treaties for years. Only Offices of highest 
Reciprocal Treaties arranged. Apply direct to 
RANCE,”’’ Post Office Box 198, Yokohama, Japan. 


Companies desiring to make 


No Government Deposit. 











N orthern 
Insurance Company 


of New York © 


STATEMENT, DECEMBER 31, 1917 


MN Ss ec aeee cebu $1,879,649.27 
J Re Pee er re 1,104 052.74 
CREE Soc < oacaccas esuas 500,000.00 
Net Surplus..............- 275 596.53 
Surplus to Policyholders. « . . 775,596.53 
FIELD MEN 
JOSEPH W. BECK 
56 Richton Ave. Detroit, Mich. 


ERIK LINDSKOG 
4752 Park Ave. inneapolis, Minn. 
WICKLIFFE P. RAY 

P. O. Box 366 Terre Haute, Ind. 
FRANK G, DELAHUNT 

720 Racine St. Milwaukee, Wis. 
RICHARD W. WETZEL 

1526 Bryden Rooad Columbus, Ohio 











Hotel Dyckman 


MINNEAPOLIS, MINN. 
THE COMPLETE HOTEL 
Each of its 300 rooms is outside and has bath 


Appointments 
combine dig- 
nity with a fa- | 
| miliar home- 
‘| likeness rarely 
|} found in 


hotels. 
splendid cafes 
for ladies and 

tlemen, al- 


soa Club Grill 








Exclusively European Plan—$1.50 and upward 
Under the exclusive management of 
H. J. TREMAIN 





















more effective in controlling an electrical 


Manufacred and | W.C. Shinn Mfg. Co., 1633 Monadnock Bldg., Chicage 


hintn-Fla 





(Formerly known as National Flat Cable) 
Shinn-Flat is the most up-to-date Lightning Conductor, scientifically, that has 
ever been devised. { It is recognized by the highest scientific authorities as 
~ the ideal form for a Lightning Conductor. It has greater strength and is much 


because of its greater conducting surface. 





GUSTAVUS REMAK, Jr., Pres. 
WAITE BLIVEN, Vice-Pres. 
H. W. STEPHENSON, Vice-Pres. 


TOTAL ASSETS 
$4,442,613.89 








JOHN J. P. RODGERS, Sec’y and Treas, 
SAM’L P. RODGERS, Asst. Sec’y 


CASH CAPITAL $1,000,000 


SURPLUS TO POLICYHOLDERS 
$1,236,208.06 


FIRE, TORNADO, AUTOMOBILE, LIGHTNING, RENT, EXPLOSION AND BOMBARDMENT 
AGENTS WANTED WHERE NOT REPRESENTED. 
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SOUND DOCTRINE 
INSURANCE men, notwithstanding their 
special line of interest, find that they have 
a doughty champion in Superintendent 
Jesse S. Puitiies of the New York de- 
partment, who has come out strongly 
against compulsory state insurance. In 
his admirable paper before the INSURANCE 
CoMMISSIONERS CONVENTION Mr. PHILLIPS 
dwelt at some length on the bills that 
were introduced in a number of legis- 
latures involving compulsory health or 
welfare insurance for wage earners. 

Superintendent Puiiutes did not mince 
words in dealing with this subject and he 
branded the propaganda as socialistic, un- 
American and antagonistic to the princi- 
ples on which our government is founded. 
He says that measures of this kind are 
particularly dangerous, because they have 
enlisted the support of a large class of 
citizens who are always willing to accept 
without investigation any new theory or 
change in governmental functions. Men 
and women of considerable prominence, 
and most of them of sincere convictions, 
are advocating these compulsory health 
measures, believing that they are doing 
something along the line of social justice. 
It is said by them, for example, that com- 
pulsory health insurance will ultimately 
eliminate from our country all poverty, 
relieve the suffering caused thereby, pro- 
long human life, banish disease and, in 
fact, bring about that utopian period 
which has been the fond dream of the 
philosophers of all ages. 

Superintendent Puuiturrs said that we 
have reached the time when the super- 
vising insurance officials must take a de- 
cided position upon this question and 
courageously meet the issue which con- 
fronts us. He calls attention to the fact 
that the thought which gave birth to com- 
pulsory social insurance in Germany was 
inspired by the desire to strengthen the 
power of the state rather than to develop 
and protect the liberty of individuals. He 
says that this doctrine of social insurance 
springs from autocracy. It had its origin 
more than 30 years ago in Germany, 
whose system of government today is 
obnoxious to more than two-thirds of the 
civilized world. 

Mr. Purturrs declares that our concep- 
tion of the functions of governinent in 
this country are radically different from 
that which prevails in the European coun- 
tries, where the system of compulsory in- 
surance has been established. In those 
countries, he declares, an individual is 
subordinated to the interest of the state. 
He has little or no part in the conduct 





of the government. The will of the auto- 
crat is supreme. In America our-govern- 
ment is representative and every citizen 
has a leading part. His right and freedom 
against the oppression of the majority are 
protected by constitutional guarantees. 

Superintendent PHILLIPs does not be- 
lieve that the condition of the wage- 
earner in this country is so deplorable as 
the advocates of this socialistic measure 
make out. He says that nowhere in the 
world are the conditions of the working 
men more favorable than here in America. 
Wages are higher, opportunities for the 
development of the wage earner and his 
family more numerous and there has been 
marked improvement during recent years 
especially. 

Furthermore, Mr. Puituips contends 
that available statistics show that there 
has been no material improvement in the 
sickness rate, or any perceptible difference 
in the number of accidents in Germany 
where the compulsory insurance system 
has found its finest fruitage. The New 
York superintendent’ holds that the Amer- 
ican wage earner will never submit to a 
governmental coercion process where he 
is deprived of his inherent right to con- 
trol and dispose of his wages as he 
chooses and for such benefits deemed by 
him essential to his comfort and happi- 
ness and of those dependent upon him for 
care and protection. He says that the 
adoption of a broad plan ‘of compulsory 
welfare insurance, which includes not 
only compensation for sickness and acci- 
dents, but pensions for the aged and un- 
employed, the ultimate goal of its spon- 
sors, will inevitably destroy individual 
initiative and the incentive for thrift and 
industry. 

No more powerful document has been 
issued than this, and we believe that 
Superintendent PHILLIPS is justified in 
emphasizing the danger of this insidious 
doctrine which has gained such headway 
in the United States during the last two 
or ‘three years. It is particularly timely 
at this period, when this nation is now 
engaged in a gigantic struggle with Ger- 
man despotism. We are fighting the very 
principle that the advocates of compulsory 
social insurance are espousing. We are 
defending popular rights and the liberties 
of’ mankind. We do not believe in the 
state performing those duties that can 
best be carried on by private individuals. 
We want to give the man and woman a 
chance to work out their own salvation 
in their own way amid the best surround- 
ings. Our plan is to afford everyone an 
equal opportunity. Superintendent Puuit- 
Lips has rendered a large service not only 
to the insurance people, but to all the 
thinking citizens in this republic in ex- 
posing the dangers of compulsory health 
insurance. 





Tuis rhymed mortuary warning to 
automobilists is going the rounds: 
“Here lies the body of William Jay 
who died maintaining his right of way. 
He was right as he sped along—but 
he’s just as dead as if he’d been wrong.” 





IN some investigations of suspected 
alien enemy incendiary fires, the origin 
has been traced to the same offender, 
and his name is Carelessness. 





An ounce of loyalty is worth a pound 
of cleverness. 





BE severe with nobody but yourself. 








Personal Side of the 
Insurance 


e Business 





Walter M. Sheldon, formerly special 
agent in Illinois for the Firemans Fund, 
who has been at Camp Grant, has been 
assigned to the engineers, and is now 
= at Washington Barracks, 
D;.C. 


s 


Elliott Middleton, assistant manager 
of the Western Actuarial Bureau, is in 
Oklahoma for the purpose of inspecting 
oil properties. The bureau has been 
preparing a new schedule for rating 
casting-head and absorption plants, and 
tests are now being conducted previous 
to its promulgation. Mr. Middleton is 
also investigating the granting of 
credits for protective devices on oil 
tanks. 


H. H. Motley of Calgary, Alberta, 
has been appointed agent in the Do- 
minion of Canada for the Boston & 
New Hampshire. These companies 
have selected Calgary for their Cana- 
dian head offices. Mr. Motley is a for- 
mer Chicagoan and has made a great 
success since he went to Calgary. He 
already is general agent of the Provi- 
dence Washington for western Canada 
and has the provincial agency of the 
Fireman’s Fund. ; 

Unable to resist the attractive propo- 
sitions coming to him through finan- 
cial channels, Giles K, Tinker. resigned 
as sub-United States manager of the 
Atlas of London over a year ago, since 
which time he is credited with having 
amassed a snug fortune. Report tells 
of his collecting $7,000 in commissions 
upon one line of casualty insurance 
placed in connection with the reorgan- 
ization of a large industrial concern, 
and that transaction, substantial though 
it would be to the average broker, is 
but an incident in Mr. Tinker’s present- 
day activities, the returns from which 
make the likeable Giles K. the envy of 
his former insurance associates. 


R. L. Thiele has been appointed chief 
inspector for the National Inspection 
Company of Chicago. H. B. Chris- 
singer, formerly held this position, but 
he was elevated to the assistant man- 
agership. Mr. Thiele has been with the 
National Inspection Company for some 
years and has shown proficiency in his 
work. In his new position he will be 
in charge of the instruction of new men 
and the emergency inspections of im- 
portant risks, 


W. P. Ray of Terre Haute, Ind., spe- 
cial agent of the Northern of New York 
in Indiana, Illinois and Missouri, is re- 
ceiving the sympathy of his friends, 
owing to the death of his mother. 


L. S. Stubbs, manager of the Stubbs- 
McDonald Agency at St. Joseph, Mo., 
is not entirely certain that an auto- 
mobile lock is all that it is cracked up 
to be. He had his car equipped with 
one and felt that the machine was thus 
immune. However, last week thieves 
started to drive the car down the street, 
only to discover the steering wheel was 
locked. The car proceeded across the 
street and crashed into another auto- 
mobile, breaking the rear wheel and 
smashing the fender of Mr. Stubbs’ car. 
Mr. Stubbs said the incident is a good 
illustration of why full coverage auto- 
mobile insurance should be carried. 


A. P. Redfield, of Indianapolis, who 
adjusts for a number of mill mutuals, 
recently adjusted a loss at Wellsville, 
Kans., where the mill owner and_ his 
wife escaped lynching only because 
there happened to be no leader of the 
mob which surrounded the jail. They 
were suspected of pro-German senti- 
ments and the community jumped to 
the conclusion that they had burned 
iz mill. Mr. Redfield found indis- 
pftable evidence that the fire had been 
started by the friction of a newly in- 
stalled and still stiff, heavy bucket belt. 
Circumstantial evidence had pointed 











strongly toward the mill owner and his 
wife, but Mr. Redfiield was able to con- 
vince the authorities that they were not 
guilty of the alleged crime. 


S. B. Komaiko, the well-known Chi- 
cago broker, is something of a life in- 
surance man. The New York Life Bul- 
letin says of him: “S. B. Komaiko, one 
of the good men ‘in Insurance Building 
branch, has been appointed as a class 
one speaker by the Liberty loan cam- 
paign committee in Chicago. Mr. Ko- 
maiko since the first of this year has 
written about $40,000 of good business 
and is a man of sterling worth—the 
kind of a-citizen we like to have come 
to our shores.” 

Myrtle M. Hunt, who is private sec- 
retary to E. M. Allen of the National 
Association of Insurance Agents in his 
local agency at Helena, Ark., is head 
of a big national movement to organ- 
ize business women’s clubs in every 
town. She has sent out the following 
letter to the chambers of commerce or 
business men’s clubs of Arkansas and 
the work will be extended to other 
states: 

Have you a business women’s club in 
your town? If you haven’t, you should 
have. Here’s the idea. Select a live, en- 
ergetic young business woman to agitate 
this movement, have as its purpose affil- 
iation with your local Red Cross chapter. 
Organize your exchange of _ business 
women by business women for business 
women. The result will be great. 

We have a girls’ club here, a subsidiary 
of the Red Cross. Its personnel is com- 
posed of the business women of Helena. 
Meetings are held Tuesday evening of 
each week in the Red Cross rooms. Red 
Cross garments and surgical dressings 
are made. Much splendid work has been 
accomplished by these women who are 
trained to follow directions and to work 
efficiently. Incidentally it gives them an 
opportunity to “do their bit” and to share 
in this privilege. 

Why not follow it up? Your young 
women will cooperate with you. They 
will do it gladly, too. Put it up to them. 
Write me that organization has been 
perfected. 


The death of H. M. Wardle of De- 
troit, special agent of the Citizens calls 
to mind some of the men who were 
connected with the old Western Man- 
ufacturers Mutual of Chicago, of 
which P. A. Montgomery was presi- 
dent. Mr. Wardle was an_ inspector 
for the company. Charles F. Simon- 
son, who was formerly in charge of 
the special risk department of the Hart- 
ford Fire in the west and then was su- 
perintendent of rating for the Western 
Union, was secretary of this old com- 
pany. Mr. Simonson is now in the in- 
terinsurance business. Another inspec- 
tor was S. W. Tripp, manager of the 
Western Factory Association. Edward 


Murdock, for man-- vears inspector for 


the western department of the old 
Phenix, was an inspector. I. S, Mont- 
gomery was chief inspector and later 
he became manager of the Merchants & 
Manufacturers Mutual of Rockford, Ill. 
Others connected with this company 11 
the field were A. L. McCrae and J. B. 
Roddick, both Chicago insurance men, 
and Dr. W. E. Golden of Milwaukee, 
formerly special agent of the Atlas. In 
the syndicate with the Western Mant- 
facturers Mutual were the Millers & 
Manufacturers Mutual of Minneapolis, 
the Merchants & Manufacturers Mu- 
tual of Rockford, Ill., and the Missis- 
sippi Valley Mutual. 


George L. Clark, son of R. B. Clark, 
secretary of the Merchants Fire of < 
dianapolis, and manager of the Retal 
Merchants Fire of Indianapolis, has re 
signed a professorship in the chemistry 
department of the University of Arizona 
to enter government service. Young 
Mr. Clark attracted the attention of the 
government recently because 0 ae 
discovery of a deadly and effort 
poisonous gas. He graduated from the 
University of Chicago with high honors, 
has an enviable record as a chemist, one 
is particularly well qualified for ws 
government work that he is to pe 
form. 
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| News of the States 








OHIO AND WEST VIRGINIA 


MANY NOTABLES ON PROGRAM 








Patriotic Fire Prevention Congress at 
Columbus Will Bring Forth Some 
Great Contributions 


COLUMBUS, O., April 30—Great 
preparations are being made for the 
patriotic fire prevention congress to be 
held in Memorial Hall, Columbus, June 
11 to 14. The congress will be formally 
opened Tuesday evening, June 11, at 
8 p. m, T Duffy being chairman. 
The speakers for that night will be Gov- 
ernor James M. Cox of Ohio; Major 
George J. Karb of Columbus and Hon. 
William B. Wilson, Secretary of Labor. 
There will be patriotic music and ap- 
propriate moving pictures. The two 
slogans are “All fires were small—at 
first,” and “No sane person deliberately 
courts an accident.” 

Speakers who will be at Columbus dur- 
ing the congress include Lewis J. Bryant, 
commissioner of labor for New Jersey; 
Alfred Fleming, state fire marshal of 
Ohio; Powell Evans of Philadelphia, a 
national labor leader (to be selected), 
Captain J. J. Conway, of the Cincinnati 
Salvage Corps; Dr. N. N. Brown, of the 
explosives section, United States Bureau 
of Agriculture; Charles E. Meek, New 
York City; Victor C. Noonan, safety di- 
rector, industrial commission of Ohio; 
Chief Factory Inspector T. P. Kearns of 
Ohio; I. G. Hoagland, New York, repre- 
senting the Automatic Fire Alarm; W. H. 
Merrill, chief of fire prevention, United 
States Division of Industries Board; W. 
E. Mallalieu, National Board of Fire Un- 
derwriters, and others. 

There will be a round table discussion 
on “Industrial Plant Fire Prevention,” 
participated in by representatives of the 
Goodrich Tire Company; the Youngstown 
Sheet & Tube Company, the Carnegie 
Company of Pittsburgh and Youngstown, 
and others. 





HAS EPIDEMIC OF LARGE FIRES 


Ohio Agents Reporting Good Business, 
but Also an Unusual Number of 
Suspicious Losses 


CLEVELAND, O., April 30—The 
state agent of one of the large com- 
panies said this week that business 
throughout the state is very brisk. 
Many people, he said, are taking addi- 
tional insurance to cover the increase in 
the value of their properties. Others 
are buying use and occupancy insur- 
ance quite extensively, and there is a 


demand for explosion insurance. 

But, while the business is increasing, 
there is an epidemic of losses, some of 
them larger than usual. While some of 
these come as a matter of course, this 
field man expressed the opinion that many 
are due to incendiarism. Alien enemies 
are getting in their work despite all that 
can be done, and some others are prob- 
ably risking the chance of selling their 
properties to the insurance companies In 
the belief that the source of fires are 
more difficult to discover than during nor- 
mal times. . 

He said that few fires started by acci- 
dent make such headway before discovery 
that they can not be easily handled. 
“Think,” he said, “how different it is to 
Start a fire with kindlings and materials 
when you really want one and how long 
it takes to develop into any kind of a 
blaze, and then consider the number that 
are beyond control when they are reported 
or the department called. It is only com- 
mon sense to look upon such fires with 
doubt, altnough their source may be dif- 
ficult to discover under the circum- 
Stances,” 


Ohio Prevention Meeting 


COLUMBUS, 0O., Apr. 30—The next 
regular meeting of the Ohio State Fire 
Prevention Association will be held on 
next Monday evening at the Deshler 
Hotel. This is the annual meeting with 
reports of committees for the year and 
election of officers. The meeting date is 





Minneapolis 


sentation. 


JOHN D. McMILLAN, Vice-President 


FIRE AND 
MARINE 


This company wiil be glad to receive agency applications ‘and will take up with union offices the question of its repre- 


The underwriters are former field men who had had long experience in agency operations. 
There are many striking features in the Minneapolis F. & M. which make it attractive. 


Insurance Company 


MINNEAPOLIS, MINNESOTA 


WALTER C. LEACH, 





We can tell them to you. 











ing on account of the annual meeting of 
the National Fire Protection Association 
in Chicago. President Eaton named the 
following as delegates to attend the 
Y. F. P. A. meeting in Chicago: J. E. 
Lyons, T. Alfred Fleming, A. C. Speed, 
W. B. Goodwin, N. T. Julian, W. T. Eaton. 





Two New Committees 


CINCINNATI, O., April 30—The Cin- 
cinnati Fire Underwriters Association has 
appointed two new committees for spe- 
cial work. One of these committees com- 
posed of W. J. Carey, Carl Kleve, Jr., and 
Lester Murphy is to do what it can to 
encourage legislation governing roof and 
flue construction. It will be the purpose 
of this committee to interest the subur- 
ban towns about Cincinnati in ordinances 
‘governing construction of flues and elim- 
ination of the wood shingle roof. 
Another committee of the association 
will give special attention to working 
out plans for prompt collection of pre- 
miums. This committee includes F. J. 
Blain, A. W. Schell and W. J. Carey. 


Difficult to Place Whiskey 


Agents at Cincinnati, a large whiskey 
center, report that they are having diffi- 
culty in placing some of the larger lines, 
due to the heavy increase in values. Sa- 
loonkeepers and liquor dealers are stock- 
ing up as much as possible. One saloon- 
keeper whose stock was first insured for 
$2,500 has now increased this to $7,500 be- 
cause of the increased value, and this is 
a fair sample. There is virtually no 
moral hazard in the whiskey business at 
this time because of the constantly in- 
creasing values. 








Ohio Notes 


The Jacob Thomas Agency at Arcanum, 
Ohio, has been sold to G. T. Rigle. 


Chas. Stewart of College Corner, Ohio, 
sold his agency to Lucy B. Douglas. 

R. R. Johnson of Salem, Ohio, sold his 
agency to H. N. Loop. Mr. Loop already 
represents a number of agencies at Salem. 

The Watt Insurance Agency Co. of 
Cleveland has been incorporated by W. 
E. Watt and others. The capital stock 
is $30,000. 

David ‘J. Barry, of the Barry Bros. Co., 
Cleveland, died Sunday after a long ill- 
ness. For some weeks he had been in a 
critical condition. 


The branch office of the Travelers and 
Travelers Indemnity at Cleveland has 
been moved from the Guardian building to 
the Electric building. ij 

The directors of the Retail Druggists’ 
Mutual of Cincinnati, has elected C. L. 
McIntire, director and secretary, to fill 
the vacancy caused by the death of John 
Weyer. 

J. M. Hall, special agent of the Sun 
who has been at the western office at 
Chicago for about two months, has re- 
turned to his field work in Ohio and West 
Virginia. 

J. C. Wharton, state agent of the Sun 
in Ohio, recently returned from Baltimore 
where he attended the funeral of his 
father. Mr. Wharton’s father died after 
a brief illness at the age of 74. 

The building of the Irwin Cloak Com- 
pany, N. W. corner of Fifth and Race 
streets, Cincinnati, is being equipped with 
a wet pipe sprinkler system which will 
be in operation soon. Indications point 
to first-class protection. 

The new machine shop of the National 
Acme Manufacturing Co., southwest cor- 
ner of Coit Road and 131st street, Cleve- 
land, Ohio, now nearing completion, is 
being equipped with automatic sprinklers. 
Plant will be ready for occupancy and 
under full sprinkler protection by Sep- 
tember 1 


The Insurance Society of Massachu- 
setts has voted not to hold its spring 
banquet this week, but to use the money 
paid in for tickets for: the purchase of 





changed from Tuesday to Monday even- 








MANSFIELD,OHIO. 





The only mutual company in Ohio author- 
ized to write full coverage on automobiles. 


Agents wanted in Ohio where not now represented 
F. B. BLACK, Pres. 


FIRE, THEFT, COLLISION, 
PUBLIC LIABILITY 
AND 
PROPERTY DAMAGE 
AND 
HEALTH and ACCIDENT 
INSURANCE 


H. R. ENDLY, Sec’y 











GERMAN FIRE 


INSURANCE COMPANY 


OF WHEELING, W. VA. 
Organized in 1867 


— Cash Capital $200,000 
Assets $623,570 Net Surplus $158,925 


WM. F. STIFEL, Pres. 
F. RIESTER, Secy. OSCAR E. STRAUCH, Asst. Secy 
E. A. KEELE 
714 Hippodrome Bldg. Cleveland, Ohio 
Special Agent for Ohio, Indiana and Penna. 
Herrick & Auerbach, Managers 
Western Department 


Insurance Exchange Bldg., Chicago, Ill. 





1898 


Security Mutual 


Fire Insurance Company 
Chatfield, Minnesota 

An unsurpassed record for prompt 
adjustment and payment of all 
honest losses. 

Admitted in the State of Minne- 
sota, North Dakota, South Dakota 
and Montana. 


Insurance in force over $17,000,000 


Twenty Years of Service 1918 


Premiums in force over 260,000 
F. L. TESCA CHAS. L. THURBER 
President Secretary 


| Eureka F. & M. Ins. Co. 





Cincinnati Underwriters 
121 East 3rd St., CINCINNATI, O. 


Security Ins. Co. 


Organized 1864 Organized 1881 





COMBINED STATEMENT 


Capital - - - : $250,000.00 
Assets - - - . 942,227.90 
Surplus to Policy Holders : 624,198.79 


F. A. ROTHIER, Prest. ADAM BENUS, Secy. 
F.C. BARTON, Asst.Secy. R. B. HEATON, State Agt. 





Columbiana County 


Mutual Fire Ins. Co. 


Lisbon, O. 
1837 
Wm. M. Hostetter, Sec. and Treas 


Ohio's oldest company doing a genere | 
business. 


Our contracts have been good for three: 
fourths of a century and are still good. 









of Wateroecn Be 


N. . 


65th ANNUAL STATEMENT 


Capital - = = = #© © « $ 500,000.00 
Assets (to protect policy holders) - < 5,574,008.68 
Net Surplus to policy holders - - 2,650,983.09 
Net surplus to stockholders - - « 1,900,983.09 


STUART MORGAN, State Agent, Michigan, East Lansing 
CASHMAN & EVANS, Gen’l Agents, Colorado, Denver 
JULIAN, State Agent, Ohio and 
F. G. HERMAN, State Agent, Indiana and Kentucky, Indi 
P. P. WIPPELL, State Agent, Illinois and Wisconsin, P. O. Box 225, Chicago 
H. F. WATERMAN, State Agent Missouri, Kansas and Oklahoma, Kansas City, Mo. 
E. S. FREEMAN, State Agent, Iowa, Nebraska and Minnesota, Omaha, Nebraska 


West Va., Columbus 
olis, Ind. 











a Red Cross Ambulance. 








Our insurance covers Fire, Theft, Public Liability and Property 
Damage in one Policy. 


Cars listing $ 500.00 or under, $ 8.70 
Cars listing 1,000.00 or under, 
Live agents wanted in Wisconsin. 


The Badger State Limited Mutual Auto Ins. Co. 


RHINELANDER, WISCONSIN. 


15.00 


Good commissions. 
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CENTRAL WESTERN STATES 


QUESTIONS ARE OF VALUE 





Illinois Inspection Bureau Gives Very 
Valuable General Information In 
Its Town Reports 


The town reports issued by the IIli- 
nois Inspection Bureau, showing the 
fire protection and water supply, if any, 
and covering other features in connec- 
tion with the smaller towns of the state, 
are duly appreciated by the companies 
and are considered very helpful in pass- 
ing upon the business offered. The re- 
ports have about fifty questions, each 
of which is answered by the bureau. 
Among them are two which, owing to 
eXisting conditions, will, in all proba- 
bility, be more carefully scrutinized and 
considered than heretofore. These are: 

1. Predominating nationality of in- 
habitants? 

2. Has town a foreign section? 

Qbviously such queries and their 
answers are of much more importance 
than heretofore, owing to the shifting 
of opinion by companies as to the de- 
sirability of business in preponderant 
German localities. 


Moral Hazard Slight 


The prohibition law became effective 
in Michigan May 1. Owing to the fact 
that business conditions have been un- 
usually good in the state there was not 
present the moral hazard on_ saloon 
property that usually attends this class 
of risks when a state goes dry. A great 
majority of the business was written to 
expire May 1. New building operations 
have been slow, and the property that 
has been occupied for saloon purposes is 
in demand. 


Michigan Federation Meeting 





The fourth annual meeting of the In- 
surance Federation of Michigan will be 
held at Detroit, Mich., May 16, 2 P. - 
and will be limited to an afternoon ses- 
sion. But though the observing of the 
national conservation plan obviates the 
usual banquet, a very attractive program 
has been prepared and good speakers will 
discuss matters of general interest to ev- 
ery insurance man. Commissioner Ells- 
worth and other state officers will be 
present. 


Schools Not Protected 


MILWAUKEE, WIS., April 30.—When 
the Grand Avenue school, a three-story 
brick building, was almost totally de- 
stroyed by fire early on the morning of 
April 24, it was discovered that the school 
board was entirely unprotected on this 
risk. According to the president of the 
board, the legislature was requested sev- 
eral years ago to enact a law permitting 
the board to create an emergency fund 
for just such an event as this, but the 
matter was laid over from time to time 
and nothing was ever done about it. “To 
pay the premiums on all the school build- 
ings in Milwaukee would require such a 
large outlay that no insurance has been 
carried on them for some time,” he said. 

The replacement value of the destroyed 
school is estimated at from $125,000 to 
$150,000. The fire is supposed to have 
originated from crossed wires or a de- 
fective hot air heating flue. 


am 


Premium Adjustment|Clause 


Criticism has been made of the follow- 
ing premium adjustment clause attached 
to policies covering for the Indianapolis 
Abattoir Company on stock in sections 
A, . and C., of the Indianapolis Re- 
frigerator Company’s cold storage ware- 
house, 230-240 South Pennsylvania street, 
Indianapolis. 

“Premium for this policy shall be sub- 
ject to an adjustment at the end of the 
policy year. The assured agrees to fur- 
nish such insurance company a statement 
of values of the property covered hereby 
at the end of each month, and at the ex- 
piration of this policy an average of the 
amounts shall determine the amount cov- 
ered during the year, and the premium 
for the year shall be figured on such 
average amount. If the premium so fig- 
ured shall be less than such depository 
premium named in this policy, the com- 
pany will immediately refund assured the 
excess,” 

ease 


Race for Vice-Presidency 


From talk in the Illinois field there is 
liable to be considerable of a race for 
the vice-presidency of the Illinois State 
Board. Ralph F. Woltersdorf of the At- 
las is the first man mentioned and already 
has a fine handicap. Others, however, 
are being spoken of and there is likely to 
be a lively session when it comes to the 
election. Among the candidates already 


IN MISSOURI VALLEY FIELD 


ROE SEEKS NEW LEGISLATION 








Iowa Fire Marshal Wants Better Phone 
Service on Alarm Calls and Im- 
proved Construction 


DES MOINES, April 30—In the 
seventh annual report of his office, State 
Fire Marshal Roe of Iowa makes sev- 
eral important recommendations which 
he hopes to have enacted into law. He 
says that inasmuch as 90 per cent of 
the fire alarms are given by telephone 


he would like to have a law prescribing |, 


the duties of telephone companies and 
operatives to facilitate quick responses 
from the fire departments. Too fre- 
quently, he says, the inability of the 
one reporting the fire to get “central” 
has resulted in severe fire losses. Stand- 
ardization of chimneys and flues in 
cities and towns is urged and a provi- 
sion that no shingle roofs be permitted 
upon buildings in cities of a certain 
class. A law making it mandatory for 
cities to provide ordinances for con- 
trol and operation of gasoline storage 
tanks is asked, and a provision for in- 
spection of gasoline and carbide light- 
ing systems. The increasing use of 
electricity for many household purposes 
has brought a demand for more strin- 
gent regulation and inspection of elec- 
tric wiring. 

Since the creation of the fire mar- 
shal’s office, July 4, 1911, there have 
been 158 prosecutions for arson and 95 
convictions, 35 of the latter resulting in 
penitentiary sentences for thé culprits. 


Anticipate Fine Convention 


The Iowa local agents are figuring on 
a splendid convention at the annual 
meeting at Keokuk, June 27. President 
Beverly B. Hobbs, intends to make this 
program one that will appeal direct to 
the local agents. The immense Keokuk 
dam and locks will prove of interest to 
all the visitors. The meeting will be 
held on a large boat and there will be a 
splendid trip on the lake above the dam. 


Objection to Provisions 


Objection has been made to the follow- 
ing provisions embodied in policies issued 
to the Lehr Construction Company, S. E. 
corner of Seventeenth street and Fred- 
erick avenue, St. Joseph, Mo. The in- 
surance covering assured’s interest in 
their property is not written subject to 
conditions of the reduced rate contribu- 
tion clause, nevertheless, the following 
appears in contract: 

“In the event that the aggregate claim 
for any loss is less than $10,000, provided 
however, such amount does not exceed 
5 percent of the total amount of insur- 
ance upon the property described herein 
and at the time such loss occurs, no spe- 
cial inventory or appraisement of the un- 
damaged property shall be required.”’ 








mentioned are M. J.. Looney of the Hart- 
ford Fire, C. O. Bray of the Home, John 
Bowers of the Fidelity-Phenix, Fred H. 
Simons of the Pennsylvania, Rollin I. 
Read of the Sun and W. K. Maxwell of 
the Hanover. 


Hazen Caldwell Dead 


Hazen Caldwell, farm special agent of 
the United States Fire in Indiana, died at 
his home in Gosport, Ind., last week of 
acute Bright’s disease. For many years 
Mr. Caldwell was connected with the 
Vincennes, Ind., district agency of the 
old Williamsburg City. Mr. Caldwell was 
well known and well liked throughout the 
Hoosier state. 








H. S. BASSETT 
Secretary 


H. M. BARFIELD 


President 
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F.R. Ormsby, Pres. G.F. Hutchings, Secy. Joseph Winunt, Treas. & Asst. Secy. 


Industrial Fire Insurance Co. 
AKRON, OHIO 


Capital $300,000 Surplus to Policyholders $330,600 


An Ohio Company writing business through Ohio Agents. 
Farm Department. Why not represent an Ohio company? 


AGENTS WANTED 











A. C. CUMMINS. President 


Richland Mutual Insurance Company 








MANSFIELD, OHIO 
Incorporated 1850 

- = = - = = $2,486,446.48 
BUSINESS CONFINED TO OHIO R. SMITH, Secreter+ 


TOTAL ASSETS, 








NORTHWESTERN MUTUAL FIRE 
INSURANCE COMPANY 
Incorporated 1906 FARGO, N. D. 


ANDREW HAAS, President J. H. DAHL, Secretary 











MINSTER MUTUAL FIRE 


INSURANCE CO. Inc. 1849 MINSTER, OHIO 


_j. B. RATERMAN, President JOS. E. SCHMIEDER, Secretary 
VERNON B. ARNOLD, Special Agent, Lima, Ohio 














E. J. Forney, Pres. J. M. Cook, Sec’y. 
Incorporated 1873 


Mansfield Mutual 


Fire Insurance Company 
OF MANSFIELD, OHIO 


Dayton Mutual Fire 


DAYTON 
Insurance Co., °ouio 


B. C. COLEMAN, Secy. 


Conservative and Careful 


Managemeut Insurance - $7,807,184.00 
AGENTS WANTED Total Assets 412,915.16 
Address Home Office. 








An Agency Company 

















Ohio Retail Grocers Mutual Fire Insurance Co. 
SPRINGFIELD, OHIO 


W. H. COOK, Secretary and General Manager 
BUSINESS CONFINED TO OHIO 


ORGANIZED 1905 


























Low Rates on Automobile Insurance 


While Manufacturers of Automobiles are increasing 


An Attractive Proposition for Indiana and Ohio Agents 


UNION MUTUAL INSURANCE COMPANY 


Rentschler Building 


their prices, our rates remain the same. 


Standard fire and theft floaters 
Broad Policy and Liberal Commissions 


HAMILTON, OHIO 
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MAKE LIBERTY LOAN RECORD 











Minneapolis Insurance Division, Under 
Fred L. Gray, Goes “Over the 
Top” in Bond Drive 





Minneapolis insurance men made a 
remarkable record in the recent Lib- 
erty Loan campaign. Of the 26 teams 
in the drive, the high honors went to 
the insurance aggregation which was 
in charge of Fred L. Gray, general 
agent of the London Guarantee & Ac- 
cident. The total produced by the in- 
surance division was $3,602,050, which 
was represented by 12,400 purchasers. 
The district assigned covered 14 blocks, 
and subscriptions were obtained from 
more than 70 out of every 100 people 
canvassed. About 70 men from the 
various branches of the business par- 
ticipated. : 

The insurance captains for the vari- 
ous districts were J. E. Meyers, general 
agent, Aetna Life; Don E. McLennan 
of the Conroy-McLennan agency, L. A. 
Root of Marsh & McLennan, F. A. 
Hickey, state agent, Security Mutual 
Life, New York; John Hoppin of the 
Esterly-Hoppin agency, and A. F. Pray 
of the Badger-Pray agency. Isaac Kauf- 
man, Northwestern Mutual, and C. H. 
Hood, general agent of the Ocean, 
acted as chief “aides”; W. O. Cham- 
berlin was sergeant-at-arms, and W. 
W. Conklin, adjutant. 





SURCHARGE GOES IN EFFECT 





General Inspection Company Sends 
Notice to Agents in Minnesota, 
North and South Dakota 





On April 27, the 10 percent surcharge 
went into effect in the states of Minne- 
sota and North and South Dakota. All 
agents have been notified by the Gen- 
eral Inspection Bureau, of Minneap- 
olis, and further advised that all future 
ratings will be net, to which the sur- 
charge must be added. 





Seeks State Office 


George G. Magnusen, a local agent at 
St. Cloud, Minn., for the past twelve 
years, has announced his candidacy for 
the Republican nomination for clerk of 
the Minnesota supreme court. Mr. Mag- 
nusen is now superintendent of the 
finance and accounts department of the 
city of St. Cloud. He will no doubt have 
the support of many insurance men. 


Wisconsin Notes 


The Potomac Fire of Washington has 
been admitted to Wisconsin. 


Neenah, Wis., has placed a new motor- 
driven fire truck and pumping engine in 
service. 

_Manitowoc, Wis., has purchased a com- 
bination motor pumping engine. The 
equipment is desired especially to protect 
the big plant of the Manitowoc Ship- 
building Co., which is building steel ships 
for the government. 
_ The Wisconsin state board of exam- 
iners for architecture, created by the 
legislature of 1917 under an act requir- 
ing all architects planning buildings to 
be erected in Wisconsin to be registered 
and certified, held its first examinations 
April 28, 24 and 25. 


Michigan Notes 


A new motor driven fire truck is being 
tried out at Boyne City, Mich. 
A new combination fire truck has been 
added to the equipment at Lake Linden, 
Mich., and is giving good service. 
Smith & St. Mary have taken over the 
business of the agency of John Gollon of 
Caro, Mich., who died last week. 
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W. E. Haines, Secretary 
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CHANDLER GETS PROMOTION 





Special Agent Made Deputy Assistant 
Manager on Pacific Coast by Liver- 
pool & London & Globe 





SAN FRANCISCO, April 30—Lo- 
gan B. Chandler, special agent for Liv- 
erpool & London & Globe has now 
been appointed deputy assistant man- 
ager of the company’s Pacific coast de- 
partment at San Francisco. Mr. 
Chandler is a former San Francisco 
man and was engaged in the local 
agency business at Los Angeles after 
graduating from the University of Cali- 
fornia. Later he entered employ of 
the Pacific board and in 1913 became 
special agent for the Liverpool & Lon- 
don & Globe. 

Samuel Louis, who has been with the 
company for the past ten years and 
lately as counterman in the city de- 
partment at San Francisco, has been 
appointed special agent in southern 
California, succeeding Mr. Chandler. 





T. H. Williams in Chicago 

Thomas H.. Williams, secretary ana 
manager of the Pacific States Fire of 
Portland, Ore., is in Chicago this week 
making treaty contracts so that his com- 
pany will be of greater service to its 
agents. He stopped off at Minneapolis to 
try to line up a hail company for his 
territory. Mr. Williams is one of the 
prominent underwriters of the Pacific 
Coast and was formerly most loyal 
grand gander of the Blue Goose. He has 
built up the Pacific States to a good pro- 
portion. He is confining its operations 
to five or six states in the Pacific north- 
west and coast territory. 





Vice-President D. E. Monroe of the 
American Central has gone on a trip to 
the Pacific Coast. 


Iowa Notes 


Walter S. McKee, agent in Des Moines 
for the St. Paul Fire & Marine, is candi- 
date for county auditor of Polk county in 
which Des Moines is located. 


State Fire Marshal Roe of Iowa be- 
lieves that the unusually dry weather in 
March is responsible for the fact that the 
fire loss of that state was $700,000 as 
against $602,000 for March, 1917. January 
and February, this year, reduced the fire 
loss $500,000 as compared with that of 


the first two months of 1917. 
a light month. 

The city council at Sioux City, Iowa, 
knocked out an ordinance permitting the 
erection of one-story non-fireproof build- 
ings within the fire limits. The council 
felt that it would not do to let down the 
bars despite pleas from land owners who 


April was 


protested that they wished to build on 
certain downtown lots and could not af- 
ford fire-proof structures. 


At Farmersburg, Ind., Ira Patton has 
sold his agency to J. H. Drake. The 
Colonial Underwriters and the Hartford 
Fire have transferred. 








Agents wanted in Indiana 
where not represented 





American Mutual Insurance 


K. of P. Building, INDIANAPOLIS 


Fire—Tornado—Automobile 
J. W. McGINETY, Secretary 











Home Office: - 


The Best Field in the Insurance Business 
Today is Live Stock Insurance _ 
Wewant good men who work among farmers and stockmen to communicate with us 
Territory in Ohio, Indiana, Ilinois, Michigan and Minnesota 
THE KASKASKIA LIVE STOCK INSURANCE COMPANY 


D 
- Shelbyville, Illinois 








P. A. COOLING CO., General Agents 
OSAR R. WITTE & CO., General Agents 
MANN, General Agents 


GARNER & 
E. J. MILLER, General Agent 


Capital $500,000 — 


AGENTS MAKE MOST MONEY WHEN THEY PUSH 
AUTOMOBILE LIABILITY INSURANCE 


Let Us Help You Push. For Pushing Assistance write 


For Other States write the Heme Office. 
DON’T FORGET, TOO, WE WRITE ALL OTHER CASUALTY LINES. 
An Agency Connection With Us — MEANS REAL SERVICE. 


WESTERN INDEMNITY COMPANY, Dallas, Texas 


INDIANAPOLIS, IND. 
- ST.LOUIS, MO. 
KANSAS CITY, MO. 
DENVER, COL. 


Assets $1,211,054 











F. J. MARTIN, Pres. 


The Leading Mutual Fire Insurance Company on the Pacific Coast 


Northwestern Mutual 
Fire Association 


H. K. DENT, V. Pres. 
Chicago Representative, JAMES S. KEMPER, Lumber Exchange Building 


M. D. L. RHODES, Secy. 





MAIN OFFICES, CENTRAL BUILDING, SEATTLE, WASH. 

















The Wabash Fire 
Insurance Company 


commenced business Jan. 1, 1916, 
andcloses the year with one hun- 
dred agents in Indiana. We want 
one hundred more good agents in 
Indiana. Help us keep as much as 





E. R. Harrington, son of the late C. T. 
Harrington of Hancock, Mich., is contin- 
uing the Harrington insurance agency in 
that city. 


possibleof Indiana's $7,000,000.00 


fire insurance premiums at home. 


A 
MARK 
OF QUALITY 


DeKalb and Trudeau Streets 














LIGHTNING RODS 





TRADE MARK 


St. Louis Lightning Rod Co. 


IT 
INSURES 
THE BEST 


ST. LOUIS, MO. 











UNDERWRITING OFFICE 
{611 Insurance Exchange 


THE CAPITAL LIVE STOCK INSURANCE COMPANY 


Writes Every Form of LIVE 
STOCK INSURANCE Issued 


. C. MOHLER, President TOPEKA, KANSAS R. G. REYNOLDS, Secre' 

CHICAGO : can ~ 7" by Any Company and Several 

GAIUS W. HUBBARD THE BIG COMPANY Forms Written by No Other 
* Underwriting Manager STATE DEPOSIT OVER ONE-THIRD OF A MILLION DOLLARS Company. 
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KENTUCKY AND THE SOUTH 


STUDYING THE NEW SCHEDULE 











Companies Are Investigating Changes 
in the Cotton Seed Oil Mill Rating 
Arrangements 





NEW YORK, May 1—A new sched- 
ule of changes upon cotton seed oil 
mills has been issued by the South 
Eastern Underwriters Association, and 
is now being carefully studied by man- 
agers and agents. Numerous and ex- 
pensive fires in recent years have made 
cotton seed oil mills poor insurance 
risks, and the new tariffs have been put 
forth as more properly measuring the 
hazard than those formerly employed. 

Credits are given in the schedule for 
the erection of brick dividing walls, 
which must project a fixed distance above 
the roof. 

Because of the ravages of the boll 
weevil pest, planters throughout central 
Georgia, Mississippi and Louisiana to a 
considerable degree have abandoned the 
raising of cotton and instead are culti- 
vating peanuts and velvet beans. These 
latter, like the peanuts, are raised in 
part for the oil they produce, the re- 
maining solids making cattle food. 

As these vegetables ripen after the 
cotton harvest their crushing occupies 
the former inactive season of the cotton 
seed oil mills, and to that extent re- 
duces the moral hazard in the latter class 
of risks. The gain thus secured, how- 
ever, is easily offset by the added strain 
to which the crushing machinery in the 
mills is subjected, and introduces a new 
fire element, the seriousness of which 
underwriters are carefully studying, but 
have not yet been able to determine. 

As the demand for peanuts and velvet 
beans continues in excess of the supply 
and the profit in their raising is substan- 
tial, the hazard is one that insurance men 
will have to reckon with in the accept- 
ance of cotton seed oil mill offerings from 
now on. 





FARM BUSINESS PROMISING 





With All Products and Equipment 
Much Higher and Prices More 
Stable, Outlook Is Good 





LOUISVILLE, KY., April 30—A 
prominent state agent recently pointed 
out the exceptional advantages ‘offered 
the underwriting companies which 
make a specialty of farm insurance. 
For instance, wheat which formerly 
sold at 80 cents a bushel has been 
worth $2 or more for a year or so. 
Corn that formerly sold at 50 cents a 
bushel has been worth as much as 
wheat, while all grain, hay, implements, 
farm buildings, etc., are today worth 


TRACTOR 


INSURANCE 


SPECIAL 
POLICY 


SELF-IGNITION 
TORNADO 


AUTOMOBILE DEPT. 


HANOVER FIRE 


INSURANCE CO. 
NEWYORK CHICAGO SAN FRANC SCD 


Frederick A. Brown 
Insurance Law 
10 So, La Salle st. Chicago 




















considerably more than heretofore. 
The farmer should carry two to three 
times the amount of insurance which 
he formerly carried. Many of the for- 
mer five-year contracts are now expir- 
ing, and renewals being written. The 
companies are in position to rewrite 
such risks with a double or triple pre- 
mium without difficulty, or reform pres- 
ent contracts at a considerably in- 
creased premium. 

Farm risks have proven a profitable 
line, and fire companies writing such 
classes of business should be in posi- 
tion to show a big gain in business han- 
dled this season. Last year increased 
prices were not stable, especially on 
grain, or at least were not considered 
that way. Prices this year show much 
more firmness, and wheat and some 
othér grain prices, including rye, are 
set by the government, which means 
that the price will remain high, and the 
farmer will probably endeavor to insure 
at full market value. 


To Have State Insurance? 


CHARLESTON, S. C., May 1—The re- 
port that the state warehouse commis- 
sioner at Columbia has gone into fire 
insurance and will represent Southeast- 
ern Underwriters Association companies 
has caused concern to local underwriters. 
It is felt that this move is likely to prove 
injurious to the agency system, and that 
the way for state insurance is being 
paved by the associated old line stock 
companies in a manner that is not anti- 
cipated by them. This question will be 
discussed at the state local agents meet- 
ing in June. 








Investigate Covington Issue 


LOUISVILLE, KY., May 1.—The Ken- 
tucky State Rating Board is making an 
investigation of the reduction in rates to 
the Covington Railway & Light Co., ac- 
cording to reports received during the 
past few days. This investigation is of 
considerable interest in Louisville and 
also in the Newport and Covington, Ky., 
district. The reduction was made almost 
a year ago, and resulted in some dissen- 
sion. Local agents at Covington and New- 
port contended that a flat reduction was 
made for an eastern brokerage firm, and 
that Kentucky special agents signed the 
policies. The question has been one that 
has caused much misunderstanding, and 
it is believed that the investigation under- 
taken by the state rating board may re- 
sult in the question being fully settled to 
the satisfaction of all parties. Some 
rather strong statements have been made 
by some of the Newport and Covington 
local agents, but appear to be unfounded. 


Kentucky Notes 


The fire business of T. E. Ritchey at 
Princeton, Ky., has been sold to Gardner 
& Bebout. 

The Scottish Union & National recently 
transferred its Louisville agency to Reut- 
linger & Co. 

Lonnie Atwood, local agent at Scotts- 
ville, Ky., was married April 30 to Miss 
Vassie Ruth Shader of Glasgow, Ky. 

Allen Cline, of Bennett & Hutchinson, 
at Evansville, Ind., will leave in a short 
time for Los Angeles, where he will make 
his home. 

General John B. Castleman, of Barbee 
& Castleman, recently returned to Louis- 
ville after having spent the winter at 
his place, Eau Gallie, Florida. 


Charles D. Greer of Louisville has been 
appointed general agent for the Massa- 
chusetts Bonding for casualty lines. He 
retains his connection with the Fidelity & 
Deposit. 

Word has_ recently been received in 
Louisville, that Elijah W. McAtee, son 
of A. H. McAtee of A. H. McAtee & Co., 
has been promoted and is now headquar- 
ters clerk at the aviation training camp, 
Kelly Field, San Antonio, Texas. 

Huber Johnson, of Henderson, Ky., has 
disposed of his interest in Neel & John- 
son and has gone to New Orleans. J. 
Wesley Neel has entered the firm of 
Powell & Burbank at Henderson and the 
firm will be known as Neel, Powell & 
Burbank. 


National Board Meeting 


The fifty-second annual meeting of the 
National Board of Fire Underwriters will 
be held in New York City May 23, at 
which time officers will be elected for 
the ensuing year and four members of 
the executive committee chosen to serve 
terms of three years each. Some of the 
existing committees will be abolished or 
merged with other committees. 


BE. R. Guerney of Fremont, Neb., one 
of the leading bankers of the state, ad- 
dressed the Nebraska Pond of the Blue 
Goose at its weekly luncheon Monday. 
He told about the business life of the 





future. 
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“A Staunch and Reliabie American Company” 


D. M. FERRY, JR., President 

E. J. BOOTH, Vice-President 

F. A. SCHULTE 
Treasurer 

», H. E. EVERETT 

Secretary 

: E. P. WEBB 


@. Asst. Secretary 


“37 Years of Honorable Indemnity” 


CASH CAPITAL, $400,000.00 
Assets, $1,871,931.54 Surplus to Policyholders, $800,192.09 


Losses Paid, over $8,847,589.02 





WM. T. BENALLACK. General Agent, Home Office Department, DETROIT, MICH. 




















ARI ZONA CENTRAL DEPARTMENT 
FIRE INSURANCE COMPANY [| COVERING: 
a naiaciens cena ILLINOIS—OHIO~INDIANA 
es WISCONSIN — MICHIGAN 
CAPITAL 
$200 000 00 CHAS. P. HALL 
9 e SPECIAL AGENT 
epieenis: DAVIS 2019 INSURANCE EXCHANGE 
VICE-PRESIDENT AND ae CHICAGO 
GENERAL MANAGER. 




















THE OLDEST FIRE INSURANCE COMPANY IN NEW JERSEY 





Newark Fire Insurance Company 


Newark, N. J. 





107 Years of Successful and Continuous Operation 











Writes Fire, Marine, Tornado, 
Automobile (Full Coverage), Rent and 
Use and Occupancy Insurance 


Licensed to do business in practically all States in the 
Union and British Columbia. 














GEO. A. MOWRY 
Presid 


W. A. GORDON WM. WALSH 
Secretary Ass’t Secretary 


Twin City Fire Insurance Company 


MINNEAPOLIS 


Capital $500,000 








THE 


CENTRAL STATES 


FIRE INSURANCE COMPANY 
OF WICHITA, KANSAS 
HENRY C. WHALEN, President 


FIRE, TORNADO, HAIL 
AYTOMOBILE and 
FARM RISKS 


A LIVE AGENCY COMPANY 











INCORPORATED 1849 


WESTERN 


Insurance Company 
of Pittsburgh 


FIRE AND TORNADO 


DEC. 31, 1917 





| Capital-'- - - - - - - $300,000.00 
| Surplus to Policy Holders - 378,923.38 
' Assets - - + © = + = = 708,299.89 





Losses Paid to date - - - 6,517,084.28 








For Surplus 
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Try Us 


Wm. hi Dickelman & Co. 


Insurance Exchange, 


CHICAGO, ILL. 











410 TONS OF GOLD 8 
nsurance Companyqof 
NORTH AMERICA 


4G 
PHILADELPHIA | 
“THE OLDEST AMERICAN STOCK FIRE INSURANCE COMPANY 
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WE MAINTAIN A DEPARTMENT TO ASSIST AGENTS IN SECURING 
LOCAL RISKS CONTROLLED OUTSIDE. 


THEM. WE MAY BEABLE TO HELP YOU. 
T IS WORTH TRYING 
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NEWS FROM THE EAST 


GLOBE & RUTGERS PROSPERING 











Gain in Assets of $2,000,000 Since Jan. 
1 Reported at Quarterly Meet- 
ing Last Week 





NEW YORK, April 30—An interest- 
ing subject of current street gossip is 
the continued prosperity of the Globe- 
Rutgers. At the quarterly meeting of 
its directors last week the manage- 
ment reported a gain of nearly $2,000,- 
000 in assets since Jan, 1 and a sub- 
stantial increase in net surplus after 
reserving an additional $400, 000 to off- 
set security depreciations and increas- 
ing the reinsurance reserve. 

From a struggling concern, patron- 
ized grudgingly ‘by brokers, the Globe 
& Rutgers now ranks third in the list 
of companies of the country in point 
of premium income and has a net sur- 
plus of several millions of dollars. 


FORBUSH GOES TO NEW YORK 








New England General Agent at Boston 
Takes Similar Title in United 
States Branch 





BOSTON, MASS., April 30.—Gayle 
T. Forbush, ex-president of the New 
England Exchange and New England 
general agent of the Royal Exchange, 
late in May will remove to New York 
to-become general agent at the United 
States branch of the Royal Exchange. 
Mr. Forbush has given twenty years of 
valuable service to the Royal Exchange 
in New England. His first experience 
was as special agent of the Great Amer- 
ican in the middle department. He will 
be succeeded in New England by Rus- 


s Stevens, now special agent of the 
department of the Great 
merivaTr 


Declining Frame Schools 


Under the law passed the last session 
of the North Carolina legislature all 
brick public schools are required to be 
insured in the state insurance fund. A 
large proportion of the business written 
by this fund is reinsured in certain 
North Carolina companies at a commis- 
sion which is understood to be 30 per- 
cent. Frame schools are excluded from 
the fund and it is understood that a 
number of companies are now declining 
to write the frame business in order to 
give the North Carolina companies the 
opportunity of writing this business as 
well as the brick schools. 





British Company to Enter 


NEW YORK, April 30.—Once its bonds 
shall have been registered by the au- 
thorities at Washington, the United Brit- 
ish of London, which recently decided to 
enter this country for fire and marine 
business, will make formal application 
for admission into a number of states, 
the insurance records of which hold out 
prospects for profit. 

The company is strong financially and 
has a record for successful management 
abroad. C. P. Stewart & Co. of New York 
City will represent it as United States 
managers. The fire branch of the busi- 
ness will be handled directly by George 
A. Viehmann and Gresham Ennis, repec- 
tively president and secretary of the New 
Brunswick and the New Jersey Fire, 
while Wade Robinson of New York City 
will likely be general manager of the 
marine branch. It is probable that the 
California representation of the United 








J. H. MACFARLANE, 
VICE-PRESIDENT AND MANAGING UNDERWRITER 





CLEVELAND NATIONAL 
FiRE INSURANCE COMPANY 





CASH CAPITAL $839,580.00 





M. S. MILBOURNE 
PRESIDENT 


Oo. T. BROWN 
SECY-TREAS. 


ASSETS 
$1,504,283.62 


SURPLUS TO 
POLICY HOLDERS 


$1,222,876.22 


CLEVELAND, OHIO 


APPLICATIONS FOR AGENCIES DESIRED 








British will be placed with J. B. Levison, 
president of the Firemans Fund, though 
this has not-yet been definitely decided. 
Mr. Stewart, in addition to being United 
States manager of the United British, is 
president of the American Merchant Ma- 
rine Co. of New. York, and has a number 
of reinsurance offices as well. 





Credit at Pittston, Pa. 


PITTSTON, PA.—Local agents here 
complain that they are unable to make 
collections. It seems many agents for 
years have been giving the usual un- 
limited time in which to pay premiums. 
As a consequence, if an agent requests 
that a premium be paid in 30 or 60 days 
the assured will tell him that if he does 
not want his business other agents will 
take it. It is said that there is more 
credit business done in this town than in 
any other of the same size. Even in the 
mercantile business, storekeepers are un- 
able to do a cash business. 

The agents here have tried several 
times to get together and devise some 
way of getting the assured to pay 
promptly. There are always a few agents 
who claim they could not adopt other 
methods of doing business, that their as- 
sured were in the habit of getting credit 
for a long time and it would mean that 
much of their business would be affected. 

Most of the large risks in Pittston are 
written by outside brokers from New 
York and Philadelphia. 





Gets Large Marine Line 


PHILADELPHIA, May 1.—To the al- 
ready long list of large marine lines 
handled by Mather & Co. has now been 
added the business of the Old Dominion 
Steamship Company. The latter corpora- 
tion has a fine Jeet of steamers plying 
between New York and Norfolk, Va., and 
is one of the most important of the coast 
lines. Insurance upon its_ properties 
mounts into large figures, and keen com- 
ae to control the line has always 
existed. 





Atlantic City Fire’s Status 


Once the new stock of the Atlantic 
City Fire of Atlantic City, N. J., shall 
have been issued the company will have 
a capital of $200,000 and a net surplus of 
$245,000. Application for entry into New 
York will be made, the general under- 
writing policy of the corporation out- 
side its home state being in the hands of 
John E. King of New York City. 





Eastern Notes 


The funeral services of Henry Whipple 
Farnum of Platt & Farnum who died 
last week were held at Bryn Mawr, Pa., 
on Tuesday. 


Fred W. Kentner has been appointed 
general agent for the New York subur- 
ban territory for the Union Fire of 
Paris. 

At Scranton, Pa, J. A. Snover -has 
opened an office at room 414 Pauli Bldg., 
and will conduct an insurance and real 
estate business. Mr. Snover was for- 
merly a broker in Scranton. 

Holger de Roode, of Chicago, was a 
visitor to New York during the week, hav- 
ing come on especially to attend the hear- 
ing before Governor Whitman at Albany, 
of the bill proposing the reorganizing of 





German fire companies. 
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Insurance Gaompany 
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Indiana Mutual Automobile Insurance Company 


LA PORTE, INDIANA 








We specialize on Automobile Insurance (full coverage). It means service to our 
agents. If you are not getting this Home Office service let us tell you more. 


F. C. BREWER, Sec. and Treas. 














The North River Insurance Company 


Capital $ 600,000 
Assets 3,939,479 
Net Surplus 1,155,139 


Western Department Home Office Pacific Coast Dept. 
FREEPORT, ILL. 95 William Street, SAN FRANCISCO, CAL. 
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-ightning Controlled 


By PROF. DODD’S FAMOUS SYSTEM. 

Most perfect lightning protection ever developed. Will abso- 
lutely prevent more than 99.9% of losses due to 
lightning. 250,000 users recommend it—2,000 success- 
ful insurance companies endorse it. Has a 25-year 


— - 


record of practically 100% efficiency.. Origigated 
by Prof. West Dodd, America’s et 


ist. Every job absolutely guaranteed—rodd 

by senmauntllin, skilled men ON 

Investigate the Dodd System _ for full 
information today. 


DODD & STRUTHERS, 118 Eighth Street, 





DES MOINES, IOWA 











Western Live Stock Insurance Company 
CLIFFORD IRELAND, Pres. 
ey Maine, Massachusetts, Connecticut Rhode Island Pennsylvania North Carolina South Carolina Ohio, Indiana, Illinois, Wisconsin, lowa, Kansas, Texas, Missouri, Tennessee 


PEORIA, ILL. 


‘ BERT BUCKLEY, Secretary. 














Michigan Livestock Insurance Co. 
SAGINAW, MICHIGAN 


COLON C. LILLIE, President and Superintendent of Agencies 
HARMON J. WELLS, Secretary and General Manager 


Organized, owned and managed by Michigan men. Backed by 
the substantial interests of Michigan. Insuring —e 


and owners of livestock against death from any cause. 
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ARGUMENT IS MADE 
FOR PRODUCTION BASIS 


(CONTINUED FROM PAGE 1) 


high rental for it, and pay overtime for 
work, pay double wages for Sundays, 
because his use and occupancy policy 
is based on net profits and the compa- 
nies can foot the bill. Such is the con- 
tention of the adjusters, who feel, there- 
fore, that when a concern has reached 
normal output that should end the lia- 
bility of companies, 

The adjusters!) say that no assured 
should be recompensed up to the full ex- 
tent of his loss, but that a fire should 
mean something to him in the way of 
personal loss. If this be not the case, the 
adjusters say that a dangerous condition 
is created. 


Should Have a Voice 


The adjusters claim that with net prof- 
its as a basis, an adjustment cannot be 
made until the assured’s business has 
been restored te normal conditions, both 
as to volume of business and profits. The 
adjusters feel that the companies should 
have something to say in regard to the 
rehabilitation of the destroyed plant. 
Under the net profits form the companies 
must depend upon the assured to get his 
concern back to a basis where liability 
ceases. The adjuster can have no voice 
in cooperating with the assured in estab- 
lishing the length of time it would re- 
quire to make the restoration. According 
to the adjusters, the net profits basis 
automatically lengthens the time claimed 
for loss, because the rehabilitation of 
business, meaning by that the net profits 
made, is secondary. Where there is use 
and occupancy insurance the assured will 
give his first attention to the adjustment 
of his property loss, so that he can give 
full attention to his customers. Further- 
more, in case of partial suspension of 
business the adjusters claim that over- 


head and fixed charges continue in full 


volume, and a plant might very possibly 
do a large percentage of its normal busi- 
ness before making any net profits. 


Partial Losses 


Cases have come to light where a 
claim has been made for as long a period 
as two years in case of partial suspen- 
sion of business. The adjusters feel that 
therefore there should be some limit as 
to the period of time a company shall 
Pp a partial loss. It is thought that a 

riod of one year should be the maxi- 
mum. In view of the fact that the time 
of replacement of machinery and stock 
is a most uncertain one today, there 
should be some limit as to the time par- 
tial loss payments shall continue. 

One of the adjusters suggests that in- 
stead of 1-300th part of the amount of 
the policy being the total daily liability, 
this be fixed at 1-365th. The contention 
is that this would eliminate all dispute 
and controversy as to whether holidays 
and Sundays should be included. He 
states that the issue has come up in a 
number of cases where the assured de- 
manded that 1-300th part be applied to 
every day, as there was no definition of 
“working day” in the form. He stated 
that some of the insurance attorneys 
claim that if this controversy -went to 
court it would very likely decide that 
the companies were liable for every day, 
regardless of holidays: and Sundays: 
Therefore, the 1-365th feature solves this 
problem, and while the, total daily liabil- 
ity would be less in-amount, yet as every 
day would be paid‘for the amount se- 
cured by the assureg would be the same 
as the 1-300ths with nonworking 
days eliminated. ‘ 

The present market conditions are so 
uncertain that from,the adjuster’s stand- 
point the valued form or liability based 
on net profits, opens the way for large 
possible moral hazard. 





Losses of the Week 





LOSSES for April have been moder- 
ate, compared with the preceding 
months of 1918. Few large fires have 
occurred during the month. 

"ae oe 

Frances City, April 28—There is a 10 
percent loss to the Southwestern Milling 
Co., Inc. ‘gMine of $650,000 is involved. 

x * * 

Paducah, Ky., April 25—Approximately 
$20,000 damage was done by fire in the 
plant of the Paducah Grain & Elevator 
Co. The fire originated on the first floor 





and gutted a part of the building. About 
2,000 bushels of corn and a quantity of 
hay was damaged by water. All losses 
were covered —— 

"OK 


Two Harbors, Minn., April 25—There 
is a total loss to the hotel building 
owned by John Warren and John Finn. 


Insurance: 
Hanover ....$1,000 Coml. Un. ...$1,000 
Pa. WISO.. 200 1,000 Springfield .. 1,000 


Phoenix, Eng. tie ae “plants «3 17000 


* 

Cambridge, O., April 26—There is a 10 
percent loss to the wholesale vegetable 
house of Bushala Bros. & Co. 

Insurance on stock: 


Allemannia ..$2,000 Old Col. ..... $1,500 

Security. ..... 1,500 Fire Ass’n.... 2,000 

Springfield .. 4,000 Gt. Amer. 4,000 

North., Eng.. 1,000 Aetna ....... 2,000 
Insurance on building: 

U.S. Fire....$ 500 Germania ....$1,200 

Security 00 N. W. Nat.... 1,000 


oo * 

‘Minneapolis, Minn.—April 28.—A_ loss, 
estimated at $85,000 is reported on the 
Cedar Lake Ice Co. Loss under general 
form to items 1, 2, 8, 74 and 75. Insur- 
ance: 
Amer. Cent..$20,000 Coml. Un. ..$75,000 
Citizens, Mo. 25,000 Fire Assn.... 85,000 
Hartford ... 70,000 Home ...... 115,000 
Lon. & Lan.. 75,000 Mass. F.&M. 10,000 
mnt. WMn.5 2 “a F.&M. 14,300 


Eau Claire, Wis., April 25—An entire 
business block has been wiped out. Total 
losses are reported on the Eau Claire 
Hotel, E. Parkinsen, Eau Claire, 
Clothing Co., Robert Ruepper barber 
shop, Eau Claire Trunk Co. and Conti- 
nental Clothing Co. 


Claire- Hotel: 
Northern ....$1,000 


Insurance on Eau 


State of Pa...$2,500 


Phoenix, Eng. 1,000 Mich. Coml... 2,500 
Scot. U. & N. 1,000 Gt. Amer..... 2,500 
Westchester.. 1,000 Lumber., Pa.. 2,500 
N.-Y. Und.... 3,000 
* x 
Milwaukee, April 20—The two-story 


brick bowling alleys and light manufac- 
turing building at 136-140 Second street, 
owned by the Plankinton Estate and oc- 
cupied by Mrs. William H. Terry and 
others, was heavily damaged by fire, 
originating from defective electric wires 
on the second floor. Insurance on build- 
ing: 
N. B, @& M...$2,500 Aetna ....... $1,000 
Westchester.. 2,500 Phoenix, Eng. 3,000 

Insurance on improvements of Pabst 
Brewing Co., Pacific, $3,000. 

_Insurance on contents of Smith Spe- 
Sooo. Mfg. Co., Svea, $1,000; Prov. Wash., 


Insurance on contents of Mrs. Terr 
United States, $1,250. ™ 
* * * 


Green Bay, Wis., April 26—A loss of 
$75,000 reported on the Morley-Murphy 
Hardware Company’s sprinklered plant. 
A line of: $500,000 fire insurance and 
$100,000 use and occupancy insurance 
was involved. The entire line had been 
placed with the Reciprocal Underwriters 
of New York and was recently regained 
by the stock companies. Insurance: 


Fire Asso. ..$20,000 Nat., Ct. ....$40,000 
Ins. Co. N. A. 20,000 L. L. & G... 40,000 
Springfield.. 75,000 Com. Un..... 25,000 
2 aa 000 Fid. Phenix. 25.000 
| ee 65,000 North., Eng. 25,000 
Hartford - 40,000 Phoenix, Ct.. 25,00 


There is a 30 percent loss on use and 
eee a: 

artford ... euo Aetma .2.<.% $20,000 
Ins. Co., N.A. 25,000 Fid. Phen... 10. 

Nat. Ct...... 20/000 ite 

* * x* 

weet —— Fs gg Cac 7g is a 35 

nt loss to e building owned b 

the Stott Realty Co., 603-21 Weodware 


, ae 
echanics ..$20,000 Camden .... 
Germania ... 10,000 “ $15,000 


318 Recommunteated to the building at 
Getter eek ye divers. Insurance: 
gy eS oro 
sustained a $2,000 joss, "Insurance: 0° 
Brit. Und..... 2/000 wi 


St. Louis, Mo. Apr. 27—Fire in 
five-story brick building, S. RB. kon 
Broadway and Market St., caused a 50 
percent loss. Owned by John H. Doug- 
las, fire occurred in boxes on second 
floor, occupied by Sam Lears, as a The- 
ater Supply House. Insurance on stock 
and equipment: 


Agricul. -$1,000 City of N. Y..$1,000 
National Lib..11000 Gom. Un’... '000 
Hanover ..... 1,000 Phoenix, Eng. 1,000 
Prov. Wash... 1,000 Westchester.. 1,000 


Amer. Eagle. 1,000 Union, Paris.. 
Old Colony... 1,000 Buffalo m* Tees 
Netherlands.. 1,000 
* * x 

Milwaukee, Apr. 19—Fire on the top 
floor of the five-story brick factory, 
foundry and salesroom building at 61-62 
Second street, owned and occupied by 
the Rundle-Spence Mfg. Co., caused con- 
siderable damage. Insurance on build- 
ing and contents is under blanket form 
in the amount of wane. 

* x* 


Port Huron, Mich. Apr. 20.—A _ to- 
tal loss amountin to $200,000 is re- 
ported on the American Machine Corp. 





This concern manufactures heavy flour 








“SERVICE”’—That’s the Slogan of 


Neare, Gibbs & Lent 


211 East Fourth Street, CINCINNATI, OHIO 


Automobile, Inland and Ocean Marine, Tourist and Trans- 
portation Floaters, Parcels Post and. Registered Mail Insur- 
ance. Representing several conservative and well-established 


Companies in fourteen states. 


A Fully Equipped General Agency Office 


Prompt Correspondence, Quick Adjustments and Settlements 


We Can Supply Your Needs—Write Us 





mill machinery. The risk is a two-story 
brick with frame metal additions and 
frame metal clad foundry adjoining and 
communicating. It is unsprinkléd. The 
structures are of light construction, hav- 
ing only 12-inch floors on the first floor 
and 8-inch walls -on the second. In- 
surance: 


L. & L. & G. $15,000 Home ...... 5,000 
National - 15,000 Fid. Phen 15,000 
Hartford . 15,000 Fire Assn... 10,000 


Firemen’s Fd. 10,000 Springfield .. 10,000 
ea 10,000 Detroit F. & M. 5,000 
U. S. Fire... 00 


Royal Ex 5,000 5,0 
Interstate .. 5,000 Niagara .... 5,000 
Scot. U. & N. 5,000 Phoenix .... 5,000 
Equitable ... 5,000 Westchester. 5,000 
Phila. Und.. 5,000 Hanover .... 5,000 
Mich. F. & M. 5,000 Gt. Amer.... 10,000 
N. Y. Und...$15,000 
* ke * 
Anderson, Ind., April 26—A loss of 


$11,125 is reported on the Skillen-Good- 
win glass factory at Yorktown, Ind. 
Loss to box shop. 


Motor Losses. Moderate 


Automobile losses have been unusually 
light during the past three weeks. Jan- 
uary and February were bad months for 
the automobile writing companies, but 
there has been a noticeable decline in 
both the number and amount of automo- 
bile claims coming in recently. 








WANTED — Insurance Solicitors to 
register and mark Automobiles under 
our service. Easy seller; liberal com- 
pensation for city and country. Inves- 
tigate. NATIONAL AUTOMOBILE 
ABSTRACT & TRACING SERVICE, 
Room 606, 118 N. LaSalle St., Chicago 
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CORRECTED TABLE PUBLISHED 





Ready Calculated Rates in Automobile 
Insurance Edition Prove Handy, 
Useful and Economical 





In the table of “Ready Calculated 
Rates” on page 34 of the Automobile 
Insurance Number of. THE NATIONAL 
UNDERWRITER, issued last week, under 
date of April 25, an error occurred in 
a portion of the copies mailed out to 
subscribers. The list prices of cars for 
western territory were transposed by 
the printers and the error not discov- 
ered until a part of the issue was al- 
ready on the trains. 

As a consequence, we are this week 
republishing this table with corrections 
made for the’ convenience of regular 
subscribers who received an incorrect 
copy last week. This can be pasted 
over. the table containing the error in 
the Automobile Number if the agent 
desires to keep his table of rates along 
with other material that he will use in 
soliciting automobile insurance. 

These tables of rates will be found of 
great value and convenience to agents 
throughout the country. They contain 
the charge for tornado and explosion 





General Agents Wanted 





Automobile Insurance 


INDEMNITY MUTUAL MARINE ASSURANCE CO. 


LTD., OF LONDON, ENGLAND 
Surplus United States Statement, 


In addition to this each subscriber’s 
liability is unlimited. 


$ 461,101 
Surplus Home Office Statement - - 11,727 


THE ROYAL EXCHANGE ASSURANCE 
(Marine Dept.) OF LONDON, ENG. 


Surplus - - - = = = $1,348,075 
THE TOKIO MARINE INSURANCE CO., 
LTD., OF TOKIO, JAPAN 


Surplus United States Statement, $562,916 
Surplus Home office Statement, $7,433,611 


UNITED STATES “LLOYDS,” NEW YORK, N.Y. 
Supls - - - - - - - = - = $830150 


APPLETON & COX, Attorneys 


3 South William St. 


NEW YORK 


AN ATTRACTIVE PROPOSITION 
GENERAL AGENTS WANTED 











It is the Age of the Specialist. 





The Security Automobile Mutual Ins. Co. 


YOUNGSTOWN, OHIO 


Our Specialty is Automobile Insurance. 
Organized under and supervised by the Ohio Insurance Department 
To Ohio Agents: Give us your Automobile business! 
Agents wanted where not represented 
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Copyright, 1918, by The National Underwriter Company 











WESTERN TERRITORY 


Includes following states: Colorado, Iowa, Illinois (outside of Cook County), Indiana, Kansas, Kentucky, Michigan (outside of Wayne County), Minnesota, Missouri (out- 
side of St. Louis County), Nebraska, New Mexico, North Dakota, Ohio, Oklahoma, South Dakota, Wisconsin, Wyoming. 


























, POLI . 
ete POLICY FORM No.1——~ ——-POLICY FORM No.2——. POLICY FORM No. 3 
a9 ZeOo « {Valued fire, theft, transportation, tornado and explo- tNonvalued fire, theft, transportation, tornado and tation, tornado and 
= arr 2 9: sion coverage with automatic reinstatement clause. explosion coverage. explosion coverage 
ah Sian - With With Credit With With Credit With 
Se & On} With Credit Credit for for Lock and With Credit Creditfor for Lock and Credit for 
ma o% oe So for Lock Extinguisher Extinguisher forLock Extinguisher Extinguisher Extinguisher 
3. 3233 2a Full Rates Warranty Warranty Warranties Full Rates Warranty Warranty Warranties Full Rates Warranty 
@ a y 
Sy ° 8 2ND 2ND 2ND 2ND 2ND 2ND 2ND 2ND 
Om ssos of NEW HAND NEW HAND NEW HAND NEW HAND NEW HAND NEW HAND NEW HAND NEW HAND NEW HAND NEW HAND 
- - 1 1.9600 2.0600 1.8850 1.9850 1.8100 1.8950 1.7350 1.8200 1.7100 1.8100 1.6350 1.7350 1.5600 1.6450 1.4850 1.5700 1.2100 1.3100 1.0600 1.1450 
B Su * 2 2.2100 2.4600 2.1350 2.3850 2.0225 2.2350 1.9475 2.1600 1.9600 2.2100 1.8850 2.1350 1.7725 1.9850 1.6975 1.9100 1.4600 1.7100 1.2725 1.4850 
Aas maf * 3 2.7100 3.2100 2.6350 3.1350 2.4475 2.8725 2.3725 2.7975 2. 2.9600 2.3850 2.8850 2.1975 2.6225 2.1225 2.5475 1.9600 2.4605 1.6975 2.1225 
as a * 4 3.4600 4.2100 3.3850 4.1350 3.0850 3.7225 3.0100 3.6475 3.2100 3.9600 3.1350 3.8850 2.8350 3.4725 2.7600 3.3975 2.7100 3.4600 2.3 2.9725 
gs * 5 4.2100 5.2100 4.1350 5.1350 3.7225 4.5725 3.6475 4.4975 3.9600 4.9600 3.8850 4.8850 3.4725 4.3225 3.3975/ 4.2475 3.4600 4.4600 2.9725 3.8225 
a s 1 2.2100 2.3100 2.0975 2.1975 2.0600 2.1450 1.9475 2.0325 1.9600 2.0600 1.8475 1.9475 1.8100 1.8950 1.6975 1.7825 1.2100 1.3190 1.0600 1.1450 
ob . $ 80% 2 2.4600 2.7100 2.3475 2.5975 2.2725 2.4850 2.1600 2.3725 2.2100 2.4600 2.0975 2.3475 2.0225 2.2350 1.9100 2.1225 1.4600 1.7100 1.2725 1.4850 
=3 Bot 10% 3 3.2100 3.7100 3.0975 3.5975 2.9100 3.3350 2.7975 3.2225 2, 3.4600 2.8475 3.3475 2.6600 3.0850 2.5475 2.9725 2.2100 2.7100 1.9100 2.3850 
van & ra 50% 4 4.2100 4.9600. 4.0875 4.8475 3.7600 4.3975 3.6475 4.2850 3.9600 4.7100 3.8475 4.5975 3.5100 4.1475 3.3975 4.0350 3.2100 3.9600 2.7600 3.3975 
2¢ 40% 5 5.2100 6.2100 5.0975 6.0975 4.6100 5.4600 4.4975 5.3475 4.9600 5.9600 4.8475 5.8475 4.3600 5.2100 4.2475 5.0975 4.2100 5.2100 3.6100 4.4600 
Ce ° 1 2.4600 2.5600 2.3100 2.4100 2.3100. 2.3950 2.1600 2.2450 2.2100 2.3100 2.0600 2.1600 2.0600 2.1450 1.9100 1.9950 1.2100 1.3100 10600 1.1450 
35 g S 80% 2 2.7100 2.9600 2.5600 2.8100 2.5225 pen 2.3725 pape 3.6100 3.8225 1.4600 1.7100 1.2720 1.4855 2.1225 2.3350 1.4600 1.7100 1.2725 1.4850 
om 60% 3 3.2100 3.7100 3.0975 3.5975 2.9100 3.3350 2.7975 3.2225 2.9600 3.4600 2.8475 3.3475 2. 3.0850 2.5475 2.9725 2.2100 2.7100 1.9100 2.3350 
ss) . 
ys a 40% 4 4.2100 4.9600 4.0075 4.8475 3.7600 4.3975 3.6475 4.2850 3.9600 4.7100 3.8475 4.5975 3.5100 4.1475 3.3975 4.0350 3.2100 3.9600 2.7600 3.3975 
as 30% 5 5.2100 6.2100 5.0975 6.0975 4.6100 5.4600 4.4975 5.3475 4.9600 5.9600 4.8475 5.8475 4.3600 5.2100 4.2475 5.0975 4.2100 5.2100 3.6100 4.4600 
ae * 1 3.4600 3.5600 3.1600 wares 3.3100 eae 3.0100 Sous 3.2100 3.3100 2.9100 3.0100 3.0600 3.1450 2.7600 2.8450 1.2100 1.3100 1.0600 1.1450 
BO 10% 2 3.7100 3.9600 3.4100 3.8100 3.5225 3. 3.2225 3. 3.4600 3.7100 3.1600 3.5600 3.2725 3.4850 2.9725 3.3350 1.4600 1.7100 1.2725 1.4850 
mo 228 50% 3 3.9600 4.4600 3.7350 4.2350 3.6600 4.0850 3.4350 3.8600 3.7100 4.2100 3.4850 3.9850 3.4100 3.8350 3.1850 3.6100 2.2100 2.7100 1.9100 2.3350 
nd | 30% 4 4.9600 5.7100 4.8100 5.5600 4.4350 5.0725 4.2850 4.9225 4.7100 5.4600 4.5600 5.3100 4.1850 4.8225 4.0350 4.6725 3.7100 4.4600 3.1850 3.8225 
pF} 20% 5 5.9600 6.9600 5.7350 6.7350 5.3600 6.2100 5.1350 5.9850 5.7100 6.7100 5.4850 6.4850 5.1100 5.9600 4.8850 5.7350 4.2100 5.2100 3.6100 4.4600 
as * 1 4.2100 4.3100 3.7975 3.8975 4.0600 4.1450 3.6475 3.7325 3.9600 4.0600 3.5475 3.6475 3.8100 3.8950 3.3975 3.4825 1.2100 1.3100 1.0600 1.1450 
ag m 10% 2 4.4600 4.7100 4.0475 4.2975 4.2725 4.4850 3.8600 4.0725 4.2100 4.4600 3.7975 4.0475 4.0225 4.2350 3.6100 3.8225 1.4600 1.7100 1.2725 1.4850 
*? Sis 50% 3 4.7100 5.2100 4.3725 4.8725 4.4100 4.8350 4.0725 4.4975 4.4600 4.9600 4.1225 4.6225 4.1600 4.5850 3.8225 4.2475 2.2100 2.7100 1.9100 2.3350 
= pace 30% 4 5.2100 5.9600 5.0225 5.7725 4.6850 5.3225 4.4975 5.1350 4.9600 5.7100 4.7725 5.5225 4.4350 5.0725 4.2475 4.8850 3.7100 4.4600 3.1850 3.8225 
ro) 5 20% 5 6.2100 7.2100 6.0975 7.0975 5.4600 6.3100 5.3475 6.1975 5.9600 6.9600 5.8475 6.8475 5.2100 6.0600 5.0975 5.9475 5.2100 6.2100 4.4600 5.4600 





* Amount of insurance at option of the company. 


+ If tornado coverage is not desired reduce rate twenty cents (0.2000), If explosion coverage is not desired reduce rate 
external discharge or leakage of water is desired add one cent (0.0100). If earthquake coverage is desired add three cents (0.0300). 


NEW cars are those in hands of persons who purchased them new from dealers. 
SECOND HAND cars are those purchased as used cars from dealers or former owners. 


one cent (0.0100). 


If coverage for accidental or 





insurance in the western field; for ex- 
plosion insurance in the Chicago, De- 
troit and St. Louis territory; for earth- 
quake and explosion insurance in the 
Pacific coast territory; for explosion 
coverage in New England territory; 
and for tornado and explosion in the 
southern field. If these additional 
coverages are not desired the agent 
using the tables can easily deduct the 
amounts in his mind without using pen- 
cil or paper. They are included on the 
theory that the salesman can always 





PRAISES AUTO NUMBER 


The manager of a big insurance 
company wrote THE NaTIONAL UN- 
DERWRITER about its 1918 Automobile 
Insurance Number: 

“It is complete and useful, and 
about the best edition of any insur- 
ance paper I have ever had the 
pleasure of reading.” 











reduce the price better than he can in- 
crease it and that these additional 
coverages should be purchased as given 
in the tables for the various territories 
and can easily be sold by agents if 
properly presented. 





Detecting Stolen Cars 


Some time ago the Automobile Pro- 
tective and Information, Bureau fur- 
nished to the automobile writing com- 
panies the motor numbers of stolen auto- 
mobiles with the request to check up the 
records for the purpose of discovering 
whether the stolen cars had been insured 
as second hand cars. Several stolen ma- 
chines have been discovered in this way, 
and because of the success already at- 
tained, the plan will be continued. 





Theft Bureau at Sioux City 


_The epidemic of automobile stealing in 
Sioux City, Iowa, has resulted in the 
organization of the Sioux City Protective 
& Information Bureau, with C. J. Woold- 
ridge of the Sioux Fire agency, manager. 





Numerous cars have already been recov- 
ered through its activities. A report of 
a stolen car means that about 1,100 in- 
surance agents in Iowa, Minnesota, South 
Dakota and Nébraska are at once in- 
formed. They are under agreement, in 
consideration of getting the reward, 
should their information lead to the re- 
covery of a stolen car, to give the engine 
number and description of the lost car 
to all garages and filling stations in their 
respective towns. This forms an effective 
network of sleuths and the results so far 
have been-very satisfactory. 





May Form Organization 


Superintendents of the automobile de- 
partments of fire companies in Chicago 
will meet at the 
May 7, to discuss the advisability of 
forming a permanent organization. A 
get-together meeting of automobile de- 
partment men was held two weeks ago, 
and at that time the sentiment expressed 
seemed to indicate a desire for a per- 
manent organization. At any rate.the 
advantages of at least occasional meet- 


| ings are apparent, and if no regular or- 


ganization is effected it will be probably 
decided to hold informal meetings at 
regular intervals to discuss problems pe- 


culiar to the automobile business. L. D. | 


Stitt of the Great American will act as 
chairman at the meeting. 





Tractor Insurance Prospects 


Iowa and Ohio have purchased 1,000 
tractors from Henry Ford & Son. Two 





Practically everything contained in the 
Automobile Insurance Number of THE 
NATIONAL UNDERWRITER issued last 
week will be of value throughout the 
year but the supply of additional copies 
will not last that long. If your present 
copies are not sufficient to meet your 
needs or if they will not last throughout 
the year, you should order additional 
copies now. Extra copies should be 
ordered immediately. These cost 25 cents 
each, $22.50 a hundred and $150 a thou- 
sand. Address THE NATIONAL UNDER- 
WRITER, 1362 Insurance Exchange, Chi- 
cago. 


Grand Pacific Hotel, ! 














weeks ago 1,000 of these machines were 
delivered to farmers in Michigan. This 
makes five states that have bought trac- 
tors from the company, and means that 


5,000 new tractors will shortly be deliv- 
ered in the great agricultural states of 
the middle west, and 5,000 new tractor 
insurance prospects. 








DIRECTORY OF INDEPENDENT ADJUSTERS 





ILLINOIS MISSOURI 


QUINCY ADJUSTMENT 
& SERVICE BUREAU 


Well's Building, Quincy GEORGE C. GILL, Mgr. 


ILL., WIS., IND. 
Cc. H. TAYLOR 
829 Insurance Exchange, Chicago 


Phone Wabash 2546 
ADJUSTER OF FIRE LOSSES 
ILLINOIS 
BEN C. COOPER 
Central Life Bldg., Ottawa, Iil. 


Adjusts Losses for Fire Insurance Companies 
33 Years in Insurance Work 


ILLINOIS INDIANA 
ELDRIDGE H. SPERRY 
201 First Nat’l Bank Bldg., Champaign, Il. 
Western Union or Long Dist. Phone (Office 147, Res. 
458) facilitates prompt service 


ILLINOIS 
J. B. SIKKING, Adjuster 
For Central and Southern Illinois. Specialty: Farms 


IOWA 














KANSAS 
THE WARREN ADJUSTMENT 
BUREAU 
ADJUSTERS of FIRE, TORNADO, HAIL, 
THEFT and AUTO 


MOBILE LOSSES 
R. B. WARREN, Manager, Wichita, Kansas. 


KANSAS 
JOHN M. KINKEL W. P. KINKEL 
~ KINKEL ADJUSTMENT AGENCY 
» FIRE, TORNADO and AUTOMOBILE 
LOSSES ADJUSTED 


JU 
HUTCHINSON . : KANSAS 


MICHIGAN 


FREDK. M. CHAMPLIN 
629 Michigan Trust Building “Grand Rapids, Mich 
Adjuster of Fire Losses 















MICHIGAN. IO—INDIANA 
H L. SPICE 
Sui pee 

ite nati +: dma 


ADJUSTER FIRE AND AUTOMOBILE LOSSES 


NEBRASKA, WESTERN IOWA AND 
NORTHERN KANSAS 








and Dwellings. 
Springfield. Illinois 


518 W. Jefferson 
ILLINOIS AND EASTERN IOWA 
WESTERN ILLINOIS ADJUSTMENT 


BUREAU. 
62 S. Ch St., Galesburg, Il. 
H. F. Arnold | F. R. Hazlett W.A. Bartlett 
Fire and Automobile Losses. | 








WISCONSIN AND MICHIGAN 
Fire Loss Adjustments. Wisconsin and No. Michigan | 
Over 25 es anqerianas. } 

DAVID LAWSON 

Room 1, Cook Block __ Oshkosh, Wisconsin | 
Local and Long Distance Telephone 786 


ILL. KY. 3 
I. H. ODELL & SON | 
110 Upper Second St., Evansville, Ind. 





IND. 


Adjusters of Fire, Tornado, Automobile and Inland 


Marine Losses 


ABEL J. BALDWIN 
Adjuster of Fire Insurance Losses 
503 Bee Bldg. Phone Red 5848 Omaha 
N. DAKOTA and N. W. MINNESOTA 
A. G. SCHULTHEIS 
Grand Forks, N. D, 
PROMPT SERVICE 
20 YEARS EXPERIENCE 


WESTERN FIELD 


INSURANCE A#}IUSTMENT CO. 
C. W. Crossan G. ” opley H. G. Fowles 
Fire, Tornado, Automobf inland Marine Losses 
Pioneer Aut justers 
Waldheim Buildé City, Mo. 





















Send 10 Cents for 30: 
THE NATION.AL UNDERWRITER 
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American Equitable 


Assurance Company 

















OF NEW YORK: 
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Cash Capital and Surplus, $1,000,000 


HOME OFFICE 


68 William Street - -- - - - - - = =» = NEW YORK 








MARINE DEPARTMENT 


Eastern Marine Underwriters, Inc. 
MANAGERS _ 
GEO. A. EVALENKO, President C. RUSSELL EBERT, Sec’y and Underwriter 


BG Broad Street -.-.2 «© © 8 « ss os NEW YORK 











Fire Re-Insurance Department 





International Fire & Marine Agency Corporation 
MANAGERS 


ROBERT VAN IDERSTINE, President 
3 South William Street - - - - - - = - NEW YORK : 
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Will Pay Them Well 


Wants Good Men TLLINOIS LIFE INSURANCE COMPANY 


CHICAGO 


JAMES W. STEVENS, President 


GREATEST 
ILLINOIS 
COMPANY 





The National Underwriter 


Formerly THE WESTERN UNDERWRITER 


A WEEKLY NEWSPAPER OF INSURANCE 


PART TWO 














TWENTY-SECOND YEAR No. 18 


CHICAGO, CINCINNATI AND NEW YORK, THURSDAY, MAY 2, 1918 


$3.00 per Year, 15 Cents a Copy 








GROUP INSURANCE IS 
GIVEN FIRMER BASIS 





New York Measure Standardizing 
This Class of Business Is Con- 
sidered Forward Step 





FILLS AN ECONOMIC NEED 





New Law Comes as Result of Investi- 
gation of Commissioners’ and 
Actugries’ Committees 





NEW YORK, April 30.—A distinct 
and constructive step forward was 
taken by. the New York legislature 
when it passed the bill standardizing 
group insurance. This measure has 
been adopted by the legislature of 
Massachusetts and is in a fair way t 
be adopted in other states. ; 

It will be remembered that the dis- 
cussion which led to the introduction 
of this law had its beginnings in cer- 
tain criticisms of group insurance by 
Commissioner Cleary of Wisconsin, 
who feared that the premiums charged 
were inadequate. This discussion led 
to the formation of two committees, one 
of the heads of insurance departments 
in the persons of Jesse S. Phillips of 
New York, Burton Mansfield of Con- 
necticut, F. H. Hardison of Massachu- 
setts, M. J. Cleary of Wisconsin and 
John B. Sanborn of Minnesota; and the 
other of actuaries W. J. Graham, Equi- 
table Life, E. E. Cammack, Aetna, John 
K. Gore, Prudential, James D. Craig, 
Metropolitan, Edward B. Morris, Trav- 
elers, Robertson Hunter, Guardian Life. 


An Economic Need 


The discussion thus encouraged de- 
veloped that group insurance was not 
carried on in a promiscuous and irre- 
sponsible way, but had come to hold a 
distinct place in the insurance business, 
that the companies were sincerely en- 
deavoring to fill an economic need and 
that too, at about actual cost. Fears 
that the absence of medical examina- 
tion was a danger were shown to be 
groundless, as a sufficiency of numbers 
precludes selection and automatically 
replaces the safeguard medical examina- 
7 provides in the case of the single 
tisk. 

Limits Established 


It was agreed by the joint committee, 
(CONTINUED ON PAGE 14) 
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We make good contracts with General Agents 
direct with the Company, giving full control of terri- 
tory and allowing all there is in the business. This 
gives an opportunity to build an organization and a 
-business which will make the General Agent independ- 
ent from a financial standpoint and put him at the 
top of the ladder of success in the business. A life- 
time contract is what we offer to good. men. 

Why not build big and for yourself? 


A FARM MORTGAGE BEHIND EVERY POLICY 


PEORIA: LIF 
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COMPAN Y 





Nxcents SUCCEED 


GOOD CONTRACTS TO LIVE CLEAN AGENTS 


INSURANCE 
ILLINOIS 








CAPITAL, $200,000.00 


A company born in the West, 
built for western people, 
by. western men. 


Originators of the 
“Multiple Option” Policy, 
a three-in-one contract. 

A good policy for the 

live wire. 








GOOD AGENTS WANTED 





Progressive in Its Ideas 
Conservative In Its Management 


STEPHEN M. BABBIT, Pres. HUTCHINSON, KANSAS 


W. E. NICHOLS GIVES 
SOME SUGGESTIONS 


Star New York Life Man in Chi- 
cago Makes Some Very Helpful 
Observations 








ADVICE GIVEN TO AGENTS 





Attitude of Mind Must Be Optimistic, 
Conscientious and Alert to 
Every Opportunty 





William Edwin Nichols, one of the 
star producers of the New York Life, 
who is continuously a member of the 
$200,000 Club and one-of the big men 
of the company, ranks among the very 
best of Chicago’s’ life underwriters. 
Mr. Nichols consented to give some of 
his views to THE NATIONAL UNDERWRITER 
the other day. 

In the course of his remarks he said 
that one of the most vital lessons that 
a life insurance man must learn is the 
faculty of tilting a prospect’s mind, 
which may be so full of other subjects 
that before an agent can pour life in- 
surance information into it it must be 
partially emptied to make room for it. 


Illustration Is Used 


He used the illustration of a glass 
that is brimful of water. “You cannot 
pour any more water into that glass,” 
said Mr. Nichols. You have to tilt the 
glass and empty some of the water. 
Therefore the first thing Mr. Nichols 
tries to do is to interest a prospect in 
life insurance. If he is unable to get 
his attention then he says that he im- 
mediately becomes interested in the 
prospect’s business. He endeavors to 
establish a point of contact. 

He related an incident to show the 
point he was making. He was calling 
on a prospect, a man of rather large af- 
fairs, whom he had not met before, but 
of. whom he knew. He was ushered 
into the man’s private office and began 
talking life insurance to him. The 
prospect did not seem to be interested 
and Mr. Nichols was making no head- 
way. He saw that he was on the wrong 
track. 

Got Point of Contact 


He noticed on the prospect’s désk 
some ore that: had been taken out of a 
zinc mine, which the miners call “black 
jack.” Mr. Nichols was formerly a 
mining engineer. He took the ore 
from the desk and remarked that it 
was a nice specimen of black jack. Im- 
mediately the prospect was interested. 
Mr. Nichols commented a little further 
about it, and said it evidently came 
from the Joplin district. The prospect 
was more interested. Mr. Nichols be- 
lieved by that time that here was a 
man who had lost money in a mining 
venture or was very much troubled or 
interested. The prospect asked him 
what he knew about zinc mining and 
Mr. Nichols explained that he was for- 
merly a mining engineer and had made 





(CONTINUED ON PAGE 14): 
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Assets, $2,722,226.66. 





SERVICE TO POLICYHOLDERS 


Liberal Policies—Lowest Cost—Promptness in Settlement of Claims. 


Paid Policyholders Since Organization Over $3,666,000.00 


Absolute Security 


Operating under the rigid laws of the State of Iowa and guaranteed by Deposits of Over $2,190,000.00 with the State of Iowa. 


In Force $56,512,644.00. Surplus to Policyholders $479,058.61 


MERCHANTS LIFE INSURANCE COMPANY 


The Sign 


of © 


WM. A. WATTS, President 


DES MOINES, IOWA Service 














ORGANIZING CONCERNS 


FIVE IN FORMATIVE PERIOD 





Liberty Loan Drives Have Seriously 
Interfered With Chicago Life 
Insurance Promotions 





Five life insurance companies are 
now in the process of organization in 
Chicago. Two, the First Life & Trust 
and the Fort Dearborn Life, are in the 
hands of a receiver. Both of these 
companies were in the organization 
period in Chicago for many months, 
sold considerable stock, but have found 
the going too rough, and are now re- 
turning to stockholders, through a re- 
ceiver, the money paid in minus the 
organization expenses. 


Cosmopolitan Life 


The newest in the field is the Cos- 
mopolitan Life & Trust, which is being 
organized by N. H. Ernst, who had 
charge of the affairs of the Douglas 
Life in Chicago. The latter company 
was forced to abandon the sale of stock 
after about eight months in the field. 

Office headquarters have been estab- 
lished at 507, 179 West Washington 
street. Mr. Ernst says that the com- 
pany will complete organization on 
June 1, and will have an ample surplus 
in addition to a capital stock of $100,- 
000. The stock is being widely dis- 
tributed. 

Empire National 

The Empire National Life, which 
was incorporated last fall, is being pro- 
moted by M. P. Dunne. The company 
proposes to write both life and acci- 
dent and health business, and will not 
attempt to secure a license until the 
full capital of $200,000 has been sold. 
Stock is being sold at from $20 to $30 
a share, with a par value of $10. Con- 
siderable stock is being placed in down- 
state cities in Illinois in addition to 
Chicago. 

Hanover Life & Casualty 

A reorganization has just been ef- 
fected in the affairs of the Hanover 
Life & Casualty, which places the fol- 
lowing officers in charge: William E. 
Fleming, chairman of the board; Je- 
rome O. Bancroft, vice-president; Ern- 
est Rutishauser, secretary, and George 
F. Friese, treasurer. This company, 
which has been in the process of 
organization for fourteen months, was 
originally promoted by Stuart J. Velt- 
man, who died last fall. George W. 
Byram has been instrumental in get- 
ting stockholders together, going over 
the records, and is making a survey of 
the company’s affairs, in order to de- 
termine whether to carry on the or- 
ganization work or abandon the proj- 
ect. Meetings of stockholders’ commit- 
tees will be held in the near future to 
decide upon the disposition to be made 
of the company. 

Max Spiegel, in charge of the organi- 














zation of the Hercules Life, says that 
it will probably be the latter part of 
the year before their company is ready 
to do business. Some months ago Mr. 
Spiegel organized the Northern Mutual 
as an assessment company, which will 
be taken over by the Hercules Life 
when the latter completes the sale of 
its stock. The various Liberty Loan 
campaigns have seriously interfered 
with stock sales, but a certain amount 
is being disposed of each month, and 
it is felt that the organization will be 
completed by November or December 
of this year. 
Public Life 


Louis N. Narowitz, president of the 
Public Life, states that the company 
will commence business July 1. The 
authorized capital is $500,000. Over 80 
percent of the stock, Mr. Narowitz says, 
cent of the stock, Mr. Narowitz says, 
has been sold, and the company will 
commence to write insurance not later 
than July 1. It will write both indus- 
trial and ordinary life. 





Questions & Answers 











Question—Referring to an article ina 
recent NATIONAL UNDERWRITER about 
income tax payable on life policies, pay- 
able to beneficiaries of insured, may I 
ask whether any tax has to be paid on 
such policies where they are paid to 
such beneficiaries in monthly (or other) 
instalments? In other words do the 
beneficiaries have to pay income tax on 
such installments each year? If the 
premiums which the insured paid for 
the policy during his life are allowed to 
be deducted, where the policy is pay- 
able in one sum, is the beneficiary al- 
lowed any rebates (if he has to pay 
income tax thereon) on his _install- 
ments? 

Answer—lIf the beneficiary is an in- 
dividual and not a corporation or part- 
nership and the insurance is paid in a 
lump sum the entire amount is free from 
the income tax. 

If payment is made by instalments, 
then the “instalments certain” are free 
from the tax. but the tax will begin 
with the first instalment under the an- 
nuity feature. That is, if the policy is 
payable for 20 years certain and there- 
after so long as the beneficiary may 
live, the first 20 payments are free from 
tax, but the twenty-first and each suc- 
ceeding payment will be subject to tax. 

In many companies the instalment 
feature grants the beneficiary interest 
dividends_on the unpaid instalments 
each year. These interest dividends, be- 
ing an addition to the regular amount 
of the contract instalments, are subiect 
to the income tax and must: be added 
to the beneficiary’s taxable income for 
the year in which they are received. 


Within a short time the Continental Life 
of Toronto will enter the United States 
for reinsurance. Application will be 
made for entry to New York and papers 
to that end are now being prepared. 








agents, medical examiners, and appli 


WM. H. FLANDERS, Mgr. 





FLANDERS LIFE AND ACCIDENT SERVICE 
ORGANIZED 1913 
A scientific service in the ii igation of insurance subjects. We make reports 
i for mortgage loans, also death claim reports and claim investigations 
OUR FACILITIES peep eerste Soi ery INDIANA 
Central Of 


on insurance applicants 


fice INDIANAPOLIS, IND. 











EQUITABLE 
ADVANTAGES 


The holder of an Equitable agency con- 
tract benefits not only by the impregnable 
strength and prestige of the Society, but also 
through being able to offer a variety of poli- 
cies that meet with precision the requirements 
of the insuring public. ; 

Profitable openings at various points for 
men;zof character and ability with or without 
experience in life insurance. 


Address: 
WILLIAM E. TAYLOR 
Superintendent of Agencies 


THE EQUITABLE 


Life Assurance Society 
of the LU. S. 





120 BROADWAY : NEW YORK 


sities 


A BUSINESS BUILDING POLICY— 


THE future financial worth of the children of today de- 
pends upon the thrift seed sown now. §Our Child’s En- 
dowment policy plants the idea. Sold to ages 1 to 15 years, 
without medical examination full face value paid for death 
between 20 and 30, becomes an endowment policy at age 30. 
Liberal cash loan and surrender values are provided—A 
quick seller to every one with children. Opens the way for 
larger policies to the whole family. Liberal contracts for 
agents in Minnesota, Michigan, Montana, Wisconsin, North 
and South Dakota. 


SURETY FUND LIFE INSURANCE COMPANY 


Dr. E. KLAVENESS, President MINNEAPOLIS, MINN. 


“THE WEST COAST LIFE” 


Offers splendid opportunities in the West in a live 
organization that last year produced over Twelve 
Million Dollars in applications for new insurance. 
Ask for the current copy of THE PIONEER. 


WEST COAST SAN FRANCISCO LIFE INSURANCE COMPANY 


376 Pine Street SAN FRANCISCO 
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THE REAR GUARD. 


No more virile and efficient body of men can be found than 
the large army of life underwriters. 
Towering back of the agent in his efforts, as a mighty rear guard, is the 


strength and prestige of the Company and the Institution he represents. 
The stronger the rear guard, the greater the agent’s morale and chance 


of success. 


The GOOD WILL created by farm loan in- 
vestments, developing the Country's agri- 
cultural resources, and thereby contributing 
largely to the world’s food supply. 


The UNIQUE SERVICE extended freely to 
the insured and their beneficiaries, merit- 
ing the appellation—the Great Policyholders’ 
Company. 


Jesse R. Clark, 
President 


Four big success factors in the work of the Union Central Agency Force are: 


The SECURITY of the non-fluctuating, panic 
and war proof investments, limited to first 
mortgages on carefully selected cultivated 
farms, and United States Liberty Bonds. 


The SAVING enjoyed by policyholders in 
premium deposits, the result of the Com- 
pany’s superior earnings, favorable mortality, 
and economy of management. 





The Union Central Life Insurance Co. 
CINCINNATI, OHIO. 


Allan Waters, 
Second Vice-President 








“P. B.” BOBS UP AGAIN 





HAS ANOTHER WORLD BEATER 


Philander Barnum Armstrong Claims 


Only Worth-While Idea Ever 
Conceived in Life Insurance 





NEW YORK, April 30—Philander 
B. Armstrong, self-confessed “only life 
insurance expert in the world,” is un- 
usually happy just now over the in- 


tended formation of a company in New 
York City, to carry out his ideas as to 
how life insurance should be sold and 
the policyholder provided with the 
maximum of protection at minimum 
cost. 

The proposed new organization, ac- 
cording to Mr. Armstrong, will be mu- 
tual in form and will write whole life, 
limited payment, endowment and other 
established forms of indemnity. The 
rates charged will be those of the New 
York Life, while the mortality tables 
will be predicated upon the experience 
of the Modern Woodmen of the World 
instead of upon the American Tables. 


Individual Accounting 


Expenses will be limited to 75 per- 
cent of the first year’s premium, follow- 
ing which a low charge will be as- 
sessed each policy annually. Individual 
accounting will be made to every pol- 
icyholder. 

_Though nearing the scriptural age 
limit of “three-score-years-and-ten,” 
the redoubtable “P. B.” is just as en- 
thusiastic and earnest as he was a 
quarter of a century ago, when he made 
such a stir in fire insurance circles with 
his trio of companies and their catchy 
slogan of “Selection, Inspection, Pro- 
tection.” 

Other Schemes Reinsured 


Following the reinsurance of the fire 
business in the old Lancashire of Eng- 
land, Mr. Armstrong became president 
of the American Union Life, of New 
York. The failure of its directors to 
accept unqualifiedly his ideas as to how 
affairs should be conducted, led to his 
Tetirement from the company, and 
some years later it, too, reinsured and 
quit. 

Undaunted by past experiences, or, 
as he asserts, profiting by them, “P. B.” 
is now sure he has the only worth- 
while idea ever conceived in the his- 
tory of life insurance, and-the new 
Company, if and when launched, he 
feels, is destined to sweep everything 
before it. Probably the guiding prin- 
ciples of the new company will be those 





BROEKER OFFERS STOCK 








UNSCRAMBLING GLOBE LIFE 





May Materially Reduce Capital—Or- 
ganizer Suggests Plan for Han- 
dling Subscription Notes 





TOPEKA, KAN., April 30—The syn- 
dicate of Kansas and Oklahoma busi- 
ness men who have taken over the as- 
sets of Felix Broeker, organizer and 
former president of the Globe Life of [ 
Salina, have paid $55,000 of their pledge 
to the Kansas insurance department to 
make good the impairment of the capi- 
tal stock of the Globe. They have 
pledged an additional $50,000 to be paid 
during the course of the present week 
to complete the restoration of the capi- 
tal account. 

Broeker, himself, is helping in the re- 
organization of the company. He has 
submitted a proposition to the syndi- 
cate and the officers of the company 
that will help in working out the re- 
organization. When the company was 
organized all the stock was issued to 
Broeker and notes taken for it. He 
paid the first note by the payment of 
the twenty percent sales commission. 
So he has a considerable amount of 
what is known as “paid for” stock. 


Broeker Offers Stock 


Broeker has offered to turn over 
enough of this paid for stock to take up 
the actual amount of stock payments of 
the stockholders in Nebraska. About 
$173,000 of stock was sold in the state 
at $30 a share, one-third cash and the 
remainder in stock subscription notes. 
Broeker has now offered to turn over 
to these stockholders an amount of 
stock equal to the actual payments 
made and the notes would be canceled. 

The plans for the reorganization pro- 
vide for a material reduction in the! |f 
capital stock and this proposition would 
work to the reduction of a large capital 
liability and help reduce the stock out- 
standing. If the plans are worked out 
the stock will be reduced to $150,000, . 
possibly to $100,000. The company has 
approximately $5,000,000 of business on 
its books. No new business is sought, 
in fact all the agents have been released 
until the reorganization is completed. 


The 








embodied in his recent book, “The 
Great American Steal,” in which he 
claims life companies are a gang of 
robbers, thieves and unprincipled cut- 
throats. 


H. W. JOHNSON 
President 











You Can Get Ahead 


NDER the direct agency contract 
we make with our agents, they 
have a real opportunity to earn 

a reasonable commission and build 
up a permanent renewal. Why not 
take advantage of this profit-sharing 
arrangement? If you would like ter- 
ritory in Illinois, Missouri, Iowa, 
South Dakota or Minnesota, write us. 


UR new dividend scale makes the 
O net cost of our insurance low. 

The company pays a first year 
dividend of about 10 per cent. The 
war tax is paid out of the Company’s 
general surplus. 


RAVELING agency supervisors 
will assist you. The Company 
conducts monthly a home office 

school of instruction for its new 
agents. If you can come through 
with unimpaired honesty and ability, 
a permanent, profitable position is 
open to you. 


Look us up in the books 
and write us today. 


Central Life 


Insurance Company of Illinois 


OTTAWA, ILL. 


W. F. WEESE 


Ss. B. BRADFORD 
Vice-President Secretary 
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THIRD, that 


period of disability. 


Kansas. An opportunity for Life Insurance 








to YOU at the rate of $50 PER WEEK during su 
Can insurance do MORE? 


Salesmen of ability. Address: 


UNITED LIFE AND ACCIDENT INSURANCE CO., 


WORTH KNOWING 


Suppose that you are insured in the United Life and Accident Insurance Company of New Hampshire for $5,000 under the Company’s Triple Indemnity 
Plan, what does your Policy guarantee to do? 


ANSWER: 
FIRST, it guarantees that in case of death from any cause, $5,000, the face of the Policy, will be paid. ; 

SECOND, that in case of death from any ACCIDENT, $10,000, or DOUBLE the face of the Policy, will be paid. | ' f 

in case of death from certain SPECIFIED accident, $15,000, or THREE TIMES the face of the Policy, will be paid. : Nes , A 
BUT THIS IS NOT ALL. The Accident Disability Endorsement FURTHER guarantees that in case of total disability as a result of accidental injury, the Company will pay direct 
i ch disability, but not to exceed 52 weeks, after which the weekl 
And why should any man be satisfied with a policy that would do less? 
Agents wanted in Maine, New Hampshire, Vermont, Connecticut, Pennsylvania, North Carolina, 


indemnity will be at the rate of $25 PER WEEK throughout the 
The cost is low. 
South Carolina, Tennessee, Georgia, Delaware, Maryland, Missouri, Mississippi and 


Home Office, United Life Building 
Concord, New Hampshire 

















SASKATOON A PARADISE 


LIFE MEN BREAK ALL:_ RECORDS 


Canadian Farmers, Who Have Been 
Working Virgin Soil, Have Now 
Become Finest Prospects 


SASKATOON, SASK., CAN., April 
29—Life insurance men in Saskatch- 
ewan are unusually prosperous these 
days. It is said that there are more 
trophy cups, medals, diplomas and 
prize winning salesmen in the Saska- 
toon branch offices than in any other 
city in Canada. One company gives a 
trophy cup to the branch office writing 
the largest amount of business each 
year. This cup came to Saskatoon in 
1916, and to make sure of holding the 
cup on 1917 business, the office sur- 
passed its own record by 42 percent. 


Manager Breaks Record 


One of the largest of the Canadian 
companies offered a free trip to Flor- 
ida to the agents doing the largest busi-, 
ness in 1917. The manager of the Sas- 
katoon branch broke all records for 
individual production in his company, 
four other Saskatchewan agents pro- 
duced more than $200,000 each, and a 
sixth man, who had never sold insur- 
ance before, got well past the $100,000 
mark, In another company’s agency 
club, whose officers are determined by 
amount of business placed, the presi- 
dent, and the first, second, fourth and 
sixth vice-presidents are Saskatoon 
men. 

Few policies for large amounts are 
written. About 80 percent of the new 
business was on farmers, the majority 
of the policies running between $5,000 
and $10,000. The life men do not claim 
credit for unusual ability, but ascribe 
their record principally to the fact that 
the farmers are so prosperous. 


Farmers Making Good 


Most of the farmers who are now 
making good in western Canada have 
until the last year or two been unable 
to take much life insurance because 
they were struggling with virgin soil, 
getting their land paid for, buildings 
erected, etc. With the price of wheat 
more than doubled since the war 
started, his margin of profit has so in- 
creased that he has paid off his mort- 
gage and machinery liens and is looking 
for investments. Automobiles, pianos 
and electric light plants have been in- 
creasing in this section at an unusual 
rate. 

The prospect for 1918 is for a repe- 
tition of the same conditions. All the 
life companies with agencies in Saska- 
toon are extending their organizations, 
signing up new agents and making 


MIXED PLAN IS PASSING 


KANSAS CITY LIFE’S PROGRESS 





Company Which Recently Ceased Writ- 
ing Participating Business Had 
Featured Odd Forms 





More and more companies are ceas- 
ing to be “mixed” and are going either 
to the participating or the nonpartici- 
pating plan. The Kansas City Life, 
which had a full line of participating 
policies and about one-third of its busi- 
ness in force on that plan has given up 
this department and is now writing no 
participating business. 

The company wrote $50,000,000 of 
new business in 1917 and now has over 
$122,000,000 in force. Jt has only 
$100,000 capital stock and an unassigned 
surplus of $331,763. .In addition it has 
as surplus assigned for annual and de- 
ferred policy dividends, $920,701. 

It has paid dividends from the end 
of the first year and its net cost at age 
35 for the first five years on two forms 
of policies, according to last year’s 
schedule, were: Ordinary life, $127.17; 
20 payment life, $166.21. The company 
did not write 20 year endowments on’ 
the annual dividend basis. 


Forms Discontinued 


The following are the participating 
policies discontinued with premium 
rates at age 35: Whole life, $28.11; 10 
payment life, $60.65; 15 payment life, 
$45.38; 20 payment life, $38.34; 15 pay- 
ment endowments at age 50; at age 55; 
at age 60, $53.60; at age 65, $48.82; at 
age 70, $45.48; at age 75, $43.38; 20 pay- 
ment endowments at age 55; at age 60; 
at age 65, $45.81; at age 70, $38.04; at 
age 75, $36.30. Besides these it wrote 
a number of special forms as well as 
monthly income on the whole life, 20 
payment and 20 year endowment plans. 
It had a $500 accumulation fund policy 
on the ordinary life, 20 payment and 
20 year endowment plan; a mortuary 
addition policy on the whole life and 
20 payment plan; return of 50 percent 
of premium if death occurred within 20 
years; return of 100 percent of premium 
if death occurs within 20 years on whole 
life and 20 payment plan; a full return 
of premiums if death occurs from the 
eleventh to the twentieth year on the 
whole life, 20 payment and 20 year en- 
dowment pian; acceleration policy on 
four plans and 20 payment life policy 
paid up in 15 years or maturing as an 
endowment. 


Many Odd Forms e 
The company made something of a 





ready to break all previous records. 


The Farmers National Life of America | 


has moved its home office from East Chi- 
cago to Huntington. Its executive office 
is in Chicago. 


FARM LOANS 
Highest Grade First Mortgage Loans. 
Ask for List. 


THE GUARANTEE 
MORTGAGE & TRUST CO. 


38 S. Dearborn St. Chicago, Ill. 




















specialty of odd forms of policies. It 
had about $5,000,000 of deferred divi- 
| dend business on its books. 
| The company is having a phenomenal 
growth. As a stock company with only 
$100,000 capital it has already over 
$122,000,000 in force. With new busi- 
ness coming in at the rate of $50,000,000 
| a year the Kansas City Life is an ex- 
| ample of what some of the western non- 
participating companies are able to ac- 
complish, The company paid an 8 per- 
cent dividend to stockholders from 1907 
to 1914 inclusive and has since then paid 





The Intermediate Life Assurance Co. 
EVANSVILLE, IND. 








This is a progressive age. Why not join the ranks 
of a progressive company that will give you a con- 
tract in either of two states where less than 12% 
of the Insurable population are insured in a legal 
reserve company? Let us tell you more. 














$6,000 - $12,000 Combination Policy—$24.00 a Year 


$25.00 Weekly Indemnity During Disability 


Membership 68,453 Claims Paid, $1,307,881.83 


Experienced Insurance Salesmen like to sell our I b 
they get the commissions in cash instead of in notes 


Our Leading Salesman in 1917 made over $7,500.00 


NESS MEN’S ACCIDENT ASSOCIATION 
KANSAS CITY, MO. 














BUS 


W. T. GRANT, Secretary 














First Strictly Rural Old Line Company 


DOING BUSINESS IN OPEN COUNTRY 
AND CITIES OF 10,000 OR LESS 


Participating Insurance at Non-Participating Rates, 
Double Indemnity and Total Disability Clause 


The Agricultural Life Insurance Co. 


BAY CITY of America MICHIGAN 
FRANCIS F. McGINNIS WILLARD E. KING 
President and Gen’l Counsel Vice-Pres. and Mgr. Agencies 


F. A. BENSON. Secretary and Superintendent of Agents 











RESERVE FUNDS OVER 
POLICYHOLDERS, 


$2,000,000.00 TO SAFEGUARD 


INVESTED ACCORDING TO LAW IN 


FIRST MORTGAGE FARM LOANS AND MUNICIPAL BONDS 


GUARANTEE 








ASSOCIATION 


OMAHA, NEBRASKA 





LIBERAL CONTRACTS FOR RELIABLE 





AGENTS IN 22 STATES 








{a 12 percent dividend. 
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WISCONSIN DEFENDED 


DECLARES PEOPLE ARE LOYAL 





Head of Old Line Life of Milwaukee 
Takes Exception to Disparaging 
Remarks About State 





MILWAUKEE, WIS., May 1.—Ru- 
pert F. Fry, president of the Old Line 
Life of this city, who is doing much 
patriotic work and is active in all the 
undertakings to assist the government 
in carrying the war to a _ successful 
conclusion, takes exception to the fre- 
quent questioning of the loyalty of his 
home state. He feels that many peo- 
ple in other states have been led to 
believe that Wisconsin, and especially 
Milwaukee, is not giving a full measure 
of support to the government’s cause. 
In a recent letter he says: 


Disparaging Remarks 


There are a few, and some in our 
own community, who take occasion at 
times to make disparaging remarks 
about the state of Wisconsin and Mil- 
waukee, which cast reflections upon the 
loyalty of the community as a whole, 
and while the intentions of such indi- 
viduals may be sincere, I find that peo- 
ple outside of the state get an errone- 
ous impression of the conditions that 
really exist in this state and city, when, 
as a matter of fact, Wisconsin and Mil- 
waukee have demonstrated their loyalty 
many times. We have met every de- 
mand for men, money and materials— 
we have exceeded requests made upon 
us in every direction. 

Dr. Lyman P. Powell, president of 
Hobart College, in an address on the 
moral issues involved in the war, be- 
fore our City Club, April 22, among 
other things said: “I find Milwaukee 
as patriotic as any city of similar size 
and population in the nation. As soon 
as I get back to the east I am going to 
tell some of the editors that they are 
wrong about the things they have said 
affecting Wisconsin.” 


Flying Honor Flag 


In all parts of Wisconsin towns are 
flying the honor flag in the Liberty 
loan campaign. In seven days Mil- 
waukee county exceeded its allotment 
of $14,000,000 by a couple of- million, 
and the workers have not stopped 
there. There are 11 more good work- 
ing days and the enthusiasm is run- 
ning as high now as it did before. 
Among the faithful and _ successful 
workers in the Liberty loan drive, I 
wish to mention the underwriters of 
the state, and the Milwaukee under- 
writers association—they are certainly 
doing their part. This will give you 
some idea of the effective and loyal 
— that is being done throughout the 
state. 

Letter Is Quoted 


Milwaukee flies its honor flag, and 
after presenting it, the following let- 
ter from the Liberty loan committee 
was left with Secretary Gauer, to be 
given to Mayor Hoan when he returns 
to the city: 


Milwaukee Exceeds Quota 


“We are directed by the executive com- 
mittee for the third Liberty loan to in- 
form you that Milwaukee has exceeded 
its quota and to present you with the 
honor flag issued under authorization of 
the Secretary of the Treasury. 

‘Let it be flown from the highest point 
of the city hall, inferior in position only 
to the Stars and Stripes, as one more 
evidence of the fact that Milwaukee as 
@ city and Wisconsin as a state are in- 
tensely Patriotic and offer their services 
without stint for whatever comes. 

‘It gives us great pleasure to inform 
you that the earning of this honor flag 
IS not solely due to good organization, 
earnest appeal and clever sales methods, 

ut rather to the spontaneous desire of 
all classes to do their share in the neces- 
Sary work of financing the great war 
that democracy may live and an enduring 
Peace based on right and justice come to 
bless the peoples of all nations.” 





NEWS ABOUT LIFE POLICIES 


g New Policies, Premium Rates, Divi- 
dends, Surrender Values and all Changes 
in Policy Literature, Rate Books, etc. 
J Supplementing Policyholders’ Digest, 
Published Annually in May. Price, $2.56 


——D 


LIMITS HAVE BEEN EXTENDED 











Massachusetts Mutual Makes An- 
nouncement Giving New Amounts 
for Its Policies in Future 





The Massachusetts Mutual Life has 
raised its limit on a single life from 
$50,000 to $75,000. It has also increased 
the amount’ of term insurance it will 
issue on one life from $15,000 to $25,000. 
Vice-President Sargeant says that a 
careful analysis of its mortality expe- 
rience on applicants between ages of 
61 and 65, both inclusive, has led to the 


opinion that the company should reduce 


its limits on these applicants and here- 
after only $10,000 will be considered on 
applicants of the rating ages mentioned. 
The following shows the limits of the 
company on the various groups: 
Single Married 
Men Men 
(Not Military connected) 
Age 15 up to and includ- 
ing rated age 20....... $ 5,000 $ 5,000 
Rated ages 21 and 22....After classifica- 
tion only 


Group 





Draft Class No. 1........... Nil Ni 
Draft Class No. 2......... 5,000 5,000 
Draft Class No. 3......... 5,00 10,000 
Draft Class No. 4......... 20,000 75,000 
Draft Class No. 5......... 20,000 5,00 
Rated ages 32-40... 25,000 75,000 
Rated ages 41-50... «50,000 75,000 
Rated ages 51-60......... 50,000 50,000 


Rated age 61 up to and. in- 
cluding: attained age 65..10,000 10,000 
Vice-President Sergeant states that 
other important announcements regard- 
ing policy contracts will be made 
shortly, 





North American, Toronto 


The North American Life of To- 
ronto, is publishing rates for its va- 
rious policy forms for ages 15 to 20. 
The youngest age rate heretofore pub- 
lished by the North American was for 
age 20. The rates for the younger 
ages on the principal forms are: 


Whi. 15-P. 20-P. 30-P. 20-Y. 30-Y. 
Age Life Life Life Life End. End. 
15..$16.60 $29.10 $24.45 $20.05 $46.85 $30.20 
16.. 17.10 29.90 25.10 20.55 47.15 30.50 
17.. 17.60 30.65 25.70 21.05 47.40 30.75 
18.. 18.10 31.40 26.85 21.60 47.65 31.00 
19.. 18.55 32.05 26.90 22.05 47.85 31.20 





Security Life of Chicago 


The Security Life of Chicago is now 
giving a one month interim certificate 
to those engaged in military service, 
allowing them to pay one month’s spe- 
cial deposit premium at any time, so 
that when they cross the water they 
can send notice to the company of serv- 
ice abroad arid pay the balance of $100 
extra premium per thousand. It lost 
a policyholder on the Tuscania. He 
had not given notice of his departure, 
but the company paid the claim, feeling 
that it was his intention to do so. 
However, in order to avoid all contro- 
versy, it has been thought best to allow 
this one month extra time; the deposit 
premium can be paid at any time and 
then the formal notice come later. 
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CEDAR RAPIDS 
LIFE INSURANCE CO. 


FOR GOOD MEN 
CBRobbins, Pres. CBSvoboda, Secy. 
HOME OFFICE 
CEDAR RAPIDS, IOWA 
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The Midland Mutual Life Insurance Company 


COLUMBUS, OHIO 


An OHIO Company, writing policies on OHIO people and keeping OHIO 
money in OHIO for the development of OHIO industries 


Admitted Assets .............cccceccc cece cceees $ 2,739,817.90 


Insurance in Force... 
Surplus to Policyholders........... 
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24.398,839.00 
376,482.48 


New Conti Monthly I Polici 
Splendid opportunities for AGENTS tc esey ceetian et One eer otis 


Dr. W. O. THOMPSON 


President 


‘ 
We solicit inquiries from responsible parties. 


G. W. STEINMAN 


Secretary 
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POSITION MUST BE 
TAKEN ON TWISTING 


Life Men Should Not Stand on 
Middle Ground on This 
Question 


PRACTICE INDEFENSIBLE 


Those Claiming Existence of Isolated 
justifiable Case Usually Have 
Axe to Grind 


Twisting is either a correct and com- 
mendable practice or a reprehensible 
and an absolute injustice to the policy- 
holder. There is no middle ground. 
Entirely too much attention has been 
paid recently to the so-called “justifi- 
able twist,” the occasional and isolated 
case where it might be to the policy- 
holder’s benefit to lapse a policy on 
which several premiums have been paid, 
and take out new insurance in another 
company. Twisting is never to the 
policyholder’s benefit. Carefully pre- 
pared and elaborate arguments are pre- 
sented by skillful twisters, which easily 
convince the unwary that their life 
insurance judgment has been poor. It 
is not important that the twister is in 
many cases successful—rather it is un- 
fortunate that the twister exists at all. 
There is no room for him in the life 
insurance world, no occasion for his- 
existence, and he is under all circum- 
stances a menace to the business. 


Argument Proven Specious 


One of the favorite arguments of the 
“twister is the citing of a case where 
the policyholder has borrowed up to 
the handle on a contract, is paying a 
high rate of interest in addition to car- 
rying a high premium policy, and the 
twister will point out that two or three 
dollars a year can be saved by dropping 
the old contract and taking out new 
insurance. If this argument were fol- 
lowed to a conclusion, it would amount 
to just this: Assume that two men 
took out policies on the same plan, at 
the same age, and at the end of 10 years 
one has borrowed $500 on his policy, 
and the other has borrowed nothing. 
If it is proper to twist one, it is proper 
to twist the other, as the loan on the 
policy has nothing whatever to do with 
the principle involved. The loan might 
as well be on the man’s house, furni- 
ture, farm, or any other property owned 
by him. He would have to pay inter- 
est on money borrowed, wherever bor- 
rowed, and no matter what security 
he offered. The fact that the loan is 
taken out on a life insurance policy is 
incidental, aside from the main point, 
and merely a subterfuge used by the 
professional twister. In this case both 
men carry legal reserve life insurance, 


The Globe Mutual 


Life Insurance Association 
OF CHICAGO, ILL. 


Incorporated Under the Insurance Laws of Illinois, 1895 


M. H. Horr Frank T. ANDREWS, A.M, M.D 
President and Counsel Medical Director 





and a policy twisted by life insurance 
agents is a thrust at the legal reserve 
system, and every similar case should 
be regarded by the companies and so- 
liciting agents in its true light. 


Destructive Salesmanship 


Twisting in the last analysis is inde- 
fensible, and those who indulge in the 
practice are invariably destructive 
rather than constructive salesmen. 
They prey upon the prospects sold by 
others, seek to tear down the work of 
the honest and well-intentioned life in- 
surance man, and are the blood-suckers 
of the business. Every one knows that 
every reputable life insurance company 
will, if evidence of insurability can be 
furnished, change an existing contract 
to any form which may be desired, at 
original age. This being true, the 
twister’s argument is ridiculous on the 
face of it. He is attempting to sell new 
insurance at the attained age, and 
nothing that he has to offer can pos- 
sibly be as low priced as the company 
already carrying the insurance could 
furnish by a revision of the contract. 
If, as the twister states, he were 
really seriously concerned about the 
policyholder’s welfare, instead of his 
own, he could do nothing but advise a 
change of contract in the company al- 
ready carrying the business. What the 
twister seeks, and always has sought, 
is the commission he will receive on the 
new business sold. 


Agent Creates Own Standards 


The statement that twisting is under 
any circumstances justifiable, throws 
down the bars for the resourceful but 
unprincipled agent. He immediately 
creates standards of his, own, passes 
judgment on individual cases as they 
arrive, and attempts to justify every 
questionable twist of policy contract by 
the statement that circumstances per- 
mitted a change. Every life underwri- 
ters association or company agency or- 








ganization having the question under 
discussion should establish the rule 
that twisting is at no time beneficial 
to the policyholder, is simply a subter- 
fuge for selling new insurance, and in- 
cidentally getting the commission, and 
that the company already carrying the 
business can always make a readjust- 
ment, which will be more beneficial to 
the policyholder from a financial stand- 
point, than any new proposition that 
may be offered. 


Many Iniproperly Sold 


It is not a difficult matter, in making 
the rounds of business men carrying life 
insurance, to discover a man who has 
been improperly sold. There are thou- 
sands of men carrying life insurance 
whose policies have not been fitted to 
their case. It is men of this type that 
twisters seek. Such a man may feel 
strongly the need of additional life in- 
surance, but is unable to see where 
the money is coming from to pay for 
it. The twister uncovers for him a new 
vein of gold. He points out how his 
existing insurance may be revised to 
produce a third more protection. He 
accompanies his statement with an elab- 
orate “abstract” of the existing life 
insurance, and paints a very tempting 
picture of what he will be able to do. 
The man he is able to twist is done an 
injustice. The man he is unable to con- 
vince feels prejudiced towards life in- 
surance as a proposition, has the im- 
pression that “something has been put 
over on him,” and the seed of discon- 
tent has been sown. 

Any one who still believes that twist- 
ing is at any time commendable has 
only to look about in his own town to 





T. F. Barry, u1.8., Secretary, Gen. Mgr. and Founder 
Pays Death—Total and Permanent Disability 
and “Old Age’’ Benefits. 


Six Thousand One Hundred and Fifty 


such claims and others paid on policies issued on 
residents of Chicago and within the “Forty Mile 
Limit” up to November 1, 1917. 
ORDINARY AND INDUSTRIAL BRANCHES 

CLAIMS PAID ON SIGHT 


see the type of men who indulge in 
this practice. Are they representative 
life insurance men? Are they desir- 
able, high-grade life insurance sales- 


men? There is only one answer. 
Increasing Its Capital 
The Southern Life & Trust of 
Greensboro, North Carolina, is in- 


creasing its capital from $500,000 to 





T. F. Barry, Sec. and Gen. Mgr 


$2,000,000. 





Our Men Make Money — 


In 1917 our leader was a Half-Million Dollar Man, five 
others produced over $200,000 and twenty others pro- 
duced over $100,000. 


If You Want to look us up— 


Ask one of our men about us; we'll stand on his opinion. 


The Farmers and Bankers Life 


INSURANCE CO. 
Insurance in Force, - - - ~- over $19 000,000.00 


Home Office, - - WICHITA, KANSAS 
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Own Business 


Build Your 


under our direct general agency contract 
Our Policies provide for: 


DOUBLE INDEMNITY, 
DISABILITY BENEFITS, 
REDUCING PREMIUMS. 


See the new low Rates. 
John F. Roche, Vice-President. 


The Manhattan Life 


Insurance Co. 
66 Broadway’ - 
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HOME LIFE INSURANCE COMPANY 


of America 
Incorporated 1899 


PROTECTION FOR THE ENTIRE FAMILY 


This Company issues all modern forms of policy contracts from age 3 
months next birthday to 60 years. _ ; 
Industrial policies are in full immediate benefit from date of issue. 
Ordinary policies contain a valuable Disability clause and are guaranteed 
by State Endorsement. 
GOOD CONTRACTS FOR LIVE AGENTS 
Executive Offices, No. 506 Walnut Street, Philadelphia, Pa. 


BASIL S. WALSH, Pres. JOSEPH L.DURKIN,Secy. JOHN J. GALLAGHER, Treas 


















HE ACID TEST Capable Agents Wanted 
for Strength ; 
Liberality ‘ places high on the list. 

rvice and ——— URANCE ——<$—$<—<——<— 
Low Cost bo oes massacnusettal 


J. C. CAMPBELL, State Agent S. W. Cor. State and Third Sts., COLUMBUS, OHIO 
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38 Millions Increase in Insurance in Force 





The 1917 Record of Efficient Service | 
by our Competent Agency Force 


New England Mutual Life Insurance Co. 
‘Boston, Mass. 
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ACTIVITIES OF PRUDENTIAL 





Some Achievements of the Men Who 
Are Making Good in the 
Business 


Superintendent A. E. Boissonnault of 
Montreal 2 has rounded out twenty 
years of continuous Prudential service 
and the occasion was fittingly cele- 
brated by a business meeting and din- 
ner which Mr. Boissonault tendered the 
members of his staff and a few invited 
guests. The home ‘office was repre- 
sented by Assistant Secretary W. R. 
Konow, Supervisor E. J. MaclIver and 
Acting Division Manager G. H. Chace. 
At the conclusion of a forceful and in- 
structive address Mr. Konow presented 
the superintendent with the certificate 
and diamond insignia of Class D of the 
Prudential Old Guard. 

Agent W. F. Lawrence of Philadel- 
phia 10, recently completed fifteen 
years of continuous service with the 
company, 

Superintendent A. M. Harmer, Jr., 
Philadelphia 8, secured his entire year’s 
industrial. allotment with the week of 
April 22, 

_The New York 8 district has the dis- 
tinction of including on its staff Divi- 
sion agency leader in ordinary in the 
person of Meyer Thaler. This agent 
has also a very good industrial record. 
Assistant Superintendent H. Feldman, 
who is also connected with the New 
York 8 district, stands No. 1 of the as- 
sistancy staff of Division A in ordinary 
production. 


Has Ordinary Quota 


At the beginning of the year Superin- 
tendent W. C. Scott of Vincennes, Ind., 
made known that the district’s ordinary 
allotment was not at all indicative of 
what his staff were capable of producing 
and proved his statement by securing the 
full quota, including the week of April 8. 
In addition to this commendable achieve- 
ment, the district is well up among the 
division leaders in percent of industrial 
increase secured to allotment and expects 
to go “over the top” in the very near 
future. 

The members of the Lafayette, Ind., 
Staff have demonstrated their ability as 
industrial writers by the fact that they 
have stored up the district’s full allot- 
ment for the year, this feat being accom- 
plished with the week of April 8. The 
Lafayette district is sixth among the 
Prudential’s leaders in industrial for 1918, 
proportionate to the size of staff. 

J. W. Robinson of the Saginaw, Mich., 
district, made such progress in the pro- 
duction of business and so carefully at- 
tended to the details of his agency that 
he has been promoted to the position of 
assistant superintendent at Flint, Mich. 

In the Traverse City, Mich., district, 
Agent F. Fahner has been doing splendid 
work in the production of ordinary. His 
results indicate energetic and intelligent 
methods of canvassing. Agent A. Kleist 
of Chicago 10 is one of the leading ordi- 
nary writers in Division J. In addition, 
he has kept the arrears at a low figure 
and has made favorable progress in the 
industrial line. 


New Assistant Superintendents 


Valentine R. Cavanagh applied himself 
So diligently to the conduct of his agency 
in Buffalo 2 that the results of his work 
demanded recognition, and promotion to 


an assistancy in the home field came to 


him. Recognition. of successful efforts 
came to Floyd M. Ives of Parsons, Kan., 
in his promotion from agent to the as- 
Sistant superintendency at Scammon, 
Kan. The promotion of William F. Loch- 
moeller from an agency to an assistancy 
in the St. Louis 4 district is announced 
as having taken effect. The excellent 
agency results accomplished by Henry 
Green of Oakland, Cal., have resulted in 
jd sae ae ster to an assistant superinten- 

cy in that district. 

Wilbur W. Hummon, recently trans- 
avee from a successful assistancy in 
et emg Wash., because of illness in his 
amily, has resumed assistancy duties 
a Los Angeles 3. Congratulations are 
extended to J. J. A. Hasenei upon his pro- 


to an assistant superintendency in Balti- 
more 1. 


Has a Good Record 


Edward H.- Young, who has been ap- 
pointed manager of the ordinary de- 
partment of the Public Savings of In- 
dianapolis, has served as general agent 
of the Missouri State Life in Indiana 
for the last two years. For four years 
previous he was. manager of the or- 
dinary department of the Prudential in 
Indiana. He is a man of splendid abil- 
ity and force. 





Public Savings Changes 


The Public Savings of Indianapolis 
announces the following changes in In- 
diana: 

Supt. J. W. Robinson transferred to 
Linton; Agent F. D. Wilson promoted 
to superintendent at Peru; Superinten- 
dent W. J. Gosman transferred from 
Kokomo to Tipton; Agent R. D. Welty 
promoted to superintendent in Kokomo; 
Superintendent S. G. Kovacs of South 
Bend has been “called to the colors”; 
J. E. McDonnell appointed superinten- 
dent at Hammond. 


Has Ordinary Record 


KANSAS CITY, MO., April 30—The 
Westport district of the Metropolitan has 
been leading the entire United States in 
production of ordinary business. L. L. 
Adams, superintendent, spends much of 
his time in civic work. He is a member 
of the upper house of the city council 
and is very active in a number of public 
enterprises, most of which have to do 
with welfare. A friend had asked him 
how he found time to keep his district in 
the lead. He said he didn’t know. It 
would seem, however, that the more work 
a man does for the people in general, the 
better he becomes equipped to take care 
of his own jobs. In Mr. Adams’ case, for 
instance, he has for the past two or three 
years been called upon many times to 
organize committees and to plan big 
work for the public, besides making many 
addresses. The only effect upon his work 
for the company apparently is that he is 
managing his business more effectively, 
getting better results out of his agents, 
but falling down in his personal produc- 
tion. For a great many years he has 
been in the $100,000 class and he probably 
will be this year although his personal 
production will not run more than 50 or 
60 percent of what it used to before he 
found so many opportunities to serve the 
community in other capacities. 


John Hancock Changes 


The John Hancock Mutual announces 
the following changes: 

Appointed to assistancies: David Silver- 
man, New York II; Ernest R. Thieme, 
Chicago III; Daniel J. Holleran, Pittsfield; 
Alexander Schultz, Philadelphia III; Her- 
bert Sauer, Cincinnati I; John D. Brown, 
Roxbury; John Knox, Cleveland II; John 
C. Kulp, East St. Louis (Alton detached); 
William J. Biehl, Cleveland II; Frederick 
J. Mathieu, Webster; Leslie W. Rulison, 
Albany; Otto F. Meyer, Pawtucket; James 
Cc. O’Grady, Pittsfield. 

Promoted and transferred: William P. 
Wall, from agent at Worcester, to as- 
sistant at Allentown; John P. Brophy, 
from agent at Malden to assistant at 
Chester; Philip Rooney, from agent at 
East St. Louis to assistant at Cincin- 
nati II; Michael H. Lewandowski, from 
agent at Troy, to assistant at Trenton. 

Assistants transferred: Elmer E. Mc- 
Kinley, from Pittsfield to Staten Island; 
Lawrence R. O’Donnell, from Jersey City 
to Philadelphia IT. 

Other changes: Benjamin H. La Croix, 
from agent to cashier at St. Louis I; 





| 
Syracuse to cashier at Utica, and Cecile | 
O. Labarge, from clerk to cashier at 
Fitchburg. 


Alternative Policies 


The New York Life has heretofore 
termed the extra policy sent out with 
the one applied for as “optional policy.” 
The term is to be discontinued. The 
company says: 

“Much confusion has arisen both in 
branch offices and home office through 
the use of the words ‘optional policy.’ 
The company has always understood by 
‘optional policy’ that only one or the 
other of two policies was to be de- 
livered; that one was sent as an alter- 
native to the other. Agents seem to 
have considered that an ‘optional’ pol- 
icy was an additional policy which the 
insured might take, at his option, in 
addition to the original policy. 

“In order to clear up the matter the 
use of the word ‘optional’ will hereafter 
be discontinued. We will in future 
speak only of an ‘alternative’ policy or 
an ‘additional’ policy. So when the 
company sends out two policies, one 
of which is marked ‘alternative,’ it will 
mean that the ‘alternative’ policy may 
be delivered only if the first policy is 
not taken and only when the other 
policy is marked ‘additional’ can both 
policies be delivered. Speaking of ad- 
ditional and alternative policies, your 
attention is called to the notice in the 
bulletin of Nov. 27, 1915, in which it 
was explained that when more than one 
extra policy was ordeded and more than 
one extra policy was later canceled, a 
fee of $1.00 would be charged for each 
extra policy that was canceled after the 
first. That rule still obtains.” 


La Societe L’Assomption, of Moncton, 
New Brunswick, Canada, has been ad- 
mitted to transact a fraternal beneficiary 
business in Maine. 
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15,000 PEOPLE 


Wrote us last year, in answer to 
our advertising, for an illustra- 
tion of the Fidelity “Income for 
Life.” 

This Direct Lead Service 
helped to make 1917 the best year 
in Fidelity’s history. f 
Agency openings for the right 
men. Write to day— 


FIDELITY MUTUAL LIFE 


Insurance Co., Philadelphia 


Insurancein force Walter LeMar Talbot, 
over $142,000,000 President 











GEORGE E. IDE, President 


CINCINNATI, OHIO 


HOME LIFE INSURANCE COMPANY 


(Now Purely Mutual) 


256 Broadway, NEW YORK 


The fifty-eighth annual report shows insurance in force of $146,050,144, an in- 
crease during the year of $12,556,816 The Company paid the policyholders in 1917 
$3,467,823, of which $731,696 was in dividends or premuim refund. 
reserve fund was increased by $1,688,199 and the Assets are now $34,542,304.08. 

W. A. R. BRUEHL & SONS, General Managers 


Central and Southern Ohio and Northern Kentucky 
Rooms 601-606 The Fourth National Bank Building 


Its insurance 


HOYT W. GALE, General Managre 
For Northern Ohio 
229-232 Leader-News Building 
CLEVELAND, OHIO 











Frans Nelson, President 














MASONIC TEMPLE 





Victor J. Butts, from assistant cashier at 





MASONIC LIFE ASSOCIATION 


(Commenced Business 1872) 
SOUND PROTECTION AT COST 
Accumulated Surplus Over $350,000.00 
To Free and Accepted Masons Only 
Over $9,000,000.00 Paid in Benefits 
Agents Wanted. Liberal Terms. Exclusive Territory. For Agency or Membership, Address 
NELSON O. TIFFANY, President and Manager 
MASONIC TEMPLE, BUFFALO, N. Y. 


BUFFALO, NEW YORK 














Motion from an agency in Pittsburgh 1 





Our policy contracts are liberal and modern, having many 
features that appeal to agents and prospects. 


INDIANAPOLIS 


Indiana National Life Insurance Co. 
Authorized Capital, $1,000,000.00 


WE AIM TO GIVE THE FULLEST SERVICE TO ALL WITH WHOM WE HAVE RELATIONS 


Our Home Office is helpful; our agents are pleased with 
the treatment accorded them. 


WE PAY OUR AGENTS WELL WHO DESERVE WELL 
t For Territory and Agency Contracts Address C. D. RENICK, President 
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BY HARRISON S. GILL 
Supervisor of Applications, Penn Mutual 
THE question which confronts us in 

considering applications for insur- 
ance relate to such matters as identi- 
fication, misstatements as to age, family 
history, habits, occupation, insurance 
holdings, financial condition, payer of 
the premium, the beneficiary and the 
environment. 

In every case of business insurance 
of a large amount it should be ascer- 
tained with approximate accuracy what 
the interests are which are to be pro- 
tected and not issue a policy which 
might seem out of proportion of the 
applicant’s financial worth to his com- 
pany as usually indicated by his salary 
or his personal holdings of stock. Many 
companies are now devoting particular 
attention to the development of cor- 
poration and partnership insurance and 
in considering such applications we 
must be furnished with full answers to 
the following questions so that the evi- 
dence of a satisfactory insurable in- 
terest for the amount desired may be 
fully established, and that as far as pos- 
sible the element of moral hazard may 
be eliminated. 


Questions to Answer 


1. The full name under which the 
beneficiary is incorporated? 2. Under 
the laws of what state and when 
was the beneficiary incorporated? 3. 
Amount of authorized capital stock of 
corporatoin? 4. Kind and approximate 
amount of business transacted by the 
corporation? 5. How long and in what 
capacity has the applicant been actively 
connected with the corporation? 6, 
Amount approximately of annual com- 
pensation received by the applicant 
from the corporation? 7 Amount of 
stock in the corporation held by the 
applicant? 8. Has the proposed insur- 
ance been authorized by the corpora- 
tion? 9. Is the insurable interest of the 
beneficiary company in the life of the 
applicant equal to or greater than the 
amount which they now have or expect 
to carry on his life? 


Ask Right to Revoke 


This information should be forwarded 
to us by the agent and signed by the 
applicant wherever possible. 

We are occasionally asked to issue a 
policy for the benefit of a corporation 
where the right of revocation is to be 
reserved to the insured. While there 
are few instances in which the applicant 
owns nearly all of the stock of a cor- 


poration and it would make little dif- 
ference whether he were given the right 
of revocation or not, in the majority of 
cases there are interests which would 
not be afforded full and absolute pro- 
tection under the policy if the insured 
were given this privilege. The corpora- 
tion expends its money in the payment 
of the premium and expects a full 
measure of protection in case of the 
death of the insured. 

It is, however, within the power of 
the insured in such a case to have the 
beneficiary changed to his wife or to 
his estate and thus leave the corpora- 
tion without the protection which it 
naturally feels it has under the policy. 
Under our present forms it is not nec- 
essary that the insured have the policy 
in his possession and return it for 
change of beneficiary (where the revo- 
cation has been reserved), but simply 
file with the home office a written 
notice of the desired change. You will, 
therefore, readily appreciate that it is 
essential that all corporation or similar 
business policies be written without the 
right of revocation reserved to the in- 


sured. 
Good Line for Business 


This should be an excellent period 
for writing corporation insurance. 
Many companies which are now earn- 
ing excess profits due largely to the 
present war could utilize a portion of 
such profits to good advantage in the 
purchase of policies of life insurance 
or endowments on the lives of their 
officers on whom their continued suc- 
cess depends. This, as we know, has 
always been a desirable step for a cor- 
poration to take, but I believe they will 
be found to be in a more receptive 
mood at this time than ever before. 


Women Take 1,413,000 Jobs 


Recent figures of the Bureau of La- 
bor Statistics at Washington show an 
increase of 1,426,000 in the number of 
women employed in the United States 
since 1914. The greatest increase was 
in industries, which took in 530,000 
more women, but the largest propor- 
tionate increase was 214,000 additional 
women taken into government service. 
Industrial and government work has 
taken 400,000 women formerly em- 
ployed in domestic service or in dress- 
making. Women have replaced, all 
told, 1,413,000 men since 1914. Signifi- 
cant facts for every life insurance 
agent!—Points. 


Excerpts from the 


Financial Statement of December 31, 1917 
of the j 


NORTHWESTERN 


National Life Insurance 
Company | 


MINNEAPOLIS, MINNESOTA 


ASSETS, $6,186,694.37, increase of 17% over 1916. 


LIABILITIES, $5,602,162.72. 
fund, $548,531.65. 


APPORTIONED FOR DIVIDENDS, $263,206.57, in- 
crease 23% over 1917. 


INSURANCE IN FORCE, 
28% over 1916. 


PAID TO BENEFICIARIES and POLICYHOLDERS 
to December 31, 1917, $16,966,562,65. 


Surplus and contingent 


$54,193,728.00, increase 





A Western, Mutual, Annual Dividend, Old Line Company 





THE COMPANY for policyholders and agents 

















FARMERS NATIONAL LIFE 


Insurance Company of America 
Farmer’s National Life Bldg., “°v"EN"S*E Chicago, Ill, 














Our co-operation 


from the Home 
Office, our leads fur- 
nished to whole-time 
men and the assist- 
ance we render to men 
in the field, is respon- 
sible for the Com- 
pany's increase in 17 
over ‘16. 





Operating in 
Wisconsin, Illinois and ' 


Michigan. 


The Old Line Life 
Insurance Company 
of America 
MILWAUKEE 
RUPERT F. FRY. President 











Northwestern Illinois 


WANTED — Managers for These Important Districts 


Northeastern Indiana 
Guaranteed Low Cost Policies 


Any one of the above is an absolutely first class Opportunity. If your record is clean and you 
can furnish evidence of your ability as a Personal Producer, your application will be considered. 


S.W. Goss, Vice-Pres., Security Life Insurance Company of America, The Rookery, Chicago 


Central Illinois 
Southern Indiana 
As Good As We Can Make Them 


Supervisor for 
Ohio 


ADDRESS 














George Washington Life Insurance Co. | 





$ 1,500,000.00 
10, 100,000.00 


Resources - - 
Insurance in force - 





























A State Agency open. 


For particulars address, 
H. M. HOLDERNESS, Agency Manager. 
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ASSOCIATION NEWS 





300 NEW MEMBERS ARE ADDED 


Priddy Completes Successful Trip 
Through West and South—New 
Association at Shreveport 





NEW YORK, April 30—On his re- 
turn to New York from his southern 
and ‘central western trip just completed, 
President Lawrence Priddy of the Na- 
tional Association of Life Underwriters, 
reports enthusiastically of the response 
of nonmembers at the various meetings. 
Mr. Priddy has records of close onto 
300 new members as a result of this 
trip. At Shreveport, La., an associa- 
tion was organized with 20 charter 


.members, which has since been raised 


to 30, while the increased membership 


‘is most gratifying to President Priddy 


and the other officers of the associa- 
tion. It is felt to be of even greater 
value that a new idea of what the as- 
sociation stands for and does has been 
spread before the agents. 

x * * 


North Dakota—The April meeting of 
the North Dakota.association was held 
April 20 at Devils Lake. Mayor F. F. 
Flynn extended a cordial welcome to the 
visiting members of the association. 
There was a large number of members 
and visitors present and some 26 new 
members were taken in. The member- 
ship campaign has been a decided suc- 
cess and has not yet stopped. The next 
meeting will be at Minot, May 18. 

Plans for the coming Northwest Con- 
gress were given considerable attention. 
Harry A. Kneeshaw of Devils Lake was 
appointed chairman of the finance com- 
mittee, who, in conjunction with the 
president, will work out the financial 
plans necessary for financing the con- 
gress. President Colwell gave out some 
interesting facts concerning plans for 
the Northwest Congress. He expected to 
be able to announce many definite plans 
at the next meeting in Minot, relative to 
the program ee a er ee 


Evansville, Ind.—The association gave 
a farewell luncheon April 22 to Louis B. 
Levi, who left the 29th for Camp Zachary 
Taylor at Louisville, Ky., to join the col- 
ors. His brother, Morris Levi, is a lieu- 
tenant now in France. Louis B. Levi has 
for several years been with the Charles 
B. Rudd agency of the Guardian Life. He 
is secretary and treasurer of the Evans- 
ville association. Thursday night of last 
week the Evansville chapter of the Kappi 
Pi fraternity gave a farewell dinner to 
Mr. Levi. He is national president of this 
fraternity. 

* Ok 


* 

Little Rock—Lawrence Priddy, presi- 
dent of the National association, was the 
guest of the Little Rock association last 
week. At the business meeting which 
preceded the dinner the association dis- 
cussed matters which will be presented 
to the Arkansas constitutional conven- 
tion for consideration when it meets in 
July. H. H. Conley, newly elected presi- 
dent, presided. ‘“* ‘ 

* 


Davenport, Ia.—The association has be- 
come affiliated with the commercial club 
of Davenport, and will be known here- 
after as the Davenport Life Underwriters 
Association of the Commercial Club. The 
life men at the same meeting at which 
they decided to become a commercial 
club bureau unanimously decided to adopt 
a French war orphan, voted an assess- 
ment of $1 each for the Dolly Porter 
fund to aid a little sick girl and decided 
to launch a war savings stamp campaign 
and drive May 1. Six new members were 
taken into the — 


St. Louis—National President Priddy 
was the guest of the association at the 
April meeting. The greater part of his 
talk was given to urging the member- 
ship to put its whole force behind the 
government’s war work. He addressed a 
Strong plea to nonmembers to affiliate 
themselves with the association move- 
ment and at the conclusion of the meet- 
ing more than 40 applications for mem- 
bership were taken. 

*x * 


_ Indiana—Lawrence Priddy, of New 
York, president’ of the National associa- 
tion, was the guest of the Indiana asso- 
Clation in Indianapolis Thursday evening. 
About 100 leading life men of the city 
were present. Mr. Priddy gave one of 
the best life insurance talks ever deliv- 
ered in Indianapolis and stirred his hear- 
ers to .enthusiasm at several points. He 
Save helpful salesmanship suggestions 
Py his own experience which carried 
; € weight of his ability to write largely 

n excess of a million of business a year. 
~ During the past year he wrote a mil- 





On and a quarter of insurance in two 


months, the balance of his time being 
largely occupied by association affairs 
and war activities. He complimented the 
life insurance profession generally upon 
the splendid showing they have made in 
the Liberty loan campaign just closing 
and urged that they continue to hold 
themselves in readiness to cooperate with 
the government upon every occasion that 
may arise. He advised rigorous’ dealing 
with the bad practices of the business 
and especially condemned twisting. 

He expressed the belief that the day of 
the part-time agent in large cities is 
about numbered and that the plane of 
life insurance selling will attain more 
and more the standard of a profession. 


In small towns and country districts he. 


believed, however, that part-time agents 
will continue to have a place indefinitely. 
He said that the return of the soldiers 
after the war is going to have a very 
pronounced effect upon the life insurance 
business and that the smaller policies 
will be far less common as the soldiers 
have learned through the government 
plan to carry amounts somewhat ade- 
quate for their needs. A stirring appeal 
for new members added 56 to the Indiana 
association’s roll. President Geo. M. 
Spiegel of the local association presided. 


* * * 


Dayton, 0.—New officers for the Day- 
ton association were elected at a meeting 
held last week as follows: George. S. 
Lott, State Mutual, president; William O. 
Cord, Michigan Mutual, vice-president; 
H. D. Pease, Equitable, N. Y., treasurer; 
Charles Geiger, Union Central, secretary. 

* * ¢ 

Peoria, Ill—More than 300 life insur- 
ance men from Peoria and surrounding 
territory were present at the luncheon of 
the Peoria association this week to hear 
the remarks of Lawrence Priddy, presi- 
dent of the National association, who de- 
livered a patriotic address. Several gen- 
eral agents from Bloomington, Spring- 
field, Galesburg and other nearby cities 
attended the meeting. 

* *k * 


Racine, Wis.—Judge John C. Karel, of 
the probate court, was the guest of honor 
and principal speaker before the associa- 
tion at its monthly session Saturday 
noon. He asserted that it was the duty 
of the clergy to talk in favor of life in- 
surance to members of their congrega- 
tions, for in that way they will be al- 
leviating more suffering than is possible 
in any other way. 

F. J. Tharinger, secretary, Judge Wal- 
ter C. Palmer, Thorwald M. Beck and 
Adolph Janecky, Racine, also_ spoke. 
Members of the Racine County Bar As- 
sociation had been invited to attend and 
a large number took advantage of the 
opportunity to fraternize with the under- 
writers. 

* * * 


Nebraska—The association held one of 
the best meetings of its history at Omaha 
the other evening, when the women were 
invited to be present. Over seventy at- 
tended. Dr. Titus lowe, Omaha pastor, 
who returned recently from Y. M. C. A. 
work in France, gave a brief address. 
Captain Glidden of the Omaha balloon 
school made a talk, and at the close was 
made an honorary member of the asso- 
ciation. The next meeting will be the 
second Saturday in May,, when H. O. 
Wilhelm, state manager of the Great 
Western Accident, will preside and ar- 
range the program. Lawrence Priddy, 
president of the National association, will 
be in Omaha soon, when a special meet- 
ing will be held. 

“Every life man of Omaha that we 
consider of the quality he should be, is 
going to have to be a member of the 
Nebraska association, or he will have to 
give a mighty good excuse,” announced 
President Menold. “I am now planning 
an aggressive campaign, in which I ex- 
pect to have everyone we want actually 
forced to join the association for his own 
good. I am compiling a list of the life 


men in this city, with the assistance of |. 


the state auditor. When that list is fin- 
ished the city will be divided into dis- 
tricts, just as in a Liberty loan drive, 
and we will start an intensive warfare 
against the objections of men who are 
not now members of the association.” 

* aK * 


Boston—The ‘April monthly luncheon 
brought out over 120 members. President 
Paul S. Burns reported $2,750,000 sub- 
scriptions to Liberty bonds secured by 
the life agents for the New England dis- 
trict. Andrew O. McGarrett, special agent 
of the Prudential, one of Boston’s largest 
personal producers, as the opening 
speaker, advised the men to “have a 
clean trail if they would be winners.” 
The camouflage trail, selling something 
under false colors, must be avoided and 
the agent should sell a man what he 
wants and leave him so the agent can 
return at any time and be friends. Vice- 
President Daniel F. Appel, of the New 
England Mutual, spoke of the cheerful 
spirit of patriotic endeavor he had found 
in a trip to the Pacific coast, particu- 
larly in the extreme west. Corporal Os- 
car Mouvet, wearer of the croix de guerre 
and the Legion of Honor cordon, an origi- 
nal member of the Foreign Legion, gave 
a vivid picture of conditions at the front, 
where he was three times wounded. 





THE CAPITOL LIFE INSURANCE COMPANY 


OF COLORADO 


The Sign of Good Insurance 


Home Office 


DENVER, COLORADO THOS. F. DALY, Pres. 














The traditional western push has made the 


Conservative Life Insurance Company 


of America 


(Ordinary and Monthly Premium) 
tamous from coast to coast 


Proclaimed by insurance experts to be one of the best managed 
companies in the United States. 


We have openings in Indiana for experienced men in both the 
Industrial and Ordinary branch. Write for particulars giving all 
information in regard to yourself in first letter, to 
A. S. BURKART, Vice-Pres. and General Manager 

South Bend, Indiana 


THE COMPULSORY DEPOSIT 
BM) LAWS OF THE STATF 
i OF INDIANA 

















Wanted in Illinois, Indiana and Pennsylvania 


100 Industrial Agents 5 Superintendents 
20 Assistant Superintendents 
WHO KNOW HOW 


For new Industrial Work—to open new territory 
and to sell the best thing going. 
Address Industrial Department 
Western Life Indemnity Company 
604 Masonic Temple, Chicago, Il. 
33 years’ continuous and successful career. Now known and called “THE OLD RELIABLE” 
GEN. GEO. M. MOULTON, President J. L. MITCHELL, General Agency Manager 











Des Moines Life and Annuity Company 


of Des Moines, Iowa 
Its Policies Do More for the Man Who Pays 
the Premiums. 


Its Agency Contracts Do More for the Man 
Who Sells the Policies. 


A Happy Combination. 


Write O. G. WILSON, Agency Manager. 


W ANTED— A general agent who can handle men as well as 


write business personally, We have a proposition 
that will pay from the start, located in the best field in America. Any 














National Underwriter. All communications Qver $1 
‘ . : 000,000 Surpl 
will be held confidential. Low Rates and High Dividends 








Old Colony Life Insurance Company 
OLD COLONY BUILDING, CHICAGO 
Insures Man, Woman and Child from ages 2 to 60 inclusive, under Annual Premium Policies. 


Old Colony Life Agents Can Write the Entire Family 
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IOWA STOCK SELLING 


IowA is in the midst of a stock selling 
epidemic which threatens to cause a seri- 
ous injury to the insurance interests of 
that great state. While one or two of 
the promotions are on a reasonable com- 
mission basis the others are paying 25 per- 
cent of all the money taken in to the 
stock salesmen or underwriters. Some 
salesmen are reputed to have made as 
high as $20,000 a year each selling this 
stock. 

Iowa is particularly prosperous. Some 
of its older companies have been success- 
ful, and the conditions are thus ripe for 
the shearing. One firm of salesmen who 
has just finished a large promotion is 
about to announce two more new enter- 
prises, each with a large capital. Another 
organizer has arranged to bring some fif- 
teen salesmen from another state into 
Iowa, who will be added to the already 
large force at work. 

The blue sky law passed some time ago, 
did not apply to Iowa promotions, but 
only to those of other states operating in 
Iowa. Ex-Commissioner E. H. Enciisu 
and others attempted to have an effective 
law passed regulating Iowa promotions, 
but it was killed and now the state is the 
mecca for salesmen of stock of all kinds 
at high commissions, who have worn down 
the pastures in other sections. 

The evil of a high-commission promo- 
tion is not merely that the money of stock- 
holders is wasted but is usually money 
that is needed in building up the company. 
A high-commissioned promotion is invari- 
ably solely for the sake of the promotion 
commissions and little heed is given .to 
its future as an insurance company. With 
the foundations thus weakly laid the com- 
pany soon dissipates its remaining surplus 
and becomes impaired or if real insur- 
ance men take charge before it is too 
late the task of reconstruction is a monu- 
mental one. The legitimate insurance in- 
terests of Iowa owe it to themselves and 
the business to find some means of abating 
this evil and restrict both the number of 
promotions and the size of cominissions 
paid to more reasonable proportions. 








WIDESPREAD INDORSEMENT 

On page 42 of the April 27 issue of 
the Saturday Evening Post is a very 
able and interesting article on life in- 
surance in war times by Axpert E. 


Atwoop, who writes on financial and 
allied subjects for that paper and other 
popular publications. 

In this article Mr. Atwoop .empha- 
sizes the fact that government insur- 





because people will not insure unless 
they are solicited to do so. He cites 
the failure of the Wisconsin state life in- 
surance fund to get anywhere and the 
lack of success of the Massachusetts 
savings bank scheme. He also points 
out that the soldiers had to be urged to 
take the very liberal proposition which 
the federal government gave them on 
war risk insurance. 

Mr. Atwoop pays high tribute to the 
sagacity of life insurance executives 
and points out that in spite of extra 
war hazards for policyholders and in- 
creased costs of doing business no 
English or Canadian company has 
failed as yet to meet its obligations, 
and none will probably be compelled to 
scale payments. 

Mr. Atwoop says that taxes are at 
present too high, but that it is proper 
that there should be some taxes on 
life insurance, as many policies are 
taken for investment purposes as well 
as for the protection of widows and 
orphans. 








INCOMES 


One of the companies believes that now 
is a good time to talk to people about 
their income inasmuch as the preparation 
of income tax statistics is fresh in their 
minds. Before June 15, payments cn the 
income tax must be made. All unmarried 
people who have an income vf $1,000 or 
more had to make returns and all married 
people who have an income of $2,000 or 
more have had to make returns. Thus 
people have had to make an inventory 
of their stock, so to speak, to mind just 
how much they did make. While this sub- 
ject is before them and they hive had to 
fill out the blanks it is an opportune mo- 
ment to talk with a man as to the income 
his dependents will need provided he is 
called to the Unknown. Undoubtedly in 
many cases incomes increased during the 
last year owing to higher wages and 
greater profits in numerous activities. 





WORK OF OLD MEN 


THE present life insurance situation has 
brought out one point of keen interest to 
the agents. Men far advanced in years 
find themselves needed today in the so- 
liciting ranks. There is no need of osler- 
ism in life insurance. Owing to the dim- 
inution in the ranks of agents the older 
men find their services are required more 
than ever. Older agents, therefore, at- 
tempting to take the place of the younger 
men find that their zeal is just as warm 
as ever. Their powers of solicitation 
have not waned. Many men beyond 70 
years of age are writing more business 
than they ever did in their lives. They 
have gone into the thick of it again, got- 
ten a new iaste of blcod and nothing 
can stcp them. 

In many activities of life, men who 
reach the age >f ¢0 cr so find that they 
are no icncer needed. Younger men are 
in demand. Life insurance opens great 
opportunities for the old man.: Those who 
march through life undimmed by age and 
always keep young in spirit find in life 
insurance work practically an indemnity 
against the ravages of old age. Until the 
last call is sounded the life man can be 
on the firing line producing business and 
doing a great work for mankind. 








SEE—serve—select—sell—spells success. 








Life Underwriters 





Sam W. Stearns, auditor of the Mis- 
souri State Life since 1902, died at 
Silver City, N. Mex., the other day. 
Mr. Stearns graduated from the Naval 
Academy at Annapolis with the class of 
1887. 


J. D. Van Scoten, ‘superintendent of 
agencies of the Midland Mutual Life of 
Columbus, O., has been elected a mem- 
ber of the state executive committee of 
the Y. M. C. A. Mr. Van Scoten has 
been very prominent in Y. M. C, A. 
activities. He was a member of the 
state Y. M. C. A. staff for eight years 
before going to Pittsburgh to become 
associate general secretary for that 
city. He later became interstate secre- 
tary for West Virginia, Maryland, Del- 
aware and the District of Columbia, re- 
signing this position to go with the 
Midland Mutual. 

® 


The month of May is always set aside 
ever year by the Illinois Life to honor 
its worthy president, James W. Stevens, 
the founder of the company and its 
successful head. It is largely due to 
President Stevens that the Illinois Life 
has reached its present proportions. He 
is a very modest man, not given to say- 
ing much, but he is there when it comes 
to genius and organizing ability. The 
agents produced in May of last year 
$3,106,500, in honor of their president, 
and this year they expect to exceed 
that. President Stevens has given par- 
ticular attention to the financial side 
of the company. 


The National Life, U. S. A., which is 
celebrating its fiftieth anniversary this 
year, has inaugurated one of its big 
campaigns, it setting aside May in honor 
of President Albert M. Johnson. To 
Mr. Johnson is largely due the present 
substantial status of the National, U. S. 
A. It was he who worked out its prob- 
lems and placed it upon a very solid 
foundation. He is a man who has un- 
usual financial genius and splendid ad- 
ministrative sagacity and ability. Presi- 
dent Johnson is taking a prominent part 
in the Billy Sunday evangelical meet- 
ings in Chicago. He is chairman of 
one of the important committees. 

The Provident Life & Trust is now 
arranging to get out an agency paper 
called the Provident News. The editor 
will be William S. Ashbrook, agency 
secretary. The Provident has never 
had a bulletin. The announcement of 
the new publication was made at the 
recent general agency meeting. Mr. 
Ashbrook is a man of unusual talent 
and is well fitted for literary work. 

Theodore Towne Redington, who is 
associated with his father, Major E. D. 
Redington in the Provident Life & 
Trust agency at Chicago, has been 
made business manager of the Y. M. 
C. A. at Camp Dodge, near Des Moines. 
Young Redington was making good 
progress in the life insurance field, but 
felt the call to duty. 


This month L. Brackett Bishop is 
starting his thirtieth year with the 
Massachusetts Mutual Life in Chicago. 
Mr. Bishop has built up the business of 
the company in his territory to hand- 
some proportions, The premium col- 
lections when he first became con- 
nected with the Chicago office were 
something like $100,000. Last year the 
premiums amounted to almost $1,000,- 
000. Mr. Bishop has taken a prominent 
part in life insurance work, being a con- 
spicuous member of the Chicago Life 
Underwriters Association and one time 
was its president. He is an ex-presi- 
dent of the National association. 
Franklin Wyman of Wyman & Palmer, 
Chicago managers of the Berkshire, 
started with his company the same year 
that Mr. Bishop did with his. These 
two managers have now seen longer 





service with their companies than any 





other agents and general agents in Chi- 
cago that are older in the service, but 
these two managers are the oldest in 
continuous service with their compan- 
ies. % 

J. E. Meyers of Minneapolis, general 
agent for northern Minnesota for the 
Aetna Life, was nominated by acclama- 
tion at a Republican convention last 
week for mayor of Minneapolis. Mr. 
Meyers has been very active in the 
Minneapolis Liberty Loan campaign. 
Immediately following his nomination 
he was beset by reporters, prospective 
appointees, etc., to get into the political 
game, but refused to let politics or 
anything else divert him from his team- 
work until the Loan drive had been 
completed. 


W. K. Chorn, the new president of 
the Missouri State Life, has started on 
his initial trip to some of the larger 
agencies of the company. Those who 
know Mr. Chorn predict that he will 
make a success as an organizer and 
stimulator of the agents in the field. 
It is understood that Mr. Chorn plans 
to spend a good deal of his time out 
in the territory among the field force 
until he has thoroughly familiarized 
himself with field conditions. 


The New England Pilot, the agency 
journal of the New England Mutual 
Life, pays tribute to President Alfred 
D. Foster of the company, who has 
just closed ten years as its executive 
head. Mr. Foster was promoted to the 
presidency following the death of the 
late Benjamin F. Stevens, who was the 
second president and had served as an 
officer from 1847 to 1908 Mr. Foster, 
as the head of the New England Mutual 
Life, is regarded as one of the strong 
executives of the day. He is an at- 
torney, receiving his law degree from 
Boston University after he had gradu- 
ated from Harvard in the Class of 
1873. In 1880 Mr. Foster was appointed 
law clerk of the New England Mutual 
and four years later became associate 
counsel. He was elected vice-president 
in 1893. 

In the early sixties his father, Judge 
Dwight Foster, had been counsel for 
the New England Mutual and there- 
fore Alfred D. Foster was brought 
early into connection with the com- 
pany. Mr. Foster received his training, 
therefore, in a New England Mutual 
environment. He has had a thorough 
knowledge of the institution from early 
life. He brought to the company a fine 
mental equipment and during all these 
years he has been progressive and anx- 
ious to see the company built up on an 
absolutely equitable basis for its mem- 
bers. 


Superintendent Fred W. Potter of the 
Illinois department, in addition to his 
many other duties, has taken upon him- 
self the position of farm manager. His 
only son, Phil H., who is well known 
to many insurance men and department 
officials, was a senior in the agricultural 
course of the University of Illinois 
when the United States declared war 
against Germany. The young man 
owned a farm of 200 acres close to Al- 
bion, Ill, the home of Superintendent 
Potter. After war was declared he went 
to his farm and managed it until late 
last year, when he volunteered for 
service, although he was entitled to ex- 
emption as farm manager and owner. 
One of the conditions of his going was 
that his father should manage the farm 
for him during his absence. 

Superintendent Potter visits the farm 
for a few days once a month. . He al- 
ways has been interested in short horn 
cattle and is starting a nice herd of 
registered animals of that breed during 
the absence of his son. Before going 


to the Illinois department in January, 
1907, Mr. Potter owned two farms in 
his home county, and as a consequence 
he is much more familiar with the de- 
tails of managing a farm than many 
of his friends would imagine. 
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1917 A Successful Year 


TERRITORY OPEN IN FOLLOWING 13 STATES: Nas.ctviin,tswmsrats oho Metis; tmiantian ak: 


$19,165,000 New Paid Business 
$12,954,000 Net Gain in Force 


$63,114,000 in Force 2220 
? In Ferce in Indiana In Force in Ohio 


If you want to work with a live wire organization, then write in confidence 


to WALTER T. SHEPARD, Third Vice-President and Manager of Agencies. 


Lincoln Life Policies Are Liberal and Attractive. Both Par. and Non-Par. Special Low Cost Forms | 


LINCOLN NATIONAL LIFE 


HOME OFFICE: FORT WAYNE, INDIANA 


























SOME SELLING 











It was in a town up near the Cana- 
dian line, in midwinter. The whole 
town was snow bound. Most of the 
automobile agents hugged the stove 
and waited for the weather to settle. 
One agent, however, figured that the 
storm was a God-sent opportunity. 
He put on his snow shoes and made a 
long tour of calls. Everybody was in, 
everybody was glad to talk. He had 
the whole field to himself and he 
brought home some orders. 

* * * 


A wholesale grocery salesman who 
works northern Michigan says that 
some of his best orders are those he 
takes on rainy days. Nothing pleases 
him more than rain because he knows 
it will keep the housewives at home and 
the grocer will be able to give him un- 
divided attention. Moreover, he finds 
that the weather affects his competitors 
about the same as it does the house- 


wives. 
* * * 


Watching office buildings to get a 
line on the bookkeepers who are work- 
ing evenings, is the rather unique 
method of an adding machine salesman, 
who says that he usually finds these 
bookkeepers responsive and by drop- 
ping in evenings the two have the 
whole office to themselves. 

* * * 


President Jewett, of the Paige-De- 
troit Motor Company, said recently: 
“Most of the merchandising and selling 
ideas I use in marketing automobiles I 
picked up while selling coal for the 
Michigan Central Railroad.” 


* * * 


John H. Patterson, president of the 
National Cash Register Company, urges 
his salesmen to try out their sales talk 
with their wives. This wouldn’t be a 
bad idea for a life man. Women are 
pretty good critics some times. One 
thing sure, Friend Husband would be 
quickly called if he indulged in too 
much technical language; he would be 
advised to use terms that are more 
simple and convincing. From the wife’s 
standpoint, too, this thing has a value. 
It would give her a new interest in her 


MICHIGAN MORTGAGES FOR SALE 


On Lands and Properties 


increasing in value more rapidly than in any 
other state in the Union. Interest 5 to 7%. 
Title Guaranteed. 





From the Fidelity Field Man The Guard ian Life Insurance 


SUGGESTIONS The Fieldmen of 











paver work, ~ —_ become a C f A D 
closer observer in her daily transactions m m 

with other salesmen and merchants, and O pany O erica 
she would occasionally gather ideas 


that would be helpful to her husband. in March, 1918, the first month under the Company’s 
ut yourself in the prospect’s place. ; i 

How would the presentation sound to new name, produced new business amounting to 

you? Is it interesting? Is it forceful? 

Has it any warmth of appeal? Does it $4,8 20,210.00 


fit the case? Has it sufficient power 


and purpose and reasons why to cause $460,000.00 in excess of the largest amount ever written in any other 

you i” say to pourselt, thers a grotas month since the Company was organized in 1860. 
oo roposition, thin tt 2 , 4 pe 

ot it” ’ tas “ The new business paid for in 1917 amounted to $24,816,657.00 and 

= s exceeded by $3,751,129.00 the best previous year in the Company’s 

It was a $5,000 case. The prospect history. 

was completely sold on the proposition, 

he arn more insurance, a ~ Assets Jan. 1, 1918 $54,664,135.11 

wouls tate ty tar cdl omiaat Tae Guarantee and Dividend Fund 5,880,822.73 

agent realized that he had the basis of Insurance in Force 169,043,316.00 


a sale established. He said, “Mr. Jones, 
you now have $10,000 insurance. How For a Direct Agency Connection with 
much would you take to have your 


present insurance suspended and leave A GROWING COMPANY FOR GROWING MEN 


tec Be ome oom. hoe ny Sar Address: T. LOUIS HANSEN, Superintendent of Agencies 
He admitted that little less than $10,000 50 Union Square, New York, N. Y. 

would offer any inducement. He saw | .—— 
the force of the argument as applied to 
the additional insurance which he had 
already admitted he needed and in- 
tended to take. Temporary conven- 
ience in the matter of settlement was 



































the only pin left standing and it didn’t SEMA ; Sy" 
stay up very long. i i ® ote a Sj} Ce S3 
x * * <> Us, Ne wer0) 
Frequently the proposition must be —" ‘ih : 4 ._(— 
presented to two people. They may be =a Chicago 's Finest Hotel rT 
man and wife or they may be business j= : a 
partners. In neasty all — — one res ERNEST J. STEVENS, Manager La Salle at Madison Street, Chicage [p¥ahyy 
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person who is going to decide. Do not Pe. x 


i hotels for its perfect service, elegant equip- - 
ment and comfortable eccommodation. Lo- ff 
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pull the applause of his audience. Get ag 323 FS } * _ TWO PERSON a 
a sales story that will neatly and crisply = Ae if 8 Rooes with detached bath | oes $3 te $5 per day 
and forcefully present your proposition, ay & 392 959 oes i "a Privat ee a a 
then practice the art of telling it well. aes 993 onnecting rooms and suites m4 

be foi 3 . = 
ei 3 Y Soy oes aa All rooms at $5 or more are the same price {B) 
~ a! rss and aia 





Plan your work. Put the day on pa- for one or two persons. 


per and make every moment count. 


Hotel La Salle gives more for the price 
you pay than any other hotel in Chicago 
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Edgar C. Fowler, president’ of the Life 
Underwriters Association of Chicago, has 
gone to Cape Cod for a vacation and will 
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return about May 15. 
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METHODS THAT WORK 
WELL IN THE COUNTRY 





Some Suggestions That Can Be 
Applied to Solicitation Among 
the Farmers 





BETTER KNOWN IN FIELD 





Intensive Cultivation Should Be Made 
of District and All Bushes Beaten 
for Prospects 





George T. Dexter, second vice-presi- 
dent of the Mutual Life, in speaking of 
methods that work well in country ter- 
ritory, Says: , 

“The trouble with most agents who 
sell principally to farmers,” states one 
of our successful district managers in 


the middle west, “is that they are too’ 


much inclined to skip clear over one 
county in order to get into the next, and 
to ‘knock off’ work as soon as they have 
closed one or two good cases—in other 
words, they are not systematic enough 
in their canvassing, and are too easily 
self-satisfied (criticisms which, by the 
way, are true also of city agents). id 


Must Be Covered Intensively 


Years of experience have taught this 
district manager that country territory 
must be covered intensively if maxi- 
mum results are to be obtained. He 
has found that Farmer B is influenced 
to a considerable degree by what 
Farmer A does; that if A is induced to 
take out a policy then the prospects of 
insuring B on the adjoining farm are 
good; that C will be guided somewhat 
by the decisions of A and B, and so 
on right down the line. 

Recently one of the agents of this 
district manager brought in applications 
for a $10,000 and a $5,000 policy from a 
certain community. His elation over 
his success was short-lived, however, 
for the manager went out into the same 
community and, on the strength of the 
first two policies, proceeded to write 
$40,000 more. “It is just like picking 
berries,” he explained to the agent. 
“You may search for a long time be- 
fore you find a single bush—then all 
of a sudden you run into a clump that 
will enable you to fill your pail in a 
short time if you will only stay on the 
job and work.” 


Letters from Beneficiaries 


This same district manager also uses 
with good effect letters from benefi- 
ciaries in his territory—obtained from 
them whenever claims are settled. 
These letters acknowledge the receipt 
of the money, praise the company’s 
methods and fair treatment, and com- 
mend the agent for his services and in- 
terest. Invariably they create a deep 
impression upon others in the vicinity, 
and so lead to new business. 

The district manager’s plan for the 
distribution of the company’s literature 
is as novel as it is successful—for it has 
been markedly successful. In the eve- 
nings, he takes his family for rides in 
his machine. In keeping with the slo- 
gan, “Work every minute when you're 
not sleeping, even when you're playing,” 
the routes that lead out through the 
countryside are alternated, and selected 
company pamphlets, bearing the name 
and address of the district manager, are 
placed in the R. F. D. mail-boxes in 


front of the various farm-houses, one* 


or two at a time. 





AROUSED OVER SCHEME 


COMPANIES OPPOSE MEASURE 





Say That Massachusetts Bill, if Made a 
Law, Would Mean Many 
Added Burdens 





BOSTON, MASS., May 1—Most of 
the life insurance companies doing busi- 
ness in Massachusetts are considerably 
disturbed over the introduction in the 
Massachusetts legislature of House Bill 
450. This bill provides for radical 
changes in printing of life and endow- 
ment policy forms and would require 
that every portion of such contracts, 
whether printed, stamped or photo- 
graphed, be not smaller than eight point 
type in case of many companies. This 
would involve not only a change in 
photographic methods, but in some 
cases printing new policy forms. If the 
bill should become a law in its present 
form, companies would be confronted 
with the necessity of getting out new 
forms for Masachusetts or changing 
forms for all states to conform to the 
Massachusetts requirements. In fact, 
the bill would destroy the uniformity 
now prevailing in printing policies in 
uniform type for all states from the 
work and labor involved even in ordi- 
nary times in such a _ revolutionary 
change. 

Would Be Extra Expense 

Companies in addition would have to 
meet considerable expense by reason of 

war conditions and at a time when it is 
exceptionally hard to get photographic 
lenses and material. The companies 
generally feel the commissioner has 
ample power now to require clear poli- 
cies and reproduction. There is to be a 
hearing on this bill May 2, before the 
insurance committee of the House, at 
which the companies wil be represented. 
The bill was introduced at request of 
the insurance department and it is ex- 
pected Commissioner Hardison will 


| strongly advocate its passage. However, 


the companies hope they and the de- 
partment can get together and agree on 
some measure which will carry out the 
commissioner’s intent without placing 
such a burden of expense on the com- 
panies, 


Time—A Fundamental Asset 


A man’s life is simply the length of 
time he lives. All his achievements are 
the results of the utilization of his time. 
The essence of a man’s success is his 
time—it’s the one big asset.—J. S. Darst. 


New Convention Members 

OMAHA, NEB., May 1—Secretary 
T. W. Blackburn of the American Life 
Convention reports these companies ad- 
mitted to membership this week: San 
Jacinto Life, Beaumont, Texas; National 
Fidelity Life, Sioux City, Ia., and the 
Provident of Bismark, N. D. 


Good Increase Shown 

BOSTON, April 29—Substantial in- 
creases in business, almost without ex- 
ception, were shown by all reports pre- 
sented this week at the annual business 
meeting and convention of the repre- 
sentatives of the Equitable of New 
York from the New England states, 
New Brunswick, Nova Scotia and 
Eastern Canada. There were 130 dele- 








When he finally makes his canvass 
he finds these farmers fairly well ac- 
quainted with the company and its pol- 
icies, familiar with his name and lo- 
cation, and usually in a receptive mood. 
The introduction having been strongly 
established the possibilities of a sale are 
thus enhanced at the very outset. 











Get a Survey 
Of What the Companies Are Doing in the Matter of War Risks 


Two Hundred and Twenty-five Companies 
Shown in the May Issue of 


The Insurance Salesman 


Following the publication last autumn of the 
book on War Clauses, Rules and Regulations 
(Price $1) this data has been brought care- 
fully down to date and synopsized showing 


Just What the Companies Will Write and at What Rates 


You paid $1 for the Book last year. Pay 15 
cents for virtually the sameinformation this year 


Or Better 


Why not send in your subscription to The Insurance 
Salesman and get all the Good Things that are coming out? 


$1.50 per year 


The Great Monthly Service for Life Men. No News 
—No Fire or Casualty—Just Life Insurance 





THE INSURANCE SALESMAN 
403 Lincoln Inn Court, Cincinnati 95 William St., New York 
Wulsin Bldg., Indianapolis 1362 Ins. Exchange, Chicago 


Enter my subscription for THE INSURANCE SALESMAN at $1.50 
per year, to start with the May issue. 
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ALWAYS A PLACE 
FOR DEPENDABLE AGENTS 


Those who can not only write applications but deliver policies, and are 
energetic in their methods. Good positions are ready for such men. 


Union Mutual Life Insurance Company 
Arthur L. Bates, President Portland, Maine 
Address ALBERT E. AWDE, Supt. of Agencies : 
7 W. Madison St., Chicago, Ill. 











ECRET OF OUR 


One SUCCESS IS We have a contract for you under which your 


ERVICE income will be limited only by your activities. 
A REAL PROPOSITION FOR A REAL MAN 
FEDERAL CASUALTY COMPANY fiaditcin 


Cash Capital $200,000.00 V. D. CLIFF, President 

















Toledo Travelers Life Insurance Company 


TOLEDO, OHIO 
(A Legal Reserve Company), 705-6-7-8 Second Nat. Bank Bldg. 


Young enough to have splendid territory open in Ohio, with a Genera. 
Agency Contract direct with the Home office. There are many advan- 
tages in connecting with a young clean Ohio Company. 


On all agency matters, address E. W. GAGE, Sec’y 














SCANDIA LIFE INSURANCE COMPANY 


30 North La Salle Street <3 ay 


NO PRELIMINARY TERM —THE ONLY ILLINOIS COMPANY, AND ONE OF 32 OUT OF 250°IN 
THE UNITED STATES NOW OPERATING ON THE BASIS OF FULL LEVEL PREMIUM RESERVES. 


CHICAGO, ILL. 


ALWAYS MUTUAL—ALWAYS PROGRESSIVE— 
ALWAYS SUCCESSFUL. 
SOME VERY ATTRACTIVE TERRITORY 
IN ILLINOIS, IOWA AND MICHIGAN. 


ILLINOIS’ ONLY MUTUAL OLD LINE COMPANY. 
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gates present. Vice-President John B. 
Lunger presided, General Agent Charles 
E. Townsend of Boston being in charge 
of arrangements. Addresses were made 
by Superintendent of Agencies W. E. 
Taylor and New England Superintend- 
ent W. E. Johnson, Director Arthur H. 
Lowe of Fitchburg, J. D. E. Jones, F. 
W. Fuller, W. E. Hewitt, Mrs. Florence 
E. Shaal, Manager F. H. Hazelton and 
Fremont Allen of Portland, Me.; Major 
Murray of Toronto, G. H. Currie of Hali- 
fax, C. H. Nichol of London, Ont., and 
others. 


Decides Against the Company 


The Indiana appellate court affirms 
the lower court in its decision against 
the Reserve Loan Life of Indiana in a 
case where the insured, on a $1,000 pol- 
icy, paid $3.60 cash and gave his note 
for $50, payable the following January. 
The agent settled with the company and 
carried the note. The insured died 
after Jan. 1 and within one year. The 
court decides that the fact that the in- 
sured had failed to pay the note prior 
to his death is not a defense for the 
company and the fact that the insured 
filed his application with answers that 
he had not suffered sickness or con- 
sulted a doctor did not make the policy 
voidable, although he had several years 
before, at intervals, consulted a doc- 
tor and got tablets for heartburn, 
grippe and other incidental temporary 
ailments, where he appeared in good 
health at time of application and deliv- 
ery of policy. 


Specifies Type in Policy 


BOSTON, April 29—A bill calling 
for eight-point type as a minimum size 
in printing life and endowment policies, 
particularly because of the photo- 
graphic reproductions which many 
companies attach to their policies in 
compliance with the Massachusetts 
law, has been introduced in the Massa- 
chusetts legislature at the instance of 
the insurance commissioner. 


Fee for One Call 


Thousands of physicians have been 
called to the army. This means that 
those who are at home have more work 
to do, and, therefore receive more 
money. Physicians o ‘9 class are 
proving excellent prospects for addi- 
tional life insurance. If one of them 
tells you he cannot afford a new policy, 
ask him if he would suffer financially if 
he made one less call a day. Invariably 
the answer will be, “No.” Of course, 
the sale follows easily. Two or three 
dollars a day will buy a splendid policy 
at almost any age!—New England Mu- 
tual Pilot. 


Convert Term Policies 


A number of life insurance men are 
making a drive to convert term poli- 


cies into higher price forms. In each 
case the policy has been carefully 
worked out ahead of time. Some of 


the agents report that they are able 
on a canvass of this kind to increase 
the insurance of the policyholders in 
addition to converting the term policies. 


Dr. Will Volunteers 


Dr. Frank J. Will, assistant medical 
director of the Bankers Life of Des 
Moines, has been commissioned second 
lieutenant and has gone to Washington 
to take training in the U. S. army medi- 
cal school. Sixty-six stars now adorn 
the Bankers Life service flag. 





Life Agency Changes 








Badger-Gopher Agency Dissolved 


The general agency of Hogan & Pay- 
quin, known as the Badger-Gopher 
;Agency of the Bankers Life of Iowa, 
embracing territory in both Minnesota 
and Wisconsin, has dissolved. John W. 
Hogan will be general agent in 30 coun- 
ties of western and southern Wisconsin 





Michigan in 1917. 





Over $4,000,000 new business paid for last year. 
HoME OFFICE DETROIT, MICHIGAN .€&. orien, President 


The Leading Home Company of Michigan 


DETROIT LIFE INSURANCE CO. 


for the third consecutive year led all Michigan Companies in new paid for business issued in 


Now has $12,000,000 in force. 








which comprised his agency before he 
became a member of the firm. He will 
establish himself in his old headquar- 
ters at Cumberland, Wis. L. N. Pay- 
quin will be general agent for 42 Min- 
nesota counties which were part of the 
firm’s territory and will have headquar- 
ters in the Germania Life building at 
St. Paul, the present quarters of Hogan 
& Payquin. 





Doud with Provident L. & T. 


Guy D. Doud of Davenport, Ia., has 
resigned his position with the Register 
Life of that city to become general 
agent in eastern lowa for the Provident 
Life & Trust. His headquarters will be 
Davenport. Iowa has been under the 
Minneapolis office until recently when 
the company decided to create two or 
three general agencies in Iowa. 


Philadelphia: Life 

The Philadelphia Life has appointed 
A. A. Koons supervisor of agencies for 
Pennsylvania. He is a live wire agency 
man and has already made promising 
appointments at Lancaster, Reading, 
and several other points. 

Among the new general agency ap- 
pointments by the Philadelphia are the 
following: George A. Babcox, Wash- 
ington, D. C.; Paul C. Stovall, Jackson, 
Tenn.; Lewis E. Carr, Minneapolis, 
and John M. Hendricks, Aurora, IIl. 





James A. Walsh, one of the star pro- 
ducers of the Bankers Life of Iowa in 
Chicago has connected with the Chicago 
office of the Penn Mutual Life. 


Life Notes 


W. T. Smiley, superintendent of the 
Metropolitan Life at Henderson, Ky., and 
Miss Pearl Farless, of that city, were 
married at Henderson April 6. 


D. C. Williams, district superintendent 
of the Prudential at Evansville, Ind., has 
been appointed on a committee to ar- 
range for the annual conclave of the 
Knights Templar of Indiana in Evans- 
ville May 8-9. 

At the close of the second week of the 
third Liberty loan campaign in New Eng- 
land the life insurance committee re- 
ported total subscriptions of $15,020,000, 
of which $12,480,000 were the company 
allocations for the district and $2,540,000 
had been secured through the canvass of 
the life agents. 


A Red Cross working class has been 
organized by the girl employes of the 
Milwaukee office of the Travelers. The 
company has equipped a workroom in the 
building, which was formally dedicated 
April 29. Thirty young women have 
joined the class and will sew every Mon- 
day evening from 6 until 9 o’clock. 


A banquet was given April 20 at Provi- 
dence, Ky., to J. G. Montgomery, repre- 
sentative at Providence of the Kentucky 
Central Life; F. J. Walker, president of 
the company; W. L. Mitchell, superin- 
tendent, and all agents representing the 
company in Logan, Todd, Christian, 
irige. Webster and Hopkins counties, at- 
ended. 


A. H. Frazier, manager of the Milwau- 
kee office of the Bankers’ Life of Iowa, 
has been establishing a reputation as an 
aggressive booster for Thrift Stamps and 
War Savings Certificates in Wisconsin. 
On all his trips Mr. Frazier canvasses 
the male occupants of trains and never 
fails to enlist three or more subscribers 
to the stamps. 


H. A. Sawyer, United States district at- 
toerney at Milwaukee, has filed an appeal 
from the decision of Judge F. A. Geiger 
in the case of the Northwestern Mutual 
Life of Milwaukee against Henry Fink, 
as collector of internal revenue, for the 
recovery of $143,368 paid under protest as 
federal income tax. In November last, 
Judge Geiger handed down a decision in 
favor of the Northwestern Mutual Life. 
The appeal is made to the United States 














Pioneer Life Insurance Co. 
KANSAS CITY, MO. 


of America 
Organized 1907 


EVERYTHING NEW BUT THE NAME 


John W. Cooper, President , 














DALLAS, TEXAS 


Southland Life Insurance Co. 


The Pregressive Company of the South 


HARRY L. SEAY, President 


L. LINZMEYER, Vice-President and Actuary 


A. S. DOERR, Vice-President 











The Masonic Mutual Life Association 


Of the District of Columbia 


Chartered by Special Act of Congress, March 3, 1869. 


The Security of the Old Line 
The Economy of the Fraternal 


Select work, with big returns to high class representatives. 
terms and territory, write to 


WM. MONTGOMERY, Sec’y and Gen. Mgr. 


New Masonic Temple 


Washington, D. C. 


For 











INSURANCE COMPANY 
* WAUSAU, WISCONSIN 





An Honest Contract, sold by Honest Men, by Honest Methods 


Permanent connections for desirable agents 
to sell life insurance 


B. F. WILSON, President 


WILLIAM A. FRICKE, Vice-President and General Manager 











Non-Forfeitable 


are Life Renewals after once earned. The kind of contract you should have. 
Something new in the way of Health and Accident Policies. Business Men’s 
Policies at low cost. Special Policies for Farmers. Monthly Department just 
established. Now is the time to get good territory in Ohio. 


THE GEM CITY LIFE INSURANCE COMPANY 


DAYTON, OHIO 


I. A. MORRISSETT, Vice-President and General Manager 














Court of Appeals at Chicago. 








: THE PEOPLES LIFE 
Not seeking men who INSURANCE CO. 
sell insurance, = Chicago’s Most 
sell big policies, or Progressive 
sell lots of policies Company 
But we do seek men Ordinary and 
who sell service Monthly 
pina Premium 
; Contracts 
Only in Wisconsin Direct With 
the Home 
e @ Office 
suranceLompany ee pm ee 
Home Office Madison Home Office Building President 
Chicago Chicago 
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GROUP INSURANCE IS 
GIVEN FIRMER BASIS 


(CONTINUED FROM PAGE 1) 


and the law now provides that group 
insurance shall be limited to not less 
than 50 employes of the same employer 
and insuring only all of his employes, 
or all of any class or classes thereof. 
This precludes the insurance under 
group policies of associations, lodges or 
units. Group insurance is now appli- 
cable to employes of an employer and 
to no one else. Premiums may be paid 
by the employer, or by the employer 
and employe jointly, but when premi- 
ums are payable jointly, not less than 
75 percent of the employes may be in- 
sured. The law provides that to the 
group or class thereof originally in- 
sured shall be added from time to time 
all new employes eligible to insurance 
in such group or class. 


Standard Policy Provisions 


Other important provisions of the 
law are that policies shall be incontest- 
able after two years, except for non- 
payment of premiums or violation of 
the conditions of the policy relating to 
military or naval service in time of 
war. Each employe so insured is to 
receive an individual certificate setting 
forth a statement as to the insurance 
protection to which he is entitled and to 
whom payable, and provision is made 
that in case of the termination of the 
employment for any reason whatever 
the employe shall be entitled to have 
issued to him by the company, without 
further evidence of insurability, upon 
application within 31 days of such ter- 
mination, of a policy in any one of the 
forms customarily issued by the com- 
pany, except term insurance, in an 
amount equal to the amount of his 
protection under the group policy at 
the time of its termination, the premium 
to be the customary one for such pol- 
icy. For the purpose of rating the em- 
ployer henceforth shall be deemed to 
be the policyholder and shall be en- 
titled to one vote at meetings of the 
company. 


W. E. NICHOLS GIVES 
SOME SUGGESTIONS 


(CONTINUED FROM PAGE 1) 


a thorough study of the business. Mr. 
Nichols further remarked that he 
thought he could guess the locality 
from which this specimen came, and 
also stated that he believed that this 
was a product of a certain mine, which 
he named. 


Got Prospects’ Attention 


By this time the man was on his feet. 
Mr. Nichols said that he had never met 
this man before in any capacity and 
did not know he was interested in this 
mine, but from his knowledge, he 
thought that the specimen came from 
this mine. The man then asked Mr. 
Nichols something about the mine, and 
Mr. Nichols gave him an expert opin- 
ion. At the end of the conversation the 
prospect told Mr. Nichols that he did 
not hear just what he was presenting 
when the subject of mining was intro- 
duced, and really did not know what 
his business was. This showed Mr. 
Nichols that the man had not heard 
anything that he said about life insur- 
ance. It resulted in Mr. Nichols writ- 
ing a nice block of insurance and fol- 
lowing it up from time to time later. 

Mr. Nichols used this to show that it 
was necessary to establish a point of 
contact or to tilt a man’s mind so that 
life insurance information could find 
lodgement. 

Depends on State of Mind 

The selling of life insurance, declares 
Mr. Nichols, is largely and almost en- 
tirely a state of mind. If an agent 


begins to think that conditions are in 
bad shape, that business is dull and 
that everything is going wrong, the 
outlook will be depressing so far as the 
agent is concerned. Even today, in the 
midst 


of unprecedented conditions, 








when the world is turned upside down, 
Mr. Nichols says that life men must 
close their eyes to everything but the 
bright side, and they must work 
harder. He thinks that too many agents 
fail to have a concrete, definite pro- 
gram of operations. They simply go 
to their offices in the morning with no 
thought as to the plans of the day. 
They have no program for tomorrow, 
for the month ahead or the year, just 
trust to luck, going hither and thither, 
hoping to strike a prospect, somehow 
or somewhere, that will sign an appli- 
cation. Many men, he says, are going 
through the form of being optimistic 
and confident of the future, and yet 
they really lack enthusiasm. They do 
not feel that these are good times. 
There must be plenty of voltage action 
between two minds. 


Inheritance Tax Question 


Many men say they cannot buy life 
insurance because they are purchasing 
Liberty Bonds. Yet Mr. Nichols al- 
ways brings up the fact that these Lib- 
erty Bonds are subject to the inherit- 
ance tax. He says that many wealthy 
men say they are buying Liberty Bonds 
so that when they die they can be sold 
to pay the inheritance tax. Yet the 
Liberty Bonds themselves are subject 
to this tax. Life insurance is the only 
thing that can be bought that is worth 
100 cents on the dollar that can be 
cashed in at par and which can be used 
to pay inheritance taxes without being 
subject to discount. 


Graphic Illustration Is Used 


An illustration that Mr. Nichols often 
uses with good results is one involv- 
ing a speculative element because he 
says wagering is in the blood of the 
people. He begins a conversation 
something like this: 

“We are willing to bet $200,000 this 
year against the amount you will pay 
as a premium that you will not die. We 
will renew that bet the second year, 
the third year, the fourth year and so 
on. At the end of ten years if you are 
alive we will give you back a good por- 
tion of the money that you have paid 
in on the bet.” This is a rather graphic 
illustration. Mr. Nichols says’ that 
these parallel cases bringing life insur- 
ance in comparison with many other 
activities can be used to good advan- 
tage. The life insurance agent must be 
alert and versatile in mind, ready to 
turn the conversation into any channel 
which will benefit life insurance and 
which will illustrate it. 


Should Use No Subterfuge 


Mr. Nichols does not believe that a 
life insurance man should use any sub- 
terfuge in getting to a prospect. The 
prospect should know just what he is 
coming for and no legerdemain should 
be employed. Mr. Nichols says that his 
time is precious, and so is that of his 
prospect. Time is his biggest asset. 
He has none to waste. He gets at the 
main subject, therefore, at the earliest 
possible point. 

Mr. Nichols believes that life insur- 





ance men should not try to divorce the 
selling of life insurance from merchan- 
dising. He does not think that life in- 
surance differs to any great extent in 
salesmanship from merchandising, ex- 
cept that the salesman must create the 
demand. Because life insurance sales- 
men feel that life insurance is different 
from any other kind of selling, they do 
not plan out their campaign as they 
should. A wholesale‘merchant, for ex- 
ample, looks over his field and plans 
for a year, or maybe five and ten years 
ahead. He considers every possible 





factor that will help his business. He 
gets the names of all possible men to 
whom he can sell goods and learns 
everything he can about them. He 
knows how much money he will need 
during the coming year and perhaps 
the year after. He maps out his plans, 
gets his salesmen together and they 
go over the entire field. 


Should Plan a Campaign 


“Life insurance,” said Mr. Nichols, 
“comprises the very best goods in the 
world. Life insurance men, therefore, 





W ANTE D_)w General Agent 


sions—Nonforfeitable renewals. 


Long First Commis- 
Office allow- 


ance. Assistance of experienced organizer and 
personal producer with agents. 

Have just completed an organization producing 
$200,000 of good business and appointing 


seven —— since March Ist. 


Address Hugh B. Keck, 


Superintendent of Agencies, International Life Insurance 
Company, St. Louis, Missouri. 








ing an allotment to every agent. 


The Company OF the People, BY the People, FOR the People 
The Metropolitan Life Insurance Company 


Incorporated by the State of New York 
Home Office, One Madison Ave., New York City 
FIRST IN THE WORLD 


ee Dk I i iii ssciierisns acs iesinicineedd $ 95,927,881.14 

In increase in income in 1917.................. ere rate meee 40,648,595.67 

In amount of insurance in force.............seceeeeceecceees 3,936,181 898.00 

ie atm tm Mhowtawee tm GorG!s 65.52... cccecccccescscepecces 453,749,902.00 

In amount of insurance placed in 1917.............. ete wee 791,060,002.00 
WAR SAVINGS STAMPS 


The Company, through its more than 15,000 agents, has undertaken to 
sell in 1918 $65,000,000 worth of War Savings Certificates and Stamps, mak- 











of the amount paid for. 


Equitable Building - 





THE BIG FOUR 


AGE—STRENGTH—SERVICE—OPPORTUNITY 


A combination which makes a winner for the Agency Force of the 


@ e 
Equitable Life of Iowa 
(Organized 1867) 
All previous records broken during 1917. 
for insurance. Net gain in insurance in force during 1917, $21.764.972.88, or 72% 


MEN of CHARACTER can obtain further information 
as to the Company and Opportunities by addressing: 


H. E. ALDRICH, Supt. 


Substantial increase in assets and paid 


of Agents, 


Des Moines, Iowa 











Frankfort - - - .- 


meee « « « « 
Insurance in force 


Of course we want salesmen ® 


back of you. 


E. O. BURGET, 
Secretary. 





Peoples Life Insurance Company 


Of course we will pay the right kind well. 


Nor do we consider former life insurance experience absolutely 
necessary, in order to succeed with us. 


If you are loyal, enthusiastic and industrious we will stand 


Indiana 


$ 1,000,000 
10,000,000 


W. A. IRWIN, 
Supt. Agents. 
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should plan their work just as the big 
merchant does. They should get to- 
gether a list of customers, and on each 
card should be as much information as 
possible regarding these customers. 
Everything that pertains to the selling 
of life insurance that can be procured 
should go on this card.” 

Mr. Nichols says that now he has a 
card index system amounting to 53,000 
names, representing the list of pros- 
pects that he has gathered together, 
all of whom are live and insurable. 


Business Insurance 


Mr. Nichols refers to a period some 
few years ago when he was sitting with 
two men in a club at Chicago. One 
was a banker and the other a big mer- 
chant. The merchant finally left and 
the banker told Mr. Nichols that he 
had just arranged to loan him $500,000, 
because he needed the money to ex- 
pand his business. The thought flashed 
across Mr. Nichols’ mind as to what 
would happen if this merchant died. 
His whole success was built on a sys- 
tem of salesmanship. He made inquiry 
of the banker as to this contingency. 
The banker said that this constituted 
the main handicap in making the loan. 
Mr. Nichols said that it ought to be 
possible for this man to insure his life 
for the benefit of his business so that 
the bank would get the money in case 
he died. This was arranged for, and 
Mr. Nichols says that it constituted 
one of the early business insurance 
policies, 
Field Being Cultivated 


Mr. Nichols believes that the more 
life insurance men that are working, 
the better cultivated and educated will 
people be along life insurance lines. 
Mr. Nichols says there is need for 
much cultivation of the soil. People’s 
minds have to be directed along certain 
channels, and the more life insurance 
men talk along these lines the better 
informed people will be. 

Mr. Nichols is a strong believer in 
life insurance men specializing on their 
own business and not dabbling in any 
other line of selling. His slogan is, 
“Life insurance commissions for life 
insurance men.” He is not the orig- 
inator of that slogan, but he has 
adopted it. Life insurance is a big 
business and requires much thought. 
Even a man who gives it all his time 
cannot cover the entire field. In order 
to give the largest service, however, 
he _— fit himself, especially for his 
task. 


Should Devote Himself to a Cause 


By painstaking methods, a life insur- 
ance man should devote himself to his 
own cause, giving his best thought, 
time and study to prepare himself to 
be a service giver. Mr. Nichols the 
other day was calling on a prospect 
who told him that he had had rather 
satisfactory dealings with a firm that 
handled his fire and workmen’s com- 
pensation insurance, and he thought he 
would let them take his life insurance. 
Mr. Nichols inquired of him if he were 
critically ill whether he would send for 
a horse doctor, a plumber, an attorney, 
a landscape gardener, a locomotive en- 
gineer or a competent physician. He 
called attention to the fact that the life 
insurance business is full of intricacies 
and it should be handled by a master 
of his business. Service does not end 
with the delivery of a policy. There 
must be a great service rendered up to 
that time. The life insurance man must 
be competent to fit the policy exactly 
to the needs of the man. After that he 
must render service all along the line. 


Must Know His Business 


The fire insurance man should know 
how to write fire insurance. Mr. 
Nichols said that he would not under- 
take to sell a man fire or casualty in- 
surance, because he does not know 
enough about them. He feels consci- 
entious enough to tell a man so. The 
prospect saw the point and allowed 
Mr. Nichols to place his life insurance. 
At the end of the transaction the pros- 
pect told him that he had conducted his 




















satisfactorily that he would like to 
place in his hands his fire insurance. 
This opened the way for Mr. Nichols 
again to say that he would be glad to 
recommend an expert fire insurance 
man, but that he himself would not 
think. of handling that end of the bar- 
gain because he could not render in- 
telligent service. 


Pluggers and Helpers 


In speaking of pluggers and helpers, 
Mr. Nichols thinks that when a man 
depends on help of anyone he is not 
in the line of progress. He should be- 
come independent and build himself up 
along lines that will mean for his 
greatest development. The young agent 
should follow the example of the most 
successful writers of the day, and even 
if in the beginning the production is 
not as great as it would be if he relied 
on helpers, yet as soon as he gets his 
bearings and his lines out it will be so 
much greater in the round-up that he 
will be glad he became self-reliant early 
in his career. 
Training to Be a Specialist 


A young life insurance man should 
train himself to be a life insurance spe- 
cialist. He should devote himself to 
that work and none other. He cannot 
learn more than one business well. Mr. 
Nichols says that fire and life insurance 
will not mix. A man must study sales- 
manship especially adapted to life in- 
surance work. In merchandising, the 
purchaser is guided by his immediate 
wants. He must have clothes and food 
and equipment for his home. A life 
insurance salesman must convince the 
prospect that these needs will continue 
with his dependents when he is gone 
just as they are today. 


Old Man Money 


The big idea of life insurance, says 
Mr. Nichols, centers about the wife and 
children. It is the immediate depend- 
ants of a man that arouse his interest. 
Mr. Nichols, however, is strong on “old 
man money.” He believes in a man 
preparing for his own future. He 
called on a man a few years ago who 
as soon as he saw him coming in put 
up his hand and said that he would 
not be talked to about life insurance. 
Mr. Nichols said that he did not come 
on that mission. They sat together and 
the man began telling him how he had 
lost much money by purchasing bonds 
of the American Real Estate Company, 
which failed. He thought that this 
project was absolutely safe. He re- 
marked that he knew how to make 
money, but his great trouble was to 
save it. Mr. Nichols told him that it 
was very essential that a man so ar- 
range his affairs that he became inde- 
pendent in old age. 


Plan for Old Age 


He told him that he believed that it 
would be a great thing if a man could 
deposit a certain amount of money 
each year and then arrange for a 
period when he would be paid a cer- 
tain amount of money every month as 
long as he lived. The man said that 
if he ever knew of such a project, and 
it were safe, he certainly would go into 
it. Mr. Nichols then arranged for this 
man to purchase a policy to mature at 
a certain time, with the guarantee that 
$200 a month would be paid to the 
pobicyholder as long as he lived. After 
Mr. Nichols had signed him up, the 
man turned to him and asked him if 
he had sold him life insurance. 


Government Insurance 


The Bureau of War Risk Insurance 
of the national government has written 
practically $14,000,000,000 of insurance 
on 1,700,000 enlisted men during the six 
months the plan has been in effect. The 
average is $8,500. The entire life insur- 
ance written last year by all the legal 
reserve companies, assessment associ- 
ations and fraternals was about 
$6,000,000,000. The bureau has a work- 
ing staff of more than 3,300 persons. 
In addition to the regular day force 
there is a night shift working from 5 





end of the bargain so successfully and 





o’clock to midnight. 

















HOTEL WISCONSIN 
Big Hotel of Milwaukee 


HEADQUARTERS for INSURANCE MEN 
500 Rooms—400 with Bath} 


AE. COPELAND, . Manager 
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FEDERAL UNION LIFE 


Insurance Company 
Cincinnati, Ohio 
has just issued a very interesting booklet 
*‘Suggestions for Increasing 
Your Income”’ 
and would be pleased to send a copy to every 
Life, Fire and Accident Agent in 
Ohio, Illinois and Kentucky 











NATIONAL LIFE 
ASSOCIATION 


Des Moines, Ia. 


OUR POLICIES SELL 


RATES PER $1,000 
Age 30........ $13.00 Age 35........ $14.50 
Age 40........ $16.00 Age 45........ $17.50 


Agency Openings in Many 
Desirable Localities 

















ACTUARIES 


va, F. CAMPBELL 





CONSULTING 
ACTUAR’ 
76 West Monroe Street 
Telephone Randolph 918 
CHICAGO, ILL. 
| acca 3. HAIGHT 





CONSULTING 
ACTUARY 


Hume Bldg. 
INDIANAPOLIS 


ULIAN bee HARVEY 








Aet 
s a 


Chemical Building ST. LOUIS, MO. 


T J. McCOMB ° 
a COUNSELOR AT LAW 
CONSULTING ACTUARY 
Premiums, Reserves, Surrender Values, etc., calcue 
lated. Valuations and Examinations mae. 
a and all life Insurance =. 


The Law of Insurance a Speci 
Colcord Bldg. 


OKLAHOMA CITY 


NITCHIE 
caer 








a H. 





Telephone 223 Association Buildin 
Central 3462 is S. LaSalle St., CHICAG 
A SIGTENHORST 
6 
CONSULTING 
ACTUARY 


WACO, TEXAS 


ARRIS E. VINEBERG 


iin. Actuarial Society of America 
American Institute of Actuaries 


CONSULTING ACTUARY AND EXAMINER 
Room 1437, First National Bank Building 
CHICAGO 


REDERIC S. WITHINGTON.F AJA 
CONSULTING ACTUARY AND E 
304-306 Security ——_— 
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Once an. 


Illinois Life 
Man 
Always an 
Hilinois Life 
Man 


GREATEST GREATEST 


ILLINOIS ILLINOIS 


COMPANY COMPANY 


~~ 
WANTS GOOD MEN WANTS GOOD MEN 
AND AND 
WILL PAY THEM WELL WILL PAY THEM WELL 





A Record of Thirty Years of Progress— 


Ten-Year Periods 


Assets Insurance in — Policies 

Dec. 31—1888....$ 104,307 $ 889,0 Income Issued 
A 274,290 6,619, “ess 1888-1897 ....$ 1,744,102 387,702 
1907.... 2,916, 7339 39, 503, 485 1898-1907.... 10,551,857 1,139,235 


1917.... 14, 008, 1422 115,099, ;897 1908-1917.... 31,845,050 1,961,674 


The WESTERN and SOUTHERN 


Life Insurance Company 


W. J. WILLIAMS, President CINCINNATI 
Organized February 23rd, 1888 





Attractive Opportunities 


Open to Agents in Ohio, Indiana, Kentucky, West Virginia, 
Western Pennsylvania and Michigan 



















Gary National Life Insurance Company 


Gary Theatre Building 
Gary, Indiana 





CAPITAL, $100,000.00 - 





Located in the heart of Financial Solidity. 

Selling all forms of Participating and Non-Participating policies. 
Monthly Income and Guaranteed Settlement policies. 

Your opportunity to build a General Agency. . 

Good Territory in Indiana. 


WILBUR WYNANT, President 











Seventy-Five Years Ago 


On the first of February, 1843, The Mutual Life of New York 
issued the first mathematical reserve policy ever written by an 
American company. - 

Having completed its 75th fiscal year on the 31st of Decem- 
ber, 1917, the Company enters upon the new year with a justi- 
fiable pride in its impregnable strength, its unsurpassed policy 
contracts, its generous dividends, and its great body of well-satis- 
fied policyholders. 


THE OLDEST COMPANY IN AMERICA 
IS THE COMPANY FOR YOU 


For terms to producing agents address 
The Mutual Life Insurance Company 


OF NEW YORK 
34 NASSAU STREET, NEW YORK CITY 



















Missouri State Life Policies 
RICH IN SELLING POINTS 


FACTS 
Over $156,000,000 of Insurance in Force, 
Over $27,000,000 of New Insurance Gained in 1917. 
Average Interest Rate Earned in 1917, 6.6%. 
Policy Contracts New and Attractive. 
Non-Particpating Policies Participating 
After End of Premium Paying Period. 
Operating in 38 States and the Territory of Hawaii. 


MISSOURI STATE LIFE INSURANCE COMPANY 


Fastest Growing Life Insurance Company in America 


Home Office: ST. LOUIS, MO. 





W ANTED—Manager for Southern Michigan 


Splendid opportunity open for some man of character and energy who has 
demonstrated his ability to write life insurance and has the personality 
and force to make a successful organizer. 





Good First Year Commissions 
Splendid Renewal Commissions 


Liberal Cash Allowance 


THE a cia LIFE INSURANCE CO. 
SAINT PAUL - _ MINNESOTA 






















Are You Permanently Established? 


Write for Territory 
Pennsylvania—Ohio—West Virginia 


PHILADELPHIA LIFE INSURANCE CO. 
PHILADELPHIA 















“SAFE AS A GOVERNMENT BOND” 


©) The OHIO STATE LIFE 


= LIFE, HEALTH, ACCIDENT «xc MONTHLY INCOME INSURANCE. 


io} tec LATEST POLICIES AND AGENCY CONTRACT Sai) 7 ‘(Hts 
Openings OHIO IND. KY. and MICH. Write Columbus 

















Central States 
Life Insurance Company 


St. Louis, Mo. 


$32,000,000.00 


Insurance in force ~ - 


JAMES A. McVOY 


Vice-President and General Manager 
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TWENTY-SECOND YEAR No. 18 
SOME FEATURES OF SKY LOOKED SQUALLY 
C RACT BONDS BREAK IN sovauesle RULES 
gal << \ 
—_ Companies Have Made Money on | american Automobile Announced It 
the Class But Had Narrow Would Use the $25 and $50 
Escapes Deductible Clauses 
What seemed last week to be a gen- 
HAVE NOW SETTLED DOWN eral breaking over the traces te ie 
nonconference casualty companies writ- 
ing automobile insurance has not de- 
Some of the Features That Enter Into veloped into as serious a disturbance as 
the Underwriting of Rieke of anticipated. At the meeting of the out- 
side companies writing automobile busi- 
This Character ness held in St. Louis, it was decided 
to adhere to conference rates and rules 
as to collision and property damage 
The companies writing surety bonds With a differential on the liability end. 
oh: tee Seale Week wag ak tha eae The subject of automobile business was 
cle ds dell we d age to be taken up later on with the Na- 
‘ oO great as it was in the | tional Workmen’s Compensation Serv- 
early stages of the war. When war | ice Bureau. 
was declared in 1914 a number of man-| , Shortly after the memorable St. 
ufacturers started to get out munitions | Louis meeting the Northwestern Na- 
ak Gliese ak die, dae | tional of Milwaukee appointed the 
§ t gaged in a | Smith-Lawson-Coambs Company of 
line of work with which they were not | Chicago as agents and this office circu- 
experienced. It was necessary to get | larized the business producers offering 
the right kind of machines and equip- | inns casa ee ee the a 
z | ga rate of 75 percen 
ment to produce war material. Speed | the full collision cost and the $50 se vatien 
was also necessary. The foreign gov- | a $50 percent rate, 
ernments all had their inspectors here | Offices Became Agitated 
and they were exacting in their re- | ; ‘ 
quirements. It meant that there must _ When this advertising literature was 
— be a period of testing and experimen- circulated a number of other outside 
—_ tation before factories got machinery | Offices became greatly agitated. They 
and could do the work in the right felt that they were placed at a great 
n way. disadvantage attempting to hold their 
Been Narrow Escapes brokers and-as the May renewals were 
While the losses paid by surety com- | 2t hand they got into communication 
panies on government work have not | With their head offices. President Charles 
been numerous yet there have been W. Disbrow of the American Automo- 
some very narrow escapes. At one | bile went to Chicago, conferring with 
time it looked as if the Canadian Car | General Manager O. F. Roberts of the 
& Foundry Company might go to the | Chicago Bonding. It seemed that an 
wall because it was unable to produce | emergency existed. Mr. Disbrow got 
a certain part of a shell as it could not | in telegraphic communication with a 
e get the proper machinery to get it out. | number of the conference leaders, ad- 
Some $2,000,000 were tied up in the | Vising that all non-bureau companies at 
). contract and the indications were that | once establish the $25 and $50 deduct- 
* all ay Fre —s have to be cast | ible clause for the entire country. 
aside. ‘ortunate some concern in 
a the United States ioc to the rescue pegueben Sameer yen 
anne and pulled the Canadian company out. | _ This caused considerable consterna- 
There were other instances in the early | on among the members of the Na- 
stages of the war where labor troubles, | tional Workmen’s Compensation Sery- 
pro-Germans and lack of experience | ice Bureau, as a report of the St. Louis 
brought concerns to the brink of bank- | meeting had been made to the bureau, 
ruptcy. Now there has been a settling , Stating that the outside companies 
down and the factories have gotten on , Would observe conference rules and 
a stable basis. | rates = to — and property dam- 
4 ; : ' age. ne action of the nonbureau com- 
Caan Have Improved | panies was regarded as a breach of 
Following the day of experiment faith. Most of the nonbureau compa- 
most of the concerns having war con- nies therefore decided to stand by the 
tracts have made good money, have St. Louis platform until the subject 
less labor troubles and their machinery | could be thrashed out with the eastern 
1s working satisfactorily. bureau, believing, however, that a $25 
) The surety underwriter who looks | and $50 deductible clause is logical and 
vi a — ba ae —_ the per should be put in force. 
statement very carefully to see whether 
the clgheeatal: is able te carry out the | eee ee ee 
terms. His standing and experience , Some of the nonbureau contpanies, 
are studied. | however, feel that it is necessary to 
There are many difficulties in manu- | meet the Northwestern National com- 
| facturing munitions and frequently one | petition in Chicago and therefore are 
| reals only produces a part of the | using the $25 and $50 deductible provi- 
| shrapnel or shell. The bonding com- | sion in that city. The American Au- 
= pany therefore must: be satisfied that tomobile is using these two extra 


the manufacturer is able to produce 
(CONTINUED ON PAGE 6) 










clauses in some other outside territory. 





KANSAS CASE INTERESTS 


OCCUPATION CLAUSE DECISION 





Supreme Court Holds Companies Must 
Not Reduce Amount for Occa- 
sional Work 





TOPEKA, KAN., April 30.—A se- 
vere jolt to a few accident companies 
which have been in controversy over 
the “Change of Occupation” clauses in 
their policy contracts was handed out 
by the Kansas supreme court in the suit 
of Nellie Boyd against the Woodmen 
Accident Company of Lincoln, Neb. 
The court made the first decision in its 
history definitely and finally settling 
the change of occupation question in 
Kansas. 
Facets in the Case 

W. E. Boyd was a school teacher at Mul- 
vane, Kan. He also owned a farm, which 
he rented and his father and mother lived 


TO HAVE A MEETING 





Will Discuss Needed Reforms in 
Policy Conditions, Rates and 
General Practice 


COMMITTEE OF FIFTEEN 


Sentiment of Many Companies Favors 
Greater Uniformity in Order to 
Reduce Loss Ratio 


NEW YORK, May 1.—There will be 
an important meeting of officials of ac- 
cident companies in the Old Colony 
Club in this city, Thursday of next 
week. At that time the discussion will 





on and used a small section of the farm. 
One day Boyd went to his parent’s home 
and found them about out of wood, so he 
went to chop down a tree for them. The 
tree feel and crushed him. The company 
offered to pay $1,000 on the policy call- 
ing for $3,000 in the event of accidental 
death. It was contended that Boyd had 
changed his occupation to that of a 
farmer and therefore the company was 
liable only for the amount of the policy 
ihe more hazardous occupation carried. 

In affirming the judgment of the dis- 
trict court and ordering the payment of 
$3,222 to Mrs. Boyd the supreme court 
said: 

Language of the Court 


“The fact that during his life he had 
occasionally done some work on his farm 
and chores for his father did not oper- 
ate as a change of vocation nor make 
him a farmer, temporarily or otherwise. 
The things done by him upon his farm 
were casual and might be said to be in- 
cidental to his work as teacher. The 
filial act of the insured in cutting wood 
for his father’s use cannot be regarded 
as the act of a farmer. It did not make 
him any more of a farmer or woodchop- 
per than to have carried his father’s mail 
occasionally would have made the in- 
sured a mail carrier.” 


Department Will Exact More Care 


Following this decision the Kansas in- 
surance department is prepared to re- 
quire the accident companies to be care- 
ful in attempting to shave the contracts. 
The department has ordered an accident 
company to pay the claim of a life insur- 
ance agent. The agent made a trip in 
his motor car to see a prospective cus- 
tomer. He was injured and the 
company offered to pay on the lia- 
bility of a chauffeur instead of a life in- 
surance agent. The department has or- 
dered the accident company to pay the 
full claim. 





Increase Burglary Rates 


SAN FRANCISCO, April 30.—All offi- 
cers of the Burglary Insurance Under- 
writers Association of California were 
reelected at the annual meeting of the 
association. The organization increased 
rates on apartment houses having door 
boys or elevator aitendants to the same 
level as applies to houses without at- 
tendants. 


Harry S. Byrne, resident manager of 
the Fidelity & Deposit at Omaha, is seri- 
ously ill at a hospital in that city and 
this week expects to undergo an opera- 
tion. He has for some time been in de- 
clining health, and spent two weeks at 





| (CONTINUED ON PAGE 6) 





Excelsior Springs, but without relief. 


CASUALTY AND SURETY SECTION 


center about a standard form of policy 
or at least standard provisions that 
will simplify and unify the present con- 
tracts, get accident and health insur- 
ance on a saner basis, eliminate some 
of the frills and secure more general 
co-operation in the accident field. 

Last fall a.meeting of companies was 
held in this city and a committtee ot 
five was appointed consisting of Wal- 
ter C. Faxon, Aetna Life, chairman; 
R. J. Hillas, Fidelity & Casualty; John 
T. Stone, Maryland Casualty; C. H. 
Holland, Royal Indemnity; Arthur P. 
Woodward, Connecticut General Life; 
to name a committee of fifteen. that 
would take up forms, policy conditions. 
and rates for accident and health in- 
surance and report at a general meet- 
ing. The committee is now ready to 
meet to. take up these questions and in 
addition some of the other accident 
company officials are being called in 
to advise with the committee. 


Committee of Fifteen 


The committee of fifteen consists of 
the Aetna Life, Columbian National 
Life, Connecticut General Life, Conti- 
nental Casualty, Fidelity & Casualty, 
Globe Indemnity, Maryland Casualty, 
Metropolitan Casualty, Ocean Acci- 
dent, Pacific Mutual Life, Royal Indem- 
nity, Standard Accident, Travelers, 
United States Casualty and United 
States Fidelity & Guaranty. 

Life Cut Out of the Business 


It has been recognized during the 
last few years that the life has been 
cut out of the accident and health busi- 
ness so far as commercial lines are 
concerned until now there is little if 
any profit in it. Competition has taken 
several forms, the chief being liberality 
in policy contracts, all sorts of frills 
and freaks being introduced. In the 
agency field there has been keen com- 
petition along commission lines until 
today general agents are being paid as 
high as 40 and 45 percent, while many 
officials feel that the maximum should 
be 25 percent. 


Reform Is Needed 
Some of the company officials do not 
hesitate to say that the entire field of 
(CONTINUED ON PAGE 5) 
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COMPENSATION NEWS 
START CAMPAIGN IN MISSOURI 


Withdrawal of Nine Companies From 
Liability Writing Causes Revival 
of Movement 


ST. LOUIS, MO., April 30—A move- 
ment has been started by the chamber 
of commerce of this city to obtain the 
passage at the next legislature of a 
workmen’s compensation statute. Sev- 
eral attempts to obtain a compensa- 
tion law in this state have been made 
before, but each time it has been de- 
feated by a lobby of a certain class of 
lawyers who make fat fees out of em- 
ployers’ liability cases. When the mat- 
ter came up the last time it was op- 
posed not only by these attorneys, but 
by a certain labor element which was 
seeking state insurance. 

During the last year no less than 
nine companies have ceased writing 
employers’ liability in this state and 
their withdrawal has brought new life 
to the agitation for a compensation 
statute. It is said that the liability 
rates in this state have been increased 
more than 100 percent, but that even 
with that increase the claims are so 
heavy that the companies have been 
steadily losing money on this class of 
business. 

The general poor experience of the 
companies has resulted largely from 
the fact that the common law is par- 
ticularly favorable to the plaintiff. 
About all that is necessary for the 
plaintiff to show is that there has been 
an injury and the jury will bring in a 
verdict giving damages out of all pro- 
portion to the extent of the injury. In 
addition to this the business is not sub- 
ject to the careful supervision of the 
National Workmen’s Compensation 
Service Bureau; inspections are more or 
less lax, and competition causes a poor 
selection of business. 


COMPARATIVE STUDY ISSUED 


Report by United States Bureau of La- 
bor Statistics Shows Results of 
Compensation Laws 


A comparative study of the effect of 
workmen’s compensation laws has been 
issued by United States Bureau of La- 
,bor Statistics. The statement follows: 

“The states of Connecticut and Ohio 
were selected in which to study the ef- 
fect of compensation legislation. These 
states were chosen because in both the 
laws had been in operation long enough 
to provide a considerable body of expe- 
rience and because they represented two 
distinct types of laws, including different 
scales of benefits. The investigation of 
the employers’ liability system was made 
in the state of Pennsylvania. The scope 
of the investigation was limited to in- 


dustrial injuries resulting in death or 
permanent total disability. In the two 
compensation states the period covered 


was the year ending Sept. 1, 1915, while 
in Pennsylvania only cases occurring dur- 
ing the first eight months of 1915 were 
included. From the three states records 
were obtained of 862 fatalities and 15 
cases of permanent total disability. The 
main emphasis of the report is laid upon 
the effect produced by industrial fatalities 
upon the families of the decedents, more 
especially of the married decedents. The 
number of families considered were as 
follows: 53 in Connecticut, 206 in Ohio 
and 137 in Pennsylvania. 


Striking Differences Found 


“Striking differences were found in the 
three states, both in the proportion re- 
ceiving compensation and in the amounts 
received. In Connecticut 91 percent and 
in Ohio 97 percent of the families of 
married men studied had received com- 
pensation; in the liability state of Penn- 
Sylvania only 42 percent had received 


CLAIM STRATEGY 


CLAIM Managers are improving service 

“ and cutting expense in this territory by 

simply employing an experienced claim man 

instead of various agents or attorneys. 
R. L. NASE 


Adjuster for Casualty Companies 
z109 Mutual Bldg. 





Year acnmyA 
vwArcuma” 


Richmond, Va. 





payments of some kind. For families of 
married decedents receiving compensation 
the average amount awarded was $2,269 
in Connecticut and $3,098 in Ohio; while 
the average amount paid to families who 
received anything at all in Pennsylvania 
was $636, or less than one-third of the 
average compensation received in Con- 
necticut and_less than one-fourth of that 
received in Ohio. 


Widows in Gainful Pursuits 


“The proportion of the widows who took 
up gainful pursuits as a result of their 
husband’s death was for the three states 
as follows: Connecticut, 18.9 percent; 
Ohio, 28.2 percent, and Pennsylvania, 31.4 
percent. The comparatively high per- 
centage in Ohio is explained first on the 
ground that as compared with Pennsyl- 
vania a considerably larger proportion of 
the widows had no younger children, and 
secondly, to a much larger extent than in 
Pennsylvania they confined themselves to 
taking roomers or boarders. In many 
eases the Ohio widow obtained a partial 
commutation of her award and had used 
it to build up a business by which to sup- 
port herself when the compensation 
ceased; nothing of this kind was met with 
in Pennsylvania. For the three states the 
percentage of families receiving aid from 
public authorities or organized societies 
was as follows: Connecticut, 1.9 percent; 
Ohio, 1.5 percent, and Pennsylvania, 23.4 
percent. 


Difference Between Systems 


“The important differences between 
workmen’s compensation and employers’ 
liability systems may be summed up by 
saying that in the compensation states 
the families of victims of industrial fa- 
talities knew with reasonable certainty 
what they might expect, received it with 
reasonable promptness and found it in 
general sufficient to keep them from ex- 
treme hardship. In the liability state of 
Pennsylvania the families of decedents 
had no such assurance; in general the 
payments received were quite inadequate 
to the needs of the families, and not far 
from one-fourth of those visited had 
within less than a year from the fatality 
been obliged to seek charitable aid. 


Interesting Iowa Decision 


DES MOINES, IA., April 29.—Industrial 
Commissioner Funk of Des Moines has 
upheld the finding of the arbitrators in 
an interesting case in which Clyde Han- 
son is claimant and the Rock Island rail- 
road defendant. Hanson struck himself 
on the knee with a hammer and claimed 
compensation following disability which 
resulted. Defendant resisted on the 
ground that preexisting infection and 
not the blow of the hammer was the 
proximate cause of the disability. The 
arbitration committee held that Hanson 
was entitled to 42 weeks and that while 
the period may_have been extended by 
preexisting condition, the injury and not 
the infection was the proximate cause of 
incapacity, awarding the workman com- 
pensation until he was able to return 
to work. 


Chicago Bonding’s Plan 


The Chicago Bonding says that experi- 
ence shows that jewelry and fur clothing 
contribute largely to the loss ratio on 
residence burglary insurance. If cover- 
age on these articles could be eliminated 
or limited insurance could be sold much 
cheaper. It announces that with a limi- 
tation of 10 percent on any one article 
as of jewelry or any one watch or pre- 
cious stone or any one article of fur cloth- 
ing, subject to a maximum limit of $500 
on any one of these articles, policies can 
be sold at the reduced rate of 20 percent 
from the present standard rate disre- 
garding the 10 percent additional pre- 
mium for war tax now charged. 


More Burglaries Reported 


Reports from some of the large cities 
where there are apartment houses indi- 
eate that burglaries are _ increasing 
largely because new help has had to 
be secured as assistant janitors and hall 
boys. Instead of being a protection some 
of these employes turn out to be rob- 
bers or at least are tools for robbers. 
A number of hall boys have been drafted 
into the war and it has been difficult to 
get the right kind of material. 


Resumes Chicago Business 


The Preferred Accident discontinued 
writing automobile liability and property 
damage at its Chicago office about two 
years ago. It is now resuming the writ- 
ing of these classes but will confine its 
operations to pleasure cars and only 
owners of the higher grade. It will also 
no doubt push a little stronger for bur- 
glary business. 


May Reduce Plate Glass Rates 


SAN _ FRANCISCO, April 30.—The Plate 
Glass Underwriters Association of Cali- 
fornia is considering a proposal to adopt 
the Moore manual of plate glass rates to 
replace the present California manual. It 
is understood that with the exception of 
large plates the proposed new manual 
would reduce present rates on an aver- 
age of about 8 percent. 














SUCCEEDING 


' Chicago Bonding & Insurance Co. 


Chicago Bonding ©& Surety Company 
Prudential Casualty Company 


LINES OF INSURANCE WRITTEN 





Bonds 
Fidality 
Official 
Judicial 


Contract 





Depository 


Miscel- 
laneous 





Admitted Assets 
$1,801,040.80 








Insurance 








Accident 
Health 


Liability 


Automobile 
Plate Glass 


Burglary 





Capital 
$500,000.00 


Net Surplus 


$296,048.32 


O. F. ROBERTS, Sec’y and Gen. Mgr. 


Home Office:—CHICAGO, ILL. 
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AGENTS WHO 


NOTES MES SOE RAI TY 


WRITE 


Fidelity and Surety Bonds, Automobile 
Liability, Burglary, Plate Glass or 
Accident and Health Insurance 

would do well to write to 


THE KANSAS CASUALTY AND SURETY COMPANY 


J. C. O. MORSE, President 
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**Conservative but Aggressive”’ 


WICHITA, KANSAS 
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THE HOOD AGENCY, Inc. 


Largest Insurance Agency in the Northwest 


Specializing in Workmen's Compensation, Casualty, 
Fire and Tornado and Surety Bonds 


‘THE OCEAN ACCI 


GENERAL AGENTS 


DENT & GUARANTEE CO., Ltd. 


Phoenix Building, MINNEAPOLIS, MINN. 
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IN THE SURETY FIELD 
CONTRACTORS SEEKING RELIEF 


Want All Work on Government Dams 
on Ohio River Stopped Until 
After War 


_ LOUISVILLE, KY., April 30—Bond- 
ing companies will probably be found | 
generally backing a movement that has 
been taken before Congress in an ef- 
fort to stop work on government dams 
and locks on the Ohio River until after 
the war. An effort is being made to 
hold up this work on the ground that it 
is not of a war emergency character. 
This possibility loomed up for the first 
time at Washington a few days ago, | 
when a delegation of contractors, en- | 
gaged on government contracts on the 
Ohio, appeared before the senate com- 
mittee on commerce, and presented an 
urgent plea for relief. They stated 
that the contracts for dams were let 
when the United States was at peace 
and under normal conditions, when 
labor could be had at a reasonable 
wage. 

It was claimed that, due to the ex- 
cessive increase in the cost of labor, 
cement, lumber, machinery, food, etc., 
the contractors were bound to suffer 
enormous losses, which will drive some 
of them to the wall financially. They 
asked that some sort of provision be 
inserted in the rivers and harbors bill 
to investigate and ascertain what meas- 
ures of relief should be extended to 
nt and for Congress to provide the 
relief, 


Needed Surety Bonds 


A newspaper in New York City calls 
attention to the fact that one of the 
largest drug importing firms of that city 
has been forced into bankruptcy. The 
head of the chemical department is un- 
der arrest for alleged schemes to defraud 
various concerns in this country and 


abroad. He is blamed for the failure. 
Last December its assets were over 
$400,000. At the time of the failure they 


are listed at $300,000. This is an old and 
honored house whose business could have 
been saved had there been secured surety 
bonds for the officers to cover not only 
embezzlement of money but stolen goods. 


Bonds Are Needed 








casualty lines. 








Casualty Underwriter Wanted 


The home office of a Casualty Company desires an under- 

writer who is versed in workmen’s compensation insurance 

to assist in office work. This company writes multiple | 
It offers an opportunity for advancement. | 

Address giving full particulars: | 


51-N, Care THE NATIONAL UNDERWRITER | 














WITH ACCIDENT MEN 


ASK OTHER STATES TO ATTEND 


Conference on Compulsory Health In- 
surance and Old Age Pensions 
Called by Ohio 


COLUMBUS, O., April 30—The Ohio 
commission, appointed to look into the 
question of health and old age pensions, 
has invited similar commissions from 
California, Wisconsin, Illinois, Pennsyl- 
vania, New Jersey, Massachusetts and 
Connecticut, for a conference to be 
held at Cleveland, May 13-14, to ex- 
change ideas and arrange for data to 
be used by all. John A. Lapp, for- 
merly of Indiana and now in charge of 
the Ohio investigation, will read a pa- 
per on “Methods of Investigation.” 
Among those who will attend the con- 
ference will be Royal Meeker, United 
States Commissioner of Labor Sta- 
tistics; William Bye of Chicago, and 
W. D. Lewis of the University of Penn- 





The Republic Casualty Co. 


' PITTSBURGH, PA. 
Writes All Lines of Casualty Insurance 


Local and General Agents Wanted in Ohio and Pennsylvania 

















sylvania. 


Eiseman Goes to Omaha 


Cc. C. Eiseman of Chicago has been ap- 
pointed superintendent of the accident 
and health department of the Lion Bond- 
ing & Surety of Omaha. He will move 
his family to that city and take charge 
at once. The Lion Bonding desires to 
extend its accident lines and as Mr. Hise- 
man is a recognized business builder it 
will be up to him to increase the pre- 
mium income. The company is writing 
both commercial and industrial business 
and already has an annual income of 
about $50,000 a year. Mr. Eiseman was 
formerly connected with the American 
Bankers of Chicago and the Pacific Mu- 








Owing to some abuses that have come 
to light in various funds being collected 
for patriotic purposes people having any- 
thing to do with collecting or handling 
such funds these days should be put 
under a surety bond. There are many 
different enterprises soliciting funds for 
all sorts of purposes. People are gener- 
ous in their giving and do not ask for 
credentials. The legitimate enterprises 
however, should protect the public 
against loss and agents should see to it 
that those having to do with funds are 
properly bonded. 


Attending Fraternal Conventions 


One of the companies advises its agents 
to attend the conventions of fraternal so- 
cleties that are held during the summer 
usually. In this.way acquaintances can 
be enlarged, friendship of officers and 
delegates can be cultivated and the way 
paved for fidelity bonds. Fraternal bonds 
are desirable and more and more these 
Societies are turning to corporate surety. 
Aside from securing the regular frater- 
nal business, agents find in attending 
these conventions that an acquaintance 
a to other business that is very val- 

able. 


American Surety Gets Business 


, PORTLAND, ORE., April 30.—The Port- 
and city council has awarded the muni- 
cipal bonding business for the coming 
eer to the American Surety, turning 
ahd an offer of the Oregon Surety & 
; asualty to write the bonds at 10 percent 
ess on premiums, because of the latter 
company’s failure to settle some obliga- 
tions under two improvement bonds. 


MERICAN LIABILITY 
eoge} VE =7-N m4 


SPECIALISTS in MONTHLY PAYMENT 
Accident and Health Insurance 


AGENTS WANTED 
eat ok W. R. SANDERS, SECRETARY 
nENTUCKY SECOND NAT L BANK BLDG., CINCINNATI, O. 
$100,000,00 INSURANCE DEPT, DEPOGIT 












tual Life. He is a young man, full of 
“pep,” and has insurance ability. 


Rapid Service Is Given 


Dr. Clarence M. Terrell of Ft. Worth, 
Texas, an osteopathic physician, March 
9, 1918, applied to the Federal Life of Chi- 
cago for a special commercial accident 
policy of $5,000, with a quarterly _premi- 
}um of $4.50. March 11 the application 
reached the home office and the policy was 
issued. April 22 Dr. Terrell was _ killed 
‘instantly in an elevator accident in the 
building in which his office was located. 
April 29, at 9:30 a. m. the proofs of death 
reached the home office in Chicago and in 
less than one hour the company’s check 
for $5,000, payable to Erlene_ Terrell, 
widow of Dr. Terrell, was mailed to Ben 
Thorpe, the Federal’s state manager at 
Dallas, Texas, for delivery to Mrs. Ter- 
rell. 


New York Adjusters Organize 


The adjusters of companies writing per- 
sonal accident and health insurance in 
New York City held a meeting the other 
day and organized the Accident & Health 
Claim Association of New York. The 
meeting was addressed by William B. 
Mann of the Ocean Accident. It was 
voted that chief adjusters and their as- 
sistants shall be eligible for membership. 
The following officers were elected: 
Chairman, Ralph Marden, Employers’ Lia- 
bility; Vice-chairman,. Thomas P. Trev- 
vett, Commercial Travelers’ Mutual Acci- 
dent of Utica; Secretary-treasurer, A. A. 
La Duke, Hartford Accident & Indemnity. 


Kennedy Enters Naval Reserve 


SAN FRANCISCO, April 30.—T. P. Ken- 
nedy, Pacific Coast manager for the Gen- 
eral Accident, has enlisted in the naval 
reserve and reports at Mare Island, Cal., 
Thursday for duty. E. F. Booth, who has 
been branch manager at Los Angeles, has 
been given charge of the Pacific Coast 
department, and C. W. McKnight, special 
agent in southern California, is made 





manager at Los Angeles. 


Admitted Assets 
$1,874,232.97 





PUTS “SURE” IN INSURANCE 


DIANE AUTO POLICY 





THE LAST WORDIN 
MOTOR INSUR ANCE 


GEORGIA CASUALTY COMPANY 
Surplus and Reserves to Policy Holders 
SMITH-LAWSON-COAMBS COMPANY 


GEN’L AGENTS - CHICAGO 


Premiums 
Received for 
1917 
$1,941,876,26 


$1,688,506.87 




















AMERICAN INDEMNITY COMPANY 


Home Office: 





Galveston, Texas 
31, 1917, as Made to the Commissioner of Banking and Insurance for the 


State of Texas. 


iS) y of Stat t of D b 
ASSETS 

Mortgage Loams...........-ccccceccccccces $ 626,284.45 
Bonds & Stocks, market value............. 545,399.99 
Bank & Trust Company, Deposits at Interest 44,750.00 
Cash at Bank and in Office................ 39,657.18 
Premiums in Course of Collection under 90 

GAYS UC... cccccccccccccccccscccseccce 107,631.78 
Other Assetd.....ceeeceeeecvccescce eocccce 29,998.41 


$1,393,721.81 


OFFICERS 


SEALY HUTCHINGS, President. 
GEO. SEALY, Secretary. 
We write the following lines: 
General and Elevator Liability. 
(31) States. 


Automobile—Fire, Theft, Liability, Property Damage and Collision. 
Plate Glass, Burglary and Fidelity and Surety Bonds. 


LIABILITIES 
:. . 2. ge eer ree $ 282,849.85 
Reserve for unearned Premiums pro rata... 249,094.60 
Reserve for Commission and Brokerage.... » 


Reserve for TaxeS........cccccccccccccece 
Reserve—Voluntary and Contingent. 
Reserve—Catastrophe Hazard 
Capital paid in cash 
Surplus over all Liabilities. 





260,269.94 
$1,393,721.81 





L. A. ADOUE, Vice-President. 

J. F. SEINSHEIMER, General Manager. 
Public, 
Licensed in thirty-one 





LIFE AND ACCIDENT American Old Line Insurance Company 


Lincoln, Nebraska 


STOCK COMPANY » 


Incorporated under the laws of the State of Nebraska. Progressive business record for fourteen yeart 


ional contracts to salesmen. 


Aoply for Territory Contracts. 


In fourteen states. 
COMMERCIAL, BUSINESS, PROFESSIONAL AND 


accident and health benefits to the 
CLASSES. 








BOSTON 
Paid-in Capital $1,500,000. 


Business-Builders 


Developing 


Fidelity and Surety Bonds, Automobile, Elevator and General 
Liability, Accident, Health, Burglary and Plate Glass Insurance 


Appreciate the co-operation of the 


Massachusetts Bonding & Insurance Company 


T. J. FALVEY, President 
Write for Territory. 














ROYER, Pres 





H. 
Cc. 





Agents Wanted: To sell an unrestricted Acci- 
dent and Health policy costing $9.00 quarterly. 
Covers every disease and every accident. Lib- 
eral commission paid to live producers. 


G. 
O. PAULEY, Secy. & Treas. 


Central Business Men’s Association, 
Westminster Bldg., 
CHICAGO, ILL. 
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LIVE STOCK CIRCLES 


DAY BRINGS DAMAGE SUIT 





Asks $60,000 From Iowa State Alleging 
Breach of Contract in Severing 
Relations as Agency Manager 





DES MOINES, April 30—The latest 
court action growing out of the recent 
reorganization of the Iowa State Live 
Stock is a damage suit for $60,000, filed 
by Dana C. Day, former agency man- 
ager, against the Iowa State. He al- 
leges breach of contract and charges 
that he has been damaged in the amount 
asked. 

Mr. Day recites that for more than 
two years prior to Nov. 15, 1915, he 
and one Dale, under the firm name of 
Day & Dale, performed the duties of 
general agents and conducted the busi- 
ness of organizing the agency force 
and of selling insurance upon an agreed 
commission. That thereafter Dale re- 
tired and Day took over his rights and 
interests. Nov. 15, 1917, plaintiff sur- 
rendered former contracts and entered 
into a new one under the terms of which 
he was to receive for five years after 
Jan. 1, 2714 percent commission on all 
business. March 1 he was informed 
that the company had passed a resolu- 
tion alleging the contract to be illegal 
and erroneous and “procured by the 
suppression of facts.” He says he was 
required to surrender his desk and his 
functions as agency manager and the 
keys to his desk and offices. 

The Iowa State recently reorganized, 
elected new officers and these syp- 
planted President Gibson and Secretary 
S. A. Court. They started injunction 
proceedings, but later withdrew them. 
The new officers in the name of the 
company then sued the retiring officers 
for an accounting. The action is pend- 
ing in the courts, 


Bennett Forced to Quit 


SAN FRANCISCO, April 30.—Floyd V. 
Bennett, former accident superintendent 
for United States Fidelity & Guaranty at 
Chicago, who retired early this year to 
come to California and enter government 
navigation school at Berkeley, has been 
forced to abandon his course because of 
illness, which followed his innoculation 
for typhoid. Bennett plans to enter the 
insurance business in California, for the 
present, at least. 


Transylvania Casualty—Thomas C. 
Sharp, manager of the automobile de- 
partment of the Transylvania Casualty 
and Owen R. Mann, secretary and head 
of the accident and heaith department, 
are a strong team. They are great per- 
sonal friends and work in double har- 
ness in fine shape. Mr. Mann interested 
himself in the insurance business some 
years ago and now the two are together 
putting the Translyvania Casualty on 
the map. Mr. Mann opened the auto- 
mobile department in 1916 and in 1917 
doubled his premium income, with a loss 
ratio that has run under 25 percent. He 
gets the automobile licenses from the 
state department each day and wires the 
tips to his local representatives and is 
getting not only a good agency force, 
but an agency force that is producing 
good business. 

As head of the accident and health de- 
partment Mr. Mann is now getting out 
a full new line of commercial policies. 


W. H. Dale, vice-president of the Inter- 
State Casualty, is now in charge of the 
Chicago office of the company, Jacob J. 
Stitt having resigned in order to return 
to the Pacific coast. 
cago is being produced by the State 
Agency Company of which George E. 
Cutler is president. 





An excellent opportunity for em- 
ployment offered by Wisconsin 
General Agency to competent com- 
pensation man; one who understands in- 
spection work and business production. 
In your application give detailed infor- 


mation as to age, experience, and salary 
desired. Address 50-M, care The National 


Underwriter. 








LARGE PAYROLL SEEN 
DECLARE APEX BEEN REACHED 


Auditors’ Say That Percentage In- 
crease of 1917 Will Not Be 
Found This Year 


Superintendents of payroll depart- 
ments of casualty companies are of the 
opinion that there will not be the in- 
creased percentage in payrolls as was 
noted last year. There was a big boost 
all along the line in 1917 owing to the 
higher cost of living, but the payroll 
people say that with the apex having 
been possibly reached there will not be 
the same advances in 1918. As far as 
possible the compensation and liability 
premiums are being adjusted to the new 
payroll basis. The assured does not de- 
sire, however, to pay out any more than 
he is compelled to as an initial sum and 
it becomes largely a matter of compro- 
mise as to the basis on which premium 
is be adjusted. Competition enters into 
this matter quite largely. 


Lose in Interest 


Naturally the companies lose con- 
siderable interest on deferred premiums 
that are paid when the adjustment is 
made at the expiration of the policy. 
The companies gain to some extent by 
this deferred plan inasmuch as they do 
not have to put up a premium reserve 
as this premium has been earned. 
However, the companies desire to get 
as nearly a correct initial payment as 
is possible. 

Payroll auditors still find some stub- 
born insured who do not want their 
books audited and’ will cause all manner 
of delay. However, as this auditing 
custom has now become universal these 
assured in most cases are yielding with- 
out much argument. Payroll auditors 
at times have run across some concerns 
which try to deceive them, even going 
so far as to keep a separate set of pay- 
roll books. Where bonuses have been 
paid to employes, casualty companies 
require them be added to the regular 
payroll, as it is part of the compen- 
sation. 

Payrolls of Contractors 


Contractors naturally require a more 
exacting treatment as payrolls are ad- 
justed in their case every month and 
there is the monthly audit and inves- 
tigation. The contractor pays an initial 
premium on which the premium re- 
serve is made and each month the pre- 
mium is adjusted for the previous 
month and the amount paid. The in- 
itial premium paid by the contractor is 
simply continued from month to month 
and while at the end of the year it is 
supposed to apply to the credit of his 
premiums, in reality it is retained as 
the initial deposit on the next year’s 
policy if it is renewed. 


Smaller Contractors 


Companies find it difficult to deal with 
the smaller contractors, as they do not 
keep a set of books that is systematic 
or correct. Usually they have a small 
memorandum book that is carried in 
their pockets and the amounts paid out 
are entered in this. In the smaller risks 
the companies find that the expense 
of auditing the payrolls is too great 


| and they take the statement of the as- 
Business in Chi- | 


sured without further investigation. 
Deferred Premium Account 


It is stated in 1917-some companies 
found that as high as 40 or 50 percent 
of their premium income came from de- 
ferred premiums that were paid after 
the payroll auditors had gotten through 
the work. The draft has drawn very 
heavily on the payroll auditing depart- 
ments of the companies and the super- 
intendents are finding it difficult to keep 
employed a full quota of men. It 
means that green help has to be trained 
and this educational work is rather ex- 
pensive. 











A RARE OPPORTUNITY 


For high-class big money men who expect to make $5,000 or more a year 
We have the most attractive, substantial ACCIDENT AND HEALTH 
PROPOSITION OPEN IN SEVERAL STATES. 


Write me today and I will show you a real opportunity. 
ERNEST W. BROWN, Secretary and Treasurer 


INTER-STATE BUSINESS MEN’S ACCIDENT CO. 





Brown Building DES MOINES, IOWA 
‘First and Largest Organization writing b and professional men upon 
same plan as traveling men’s associations. 





The Sign of Good Casualty Insurance 





LIABILITY BURGLARY 

ACCIDENT CREDIT 

HEALTH Lm | BOILER 

AUTOMOBILE Ey LANDLORD’S 

TEAMS q f ELEVATOR 

COMPENSATION rave GEN’L LIABILITY 
ET 


ESTABLISHED 1869 


London Guarantee & Accident Company, Ltd. 


OF LONDON, ENGLAND 


Head Office, Chicago 
F. W. LAWSON, General Manager 


CONKLING rg Ri - _ Gen. Agts. Illinois, Mo., Ind., 1428 Insurance Exchange, Chicago 


FRED. L. GRAY COM - Northwestern Managers, 328-386 Security Bank Bldg., Minneapolis 
RAYMOND & RAYMOND - - - urna! Bl 


General Agents, Southern Michigan, Jo idg., Detroit 
ALFRED PAULL & SON - = = General Agents, West Virginia, Board of Trade Bld ey ‘Wheeling 
FRIER & HUGGINS, - General Agents, Northeastern Ohio, 887 Superior Avenue, N.W., Cleveland 


HOWARD FERRIS, JR., - General Agent, Southern Ohio, 1310 ist National Bank Bldg., Cincinnati 
KING, MeCUNE & McKENZIE - -  - Res. Agents, N. W. Ohio, 809 Cincinnati Bidg., Lima. 
THE MERRILL, DODGE & JACKSON CO., Gen. Agents, Lucas Co., Produce Exch. Bidg., Toledo, 0. 















<Ss 
THE JIFFY PEN 


The word “‘Jiffy’’ denotes speed and action. The shape and balance 
resembles the dip penholder. It is built for those who appreciate a 
properly shaped and balanced pen. Prices from $2.50 up, either stand- 
ard or self-filling style. Self-filling pen without a rubber sac. 

SEND FOR DESCRIPTIVE MATTER 


JIFFY PEN CO., Dept. No. 2, 406 Pierce St, Sioux City, Iowa 














INTER-OCEAN 
CASUALTY CO. 


Union Central Life Bldg. 


Cincinnati, Ohio. 


AMERICAN 
SURETY 
COMPANY 


OF 
N EW YO RK Good Territory and Liberal 
100 Broadway Contracts for Accident Agents 


Who Are PRODUCERS 





Address 


SURETY BONDS || 5. w. scHERR, President 


























The American Credit-Indemnity Co. 
of NEW YORK 


CREDIT INSURANCE ONLY 








EM. TREAT, President 
insures manufacturers and wholesalers against Excessive Annual Loss through 


Insolvency of Customers. We can always use a few high-class solicitors. 
415 Locust St., ST. LOUIS, MO. 80 Maifon Zane, NEW YORE 
OFFICES IN ALL PRINCIPAL CITIES 


J. F. HALLWEGEN, General Agent, 1146 Marquette Bldg., CHICAGO 
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FIDELITY BONDS 

THERE is a big opportunity now to so- 
licit fidelity bonds, especially owing to 
the increasing prices of all merchan- 
dise. The loss of goods through theft 
of employes means more than ever be- 
fore, owing to the higher prices. There- 
fore, every concern should bond its 
employes, even if they do not come in 
contact with money. The help ques- 
tion is getting to be a serious one in 
all lines. The draft and voluntary en- 
listment have called to the colors nu- 
merous young men who had already 
made a reputation for honesty. These 
positions of trust are being filled with 
new people who are strange to the em- 
ployer. An employer should not expose 
himself or his concern to danger of 
embezzlement or theft of goods. He 
may have confidence in the new people 
he has employed, but that reason fof 
not bonding his employes is a very 
weak one. 

The cost of living has increased 
greatly and therefore there is a greater 
temptation to steal. Agents therefore 
could well map out a campaign for fi- 
delity bonds, going over the list of 
available prospects in the community 
and bringing to their attention the spe- 
cial danger of the présent time. Re- 
gardless of the position of the em- 
ployes, every one should be bonded 
these days. Notwithstanding the fact 
that the cashier or bookkeepers have 
been bonded, a concern is not pro- 
tected. Through collusion or some 
form of dishonesty many employes 
might get away with thousands of dol- 
lars’ worth of goods. 





GRASPING OPPORTUNITIES 


SomE business getters are always 
looking for opportunities to extend 
their lines. Others will iet these op- 
portunities pass by, evidently failing to 
see how they can be turned to account. 
The Unirep States Fiveriry & Guar- 
ANtTy tells how one of its Chicago staff 
read that a broker’s messenger had 
been robbed by pickpockets of $8,500 
in bonds and $27,500 in checks in a 
crowded elevator. Immediately the of- 
fice got in touch with the broker, offer- 
ing him the U. S. Frveriry & Guaranty 
service in providing bonds required for 
the issuance of duplicate stock certifi- 
cates and checks. The broker quickly 
recovered his securities and then did 
not need the bonds. However, he was 
impressed with the rapidity with which 
he was approached on the subject and 
Promised future patronage. 








Personal Glimpses of 
Casualty Men 














, The United States Fuel Administra- 
tion has secured the cooperation of the 
boiler insurance companies in getting 
Teports of efficiency in the operation of 
the steam boiler plants in the country. 
The administration wants the help of 
the inspectors to bring about the elim- 
mation and needless waste of fuel in 


’ National Surety, returned to New York 


ings, hotels, apartment houses and so 
on. It desires to know whether the 
owners of such plants are using their 
present equipments to produce the best 
efficiency. 

The companies in the Steam Boiler & 
Fly Wheel Service Bureau are the Em- 
ployers Liability, Fidelity & Casualty, 
Globe Indemnity, Hartford Steam 
Boiler, London Guarantee, Maryland 
Casualty, Ocean’ Accident, Royal In- 
demnity and Travelers. 


William B. Joyce, president of the 


this week from his winter home in Los 
Angeles. He presided at a luncheon to 
the heads of the departments of the 
company. 

W. J. Aiken, who for many years has 
conducted an agency of the Preferred 
Accident in the Rookery building, Chi- 
cago, is giving up his office and will 
hereafter be associated in the city 
office of the company with Manager W. 
C. Powell. Mr. Aiken entered the serv- 
ice of the Preferred as manager for IIli- 
nois 29 years ago. He rented an office 
in the Rookery and has been continu- 
ously in that building, he being its 
oldest continuous tenant. When Mr. 
Aiken took the management of the 
Preferred there were but few accident 
managers in Chicago. Of those but one 
man is left, John H. Nolan of the Trav- 
elers. For many years prior to con- 
necting with the Preferred Accident, 
Mr. Aiken was assistant superintend- 
ent of the Adams Express Company in 
Chicago. He has built up a very de-. 
sirable business for the Preferred and 
is held in the highest esteem. 

W. G. Wilson, manager of the Aetna 
at Cleveland, has represented the com- 
pany for over a quarter of a century. 
In commenting upon his rounding out 
twenty-five years of service with the 
company the “Aetna-izer” says: “To 
have completed twenty-five years’ suc- 
cessful service with one organization is, 
in itself, an achievement, but to have 
filled those twenty-five years with such 
fruitful results, and to have achieved 
such a position as you now occupy, not 
only in our organization, but in na- 
tional insurance circles, is most remark- 
able, and makes us wish that we knew 
there were a few more Wilson’s.” 

Mr. Wilson went with the Aetna in 
1893 in the accident department. Dur- 
ing his first year as general agent his 
total business amounted to a little less 
than $15,000 in premiums. During the 
year just closed the total writings of 
his office were in excess of $2,500,000. 
The new business for the year 
amounted to about $700,000. For the 
month of December alone, the paid and 
reported business of Mr. Wilson’s 
agency exceeded $350,000, and for the 
two months of November and Decem- 
ber it exceeded $650,000. 


Frank L, Miner, of Des Moines, prest- 
dent of the Bankers Accident and for- 
merly prominent in insurance journal- 
ism, is one of the live, progressive busi- 
ness men working for the up-building of 
the growing Iowa city. He has been 
chosen as one of the board of directors 
of the new Fidelity Trust Company, 
which is being organized with a capital 
of $1,000,000, and is vice-president of 
the Iowa National Fire and the Stand- 
ard Life. He is also interested in 
church and educational work and 
among other positions he holds he is 
chairman of the board of trustees of 
Union College of Des Moines. 

As an insurance publisher, Mr. Miner 
was one of the best-liked and most suc- 
cessful men in the business, and it will 
be no surprise to his friends to learn 
that his sterling qualities are bringing 





Power plants in the country, office build- 
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FIDELITY AND DEPOSIT COMPANY 
OF MARYLAND 


EDWIN WARFIELD, President 


Burglary 
Insurance 











him a large measure of success in Des 








Moines. Mr. Miner’s company, by the 
way, the Bankers Accident, is doing 
the remarkable business of over $60,000 
in premiums in Des Moines, a city of 
100,000, and nearly $300,000 in the state. 
The company has set the program of 
at least $100,000 premuims in each of 
the seven states in which it operates. 


Mr. Miner’s partner in the work, Vice- | 


President E. C. Budlong, is perhaps 
equally responsible for the results. 
These two men make a fine team. 


Elmer H. Dearth, president of the 
General Casualty & Surety of Detroit 
is building up a fine business in his 
own state. The company has not en- 
tered other fields yet but is giving all 
its attention to Michigan. Mr. Dearth 
believes in carefully cultivating his 
home territory until he gets it well or- 
ganized. He has adopted as the com- 
pany slogan on its trade mark “Safety 
Always.” Mr. Dearth has had an ex- 
tended experience in insurance, having 
formerly been insurance commissioner 
of Minnesota. He believes in adhering 
to adequate rates and is not a plunger 
for premiums regardless of quality. 


Mr. Dearth has the confidence of his | 


directors, who are content to build per- 
manently even if the construction pro- 
cess is slower than some of the rapidly 
developing institutions that are not able 
to assimilate all they are taking in. 





Changes in the Field 











McCrea & Merryweather 

SPOKANE, WASH., April 30.—McCrea 
& Merryweather of Spokane have been 
appointed general agents for the Ocean 
Accident & Guarantee in eastern Wash- 
ington, northern Idaho and western Mon- 
tana. The firm also is general agent for 
the Fidelity & Deposit for surety and 
burglary lines. Oppenheimer & Co. of 





Spokane also continue as general agents 
for the Ocean. 





Harry S. Kauffman, Ltd. 
Harry S. Kauffman, Ltd. of New 
Orleans, has been appointed general 
agent for the state of Louisiana for 


| workmen’s compensation and automobile 


lines by the Continental Casualty. 





Frank E. Smith & Co. 
PORTLAND, ORE., April 30.—Frank E. 





| Smith & Co., former general agents for 


the Massachusetts Bonding in Oregon, 


i have been appointed city agents for the 
| Fidelity & Deposit, reporting to the com- 


pany’s Portland branch office. 


| ACCIDENT OFFICIALS 


_TO HAVE A MEETING 


accident and health underwriting and 
practice needs a thorough revision be- 
fore the state insurance commissioners 
take hold and go at the business with a 
vengeance. The various frills and com- 
petitive features have been very ex- 
pensive, and some of the officials de- 
clare that the man who is paying for 
straight accident and health insurance 
is being gouged for the benefit of freak 


claims and unusual indemnities that 
should never be allowed. 

Much interest therefore is being 
taken in the coming meeting. There 


is need for better co-operation all 
along the line in this important branch. 
If a sufficient number of companies 
will agree to a uniform line of policies 
and not put out any other contract un- 
less approved by the manual commit- 
tee, much will be accomplished towards 
uniformity in the accident field. 


Arthur G. Moseley, general counsel for 
the Southern Surety for the past ten 





years, died at his home in St. Louis last 
week, 
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(CONTINUED FROM PAGE 1) 
goods that will meet the requirements 
and that will fit in exactly with other 
parts that will be assembled at some 
central point. Unless the parts are 
exactly right they will be thrown out 
by the inspectors and the manufacturer 
must stand the loss. Therefore the 
manufacturing ability of the contractor 
and the power of his machinery to do 
the work must meet all requirements. 

Great Care Is Needed 

Much of the finer work to be done on 
munitions requires delicate handling and 
mechanical skill. Government inspectors 
are on the job watching every move. They 
are quick to reject any defective goods. 
Many machine shops have been converted 
into enterprises that are getting out war 
munitions. Most of the munition work 
is done at a fixed price. Some times the 
Government furnishes the material so 
there is no hazard on that score. If, 
however, a manufacturer is obliged to 
furnish his own material the surety com- 
panies must be certain that he has con- 
tracts for this and that they will be lived 
up to. In other words, the underwriter 
wants to know if he can get the goods. 
Sometimes and perhaps in most cases the 
Government will make advance payments 
until the manufacturer can produce 
enough goods to be earning money. Fre- 
quently he has dealings with sub-con- 
tractors for part of the work. Their 
ability to get material and do the labor 
required of them has to be taken into 
consideration. 


Look Into Mechanical End 


Companies usually go into the me- 
chanical.end of the business very care- 
fully, but they feel a certain amount of 
confidence because the Government itself 
has gone over the ground thoroughly be- 
fore the contract was awarded, becoming 
convinced that the contractor was able to 
do the work. Frequently there is a time 
element in the contract for supplies. and 
the surety must be convinced that the 
manufacturer can get out his goods on 
time. Inasmuch as the labor troubles are 
not so great and the fact that the Gov- 
ernment gives priority to getting material 
to the manufacturer working on its prod- 
uct, the danger of delay is not so great. 
Where the Government has made an ad- 
vance payment the surety keeps close 
track of payments as the surety desires 
this repaid out of the earnings as soon 
as possible. The surety in getting a 
financial statement will inquire very care- 
fully whether there are any creditors that 
will likely make claim when the work 
gets going. 

Cost Plus System 

A prominent surety writer said the 
other day that while the cost plus system 
looks like a very safe proposition, yet 
the exactions of the Government are such 
that many concerns have had their profits 
practically wiped out. For instance, if 
work has to be passed by inspectors and 
some of it is thrown back, that is a 
loss. When the statement of account is 
made up it has to be done in such a way 
as will meet the approbation of the vari- 
ous departments through which it passes. 
Before the account is O. K.’s by the nu- 
merous inspectors and bureaus it means 
that it will have to go back and forth. 
Much time and expense are involved in 
getting it. out correctly so that it will 
pass muster. Some of the concerns that 
are doing government work have had a 
man to study government methods so that 
he is able to make up an account show- 
ing the various processes in order that 
time and expense may be saved. 

In some cases surety companies have 
had to go to the rescue of concerns get- 
ting out government stuff because the 
delay in getting a statement ratified was 
so long that a contractor needing money 
to meet the demands on him could not 
wait for Government action. 


SKY LOOKED SQUALLY 


(CONTINUED FROM PAGE 1) 


It is thought that a meeting of commit- 

tee of the outsiders and the service bu- 

reau will be held soon so that automo- 

bile subject can be properly adjusted. 
Chafe at the Bit 


The nonconference companies have 
been chafing at the bit because they 
were not permitted to write the $25 
clause. They claim that the rates un- 
der the old $25 provision were too low, 
but that the conference should estab- 
lish rates that are adequate because 





tomobile situation, found that there was 
so much dissatisfaction with the adjust- 
ment of losses under the $25 clause that 
they eliminated it entirely. They con- 
tended that in many cases it was found 
that an owner that had a small loss 
would have his repair man pad _ his 
bill so that he really would not have to 
stand the initial $25. In other cases it 
was stated that companies were tak- 
ing advantage of the situation and ad- 


| justing losses on the full coverage basis 


although with the $25 deductible provi- 
sion in their policy. The bureau there- 
fore felt that if only $100 was allowed 
as a deductible proposition it would 
eliminate these evils. 
Objections to New Rule 

The nonconference companies, how- 
ever, say that but few who have been 
taking collision insurance will pay the 
rate for full coverage and would not 
be satisfied with the $100 deductible 
provision. At the St. Louis meeting, 
however, the companies adopted the 
rules and rates of the conference, but 
some of the leaders were appointed to 
go to New York and take the subject 
up with the bureau, requesting very 
earnestly that the $25 deductible clause 
be restored with adequate rates and 
also they be allowed a $50 clause. The 
committee has not had opportunity yet 
to interview the bureau committee. 

Northwestern National’s Plan 

The Northwestern National of Mil- 
waukee, however, established the $25 
and $50 deductible provisions and ap- 
pointed the Smith-Lawson-Coambs 
Company of Chicago as agents in that 
city. This is a very live firm, repre- 
senting the Georgia Casualty, and it 
immediately got in touch with the 
brokers atid business producers. It adver- 
tised the fact that it could offer these 
deductible propositions and it was a popu- 
lar move. The Northwestern National 
is a fire company and does not belong 
to the automobile fire conference. The 
fire conference and the National Work- 
men’s Compensation Service Bureau 
had agreed on rules and rates for prop- 
erty damage and collision. 


AS SEEN FROM THE EAST 

NEW YORK, May § 1.—(Special.)— 

The example of the American Auto- 
mobile in arranging to write in Chicago 
and in certain other towns a $25, $50 and 
$100 deductible collision clause in addi- 
tion to full coverage, and the company’s 
request addressed to other nonbureau 
companies that they follow suit, is not 
being followed generally, according to 
company officials in the east. 

The American Automobile acted inde- 
pendently of the other nonbureau com- 
panies, and in the opinion of many here, 
precipitately. The nonbureau companies 
addressed are refusing to comply with 
the suggestion of the American Automo- 
bile, and in doing so they state their 
belief that nonbureau companies should 
adhere to bureau property damage and 
collision rules and rates in their entirety. 
Such adherence, it is pointed out, but 
carries out the understanding already 
existing between bureau and nonbureau 
companies, on the strength of which the 
bureau has in its turn pledged its support 
to the fire conference as a result of the 
resolutions of the nonbureau companies 
passed at St. Louis. 

The American Automobile, it is be- 
lieved in this section, will see fit to follow 
the advice of fellow-nonconference com- 
panies and not disturb at this time in 
the middle of the auto season the har- 
mony existing by an attempt to upset 
the schedules adhered to by practically 
every company in the business. 


Travelers’ Minneapolis Change 


R. B. Tomlinson, district agent for the 
Travelers in Minneapolis for 20 years 
and Earl D. McKenzie, northwestern 
manager for the Travelers, have formed 
a partnership to be known as Tomlinson- 
McKenzie Company, district agents in 
Minneapolis for the Travelers. Mr. Mc- 
Kenzie was special agent in Wisconsin 
and later was salaried manager for 
western Massachusetts. In January, 1915, 
he went to Minneapolis as manager for 
Minnesota and the Dakotas. R. D. Allen, 
assistant manager with Mr. McKenzie 
has been made manager of the Travelers 
branch office in Minneapolis. 





CAPITAL ONE MILLION DOLLARS 


On Deposit with Iowa Insurance Dept. 





Assets March 30, 1917: 
Mortgage Loans on Real Estate $ 866,600.00 


SCHOOE GHGS siisis.cic0sccdceccse :000.00 
Municipal Bonds............... 58,500.00 
U.S. Government Bonds....... 95,900.00 
Certificates of Deposit.......... 10,683.76 
GAG AE IRIN isicicecisicelsin vosesies 81,791.51 


Cash in Office 2.200222 1,104.43 


Accrued Isiterest .......c.cccce- 3,254.10 
Notes Beariag Interest at 6% .. 162,652.50 
Premiums in Course of Collection 2,058.51 


SOtAl AGSCtS sis isicecces< $1,397,544.81 


FIDELITY and SURETY BONDS 
BURGLARY INSURANCE 
WORKMEN’S COMPENSATION 
AUTOMOBILE AND OTHER 
PUBLIC LiABILITY LINES 





Home Office 715 Locust Street, Des Moines, low, 


ESTERNIZED” 


Reinsurance facilities offered 
upon a reciprocal 
basis. 


The best territory in the West 
open to Accident and Health 
Salesmen. References required. 


Address 


Western Accident and Indemnity Co. 
HUGH D. COOK, President 
Helena, Montana 














STRICTLY FIREPROOF 


NEW HOTEL 


BREVOORT 


Chicago, Illinois 
\ 
On Madison St., near LaSalle} 





One minute from the 
Insurance District 


The Patrenage of Ini 


surance Men is 
Solicited 

















Laurence R. Adams, Sec’y and Mgr. 











SOUND 
ENTERPRISING 
LIBERAL 
PROMPT 


METROPO 











LITAN CASUALTY 


INSURANCE CO. OF NEW YORK 
Home Office: 47 Cedar St., New York City 


PLATE GLASS, BURGLARY, ACCIDENT, HEALTH INSURANCE 












Capital $ 500,000.00 
Deposited in Securities with 


lowa [nsurance Department 
BOND 


Sicwe City, dcwa 
Write For Agency to A. G. OGLE, Vice President and General Manager. 


iny7bMbuatty 


AND 
CASUALTY COMPANY 
SIOUX CITY 


SURETY nr 
INSURANCE} 





“Fy 


ggressive Management 
roa oliecies 
onservative Underwriting 
Onsistent Serviee 











HOOSIE 


Gives a LIBERTY BOND to every successful agent. An interesting proposition 
Write us today for full information. 


for live salesmen. 


Casualty Company 
Indianapolis, Indiana 




















Liability Department 
Continental Casualty Company 
H. G. B. ALEXANDER, President 


is nowready to negotiateagencyconnections covering 
all lines of Workmen’s Compensation, Liability, Automobile 


Insurance in the following states: 
Kansas; and portions of Michigan, 


Also in the various Provinces of the Dominion of Canada. 


Premiums written 1917 
Assets over - - - 


Address, AGENCY DEPARTMENT 


910 Michigan Avenue 


New Hampshire, Vermont, Iowa 
Indiana, Wisconsin and New York. 


$5,500,000 
3,000,000 


CHICAGO 
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The carefully calculated tables of pre- 
miums for liability, property damage and 
deductible collision insurance combined; 
for liability, property damage and full 
collision combined; and for higher limits 
liability, higher limit property damage 
and full collision combined, in the Auto- 
mobile Insurance Number of THE NA- 
TIONAL UNDERWRITER will be useful 
to every agent selling automobile insur- 
ance during the coming year. These 
tables will save much effort, save much 
business and save much expense. The 
supply of extra copies of the issue is 
very limited and orders for it should be 
sent immediately. The price is 25 cents 
per copy, $22.50 per hundred copies and 
$150 per thousand copies. 











Casualty Convention Plans 


The National Association of Local 
Agents will hold its annual meeting in 
Cleveland, Oct. 10-11-12. Last year the 
National Association of Casualty & 
Surety Agents met in St. Louis with 
the fire agents organization. The cas- 
ualty agents previous to last year had 
held their meeting with the Interna- 
tional Association of Casualty & Surety 
Underwriters, but owing to the fact 
that that organization held no meeting 
last year the casualty agents organiza- 
tion combined their meeting with that 
of the fire men. This plan will be again 
followed this year in the event that the 
International Association of Casualty 
& Surety Underwriters decides not to 
hold its annual meeting. The executive 
committee of the organization will meet 
next week to determine this question. 


Go After Alcohol Bonds 


A number of agents have gone after 
physicians and others that use alcohol as 
the government requires a non-beverage 
alcohol bond on all who purchase alco- 
hol. Druggists are also required to file 
such bonds and many agents have gone 
after the druggists. The prospects, 
therefore, for these bonds are druggists, 
doctors, surgeons, dentists, hospitals and 
in fact all who use or sell distilled spirits 
for other than beverage purposes. Many 
do not seem to realize that it is incum- 
bent upon them to file a bond so it would 
be well for agents to get in touch with 
all prospects in their community. 


More Bonds Are Needed 


Agents living at headquarters of col- 
lectors of internal revenue have seen that 
owing to increased demands on _ these 
offices a greater force of people are em- 
ployed. Deputy inspectors must file 
bonds and more and more of them are 
being appointed. 


New Company for St. Paul 


It is understood that a new live stock 
insurance company will be promoted in 
St. Paul. Some of the live stock interests 
in the northwest are now considering 
the project and it is stated that ample 
capital is being arranged. : 


Plate Glass Price Goes Up 


Plate glass has taken another step 
upwards, .there being a 20 percent in- 
crease. This follows the 20 percent in- 
crease of the middle of March. Sheet 
glass has also taken an increase. Plate 
glass underwriters say that their rates 
by this time are inadequate, as the price 
of plate glass will go up still further, 
hence plate glass insurance rates are 
destined to increase still more owing to 
the high prices of the glass itself. Every 
available plate glass that is insurable 
should be covered as a loss these days 
amounts to something. It is getting to 
be almost impossible to get some of the 
larger sizes. 


New Iowa Company 


, DES MOINES, May 1.—The National 
Bonding of Cedar Rapids is the latest 
insurance concern to.file articles with 
the Secretary of state. The capitalization 
is $1,000,000. The company will write 
bonding and casualty insurance. A. C. 





Torgeson is president, C. C. Loomis is 
vice-president and secretary, John Buria- 
nek, -Jr., is treasurer. Mr. Loomis, who 
will be in active charge, was for many 
years secretary of the Northwestern Live 
Stock of Des Moines before it was taken 
over by.the Iowa State Live Stock. 


Takes. Monthly Pay Work 


J. C. McCormick, who formerly repre- 
sented the monthly payment department 
of the Chicago Bonding at Kansas City, 
Mo., has been called to the home office to 
— supervision of the entire terri- 
ory. 

P. J. V. McKian, superintendent of the 
franchise department, and special agent 
for the monthly payment department, 
who, with D. C. Macintyre, superintend- 
ent of the miscellaneous casualty depart- 
ment, have been supervising the monthly 
Layment department following the resig- 
nation of P. . Garey, will now de- 
vote their entire time to their own rap- 
idly expanding lines. 


Burglary Men to Meet 


The annual meeting of the Burglary 
Insurance Underwriters Association has 
been called for Tuesday of next week. 


Casualty Notes 


The National Protective of Boston has 
been licensed in Texas. 

President E. G. Trimble of the Em- 
ployers Indemnity of Kansas City is in 
New York arranging to enter his com- 
pany in that state. 

Harry Adair is in charge of the supply 
department of the American Bonding & 
Casualty, Sioux City. He was formerly 
connected with the Sioux City newspa- 
pers for years. 

A. S. A. Stork, formerly a rater in the 
Illinois branch of the National Work- 
men’s Compensation Service Bureau, has 
been apopinted chief inspector of the Con- 
tinental Casualty, succeeding C. H. 
Schmidt, who has entered military serv- 
ice. 

A contract covering compensation and 
liability risks on the government’s 
$20,000,000 new shipping terminal at 
South Boston, undertaken by the W. F. 
Kearns Co., has been written by O’Neil 
and Parker, New England managers .of 
the U. S. Fidelity & Guaranty. 

The Gulf & Inter-State Life & Accident 
Association, a new Arkansas corporation, 
has filed a charter with the commissioner 
of that state. The headquarters of the 
new company is in Little Rock. E. M. 
Elrod is president; Madison Jones, secre- 
tary; and C. P. Jones, vice-president. 


A SELLING PRINCIPLE 


We all know that the man who suc- 
ceeds in the game of salesmanship is 
the one who keeps everlastingly at it 
and lest some of us forget, we call at- 
tention again to this important principle 
in insurance success—‘“continuity of ef- 
fort.” Just as the engine that gets 
somewhere pushes or pulls steadily, 
and NOT intermittently, so the man 
who persistently and steadfastly thinks 
and talks insurance and day after day 
continues in his efforts to make men 
see gets there always. The results 
follow just as sure as the growth of a 


Bring Home the Bacon 
By Selling 
THE $10,000 PARAMOUNT ACCIDENT 
OR DISABILITY POLICIES OR THE 
AUTOMOBILE ACCIDENT POLICY FOR 
$5 PER YEAR 


American Casualty Company 


READING, PENNSYLVANIA 
WRITE FOR PARTICULARS 














plant follows sunshine and rain.—G. | 
A. Boissard. | 


It does one thing and does it well. 
It furnishes only automobile indemnity: 
LIABILITY FOR PERSONAL INJURY, 


PROPERTY DAMAGE, 
FIRE, THEFT and COLLISION. 


It sells it at a reasonable price. 
It backs up its policies with all reserves required by law, and a substantial surplus besides. 


It pays especial attention to the matter of giving real service in all cases involving liability of 
its policyholder. 


Prompt settlement and adjustment of fire, theft and collision claims. 


THE WESTERN AUTOMOBILE INDEMNITY ASSOCIATION 


FORT SCOTT OSCAR RICE, Sec’y and Gen’! Mgr. KANSAS 











Service of 
Quality 
to 

Policy 
Holders 


THE NATIONAL OF DETROIT 


Eastern Dept., 100 William St., New York Western Dept., Pacific Bldg., San Francisco 
Northwestern Dept., Palace Bldg., Minneapolis 


Contracts of 
Superiority 
to Repre- 
sentatives 

















‘THE CORNER STONE OF AN INSURANCE MAN’S LIBRARY | 
Deitch’s Digest of Insurance Legal Decisions 


A synopsis, prepared for the layman, of every legal decision for thirty years. 
A Complete Record of Insurance Law 
Edition of 1916 Now in Press as interpreted by the courts Price $5—Special Rate for Sets 
THE NATIONAL UNDERWRITER CO. 














Cincinnati hicago New York 
THE ROUGH NOTES CoO. 
Indianapolis 
| 4Associated) 

















homa people. 





OKLAHOMA LIVE STOCK 


INSURANCE COMPANY: :: 


Licensed by the Oklahoma Insurance Department 


@ We are now ready to receive applications for agencies. @ An Oklahoma Company owned and managed by Okla- 
You Oklahoma Insurance Agents, look up the value of the Live Stock owned in Oklahoma. Live 
Stock Insurance is the most profitable to agents of any branch of Insurance, all annual business, high rate and good 
commissions to good producing agents. For Agency Contracts and Territory, address Home Office. 


OKLAHOMA CITY 


















Capital and Surplus, $350,000.00 


The Indemnity Co. of America 


St. Louis, Mo. 
AUTOMOBILE INSURANCE In All Its Branches 












LIABILITY 
PROPERTY DAMAGE 
COLLISION 
FIRE 
THEFT 


FULL COVERAGE 





ROLLINS BURDICK HUNTER CO., General Agents, Chicago 








ONE POLICY 

















CASUALTY THE NATIONAL 
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MICHIGAN COMMERCIAL INSURANCE COMPANY 


Lansing, Michigan 


ASSETS SURPLUS 
January 1, 1914........ $ 920,961.16 $181,374.66 
Semmes 1, 91S... . 255; 935,693.93 200,120.21 
January |, 1916........ 1,020,369.41 211,057.76 
January 1, 1717........ 1,178,606 .00 212,243.00 
January 1, 1918........ 1,364,674.29 212,756.82 


Fire, Tornado, Automobile, Tourist Baggage, Parcel Post Insurance 








Automatic Fire Sprinklers 


(PARTICIPATING PLAN) 


The Phillips Company 


108 South La Salle St. - Franklin 4572 


Chicago 


May 2, 1918 




















Cc. A. PALMER, President 
S. D. ANDRUS, V.-Pres. & Man’g Underwriter 


C. O. DAVIS, Vice-Pres. 
F, H. ALDRICH, Counsel 
L. K. HENNES, Treasurer 


THE INTER-STATE FIRE INSURANCE CO. 


OF DETROIT, MICHIGAN (Organized 1913) 
Capital fully paid $259,150.00 Assets $591, 109.81 


Surplus to policy holders $310,064.33 
406-412 DIME BANK BUILDING 


W. A. ELDRIDGE, Secy. 
H. R. VERNOR, Asst. Secy. 








PITTSBURG UNDERWRITERS 


r Commonwealth Bidg., Pittsb : 
GEO. R. DAVIES, Manager “aaa BY nw Sos wg, Pa 


Allemannia Fire Insurance Humboldt Fire Insurance Co 
National-Ben Franklin Insurance Co a Teutonia Fire Insurance Cc. 
Combined Capital, $1, 700, 000 Assets, $8,989,607 Surplus to Policyholders, 3,645,418 


Volbrecht, Columbus, Ohio, Special Agent tor Ohio 
Eliel & Loeb C - oat Indian: noaiis, Ind., General Agents for ed and Indiana 
New Agents Solicited. h & Schulkamp, Madison, Wis., General Agents for Wisconsia 








INCORPORATED 1720 


ROYAL EXCHANGE ASSURANCE 


LONDON, ENGLAND 


RICHARD D. HARVEY 
United States Manager 


United States Branch 
92 William Street, New York 


ee Oe oe ae ee ee 


Fire Insurance Company, of Davenport, la. 
CASH CAPITAL $200,000 


This Company has had 34 years of successful business experience, and is now doing 
business in Iowa, Illinois, Wisconsin, Ohio and Indiana. It is a good company for the 
agent, because in addition to writing a general business, it accepts practically all classes 
of farm risks. We want agents in the above states, and would appreciate hear- 
ing from agents desiring to represent us. 


RE-INSURANCE DEE A. STOKER 
EXCESS RE-INSURANCE 


CATASTROPHE HAZARD 


(CASUALTY LINES) 








RE-INSURANCE UNDERWRITER 
11 SO. LA SALLE ST. 


CHICAGO 


The COLUMBIAN NATIONAL 


FIRE INSURANCE COMPANY 


DETROIT, ieee 
ASSETS - - e- 


e\ $1,643,174.45 
? ~@ SURPLUS TO POLICYHOLDERS - - - 


1,235,960.65 


LICENSED IN 
Michigan, Ohio, Pennsylvania, New Jersey, Illinois, Indiana, 
Wisconsin, Iowa, Minnesota, New York, Massachusetts, 


Rhode Island, Louisiana, California, 
Tennessee and Kansas 


A Reliable, Progressive Agency Company 





. Representatives solicited 











JONES, LAUNT & BARRETT, Inc’ 
GENERAL AGENTS 


BOSTON NEW YORK LONDON CHICAGO BALTIMORE! 


Capital Fire Insurance Company We are strictly an Agency office, and 
Chicago Bonding & Ins. Co can offer service and facilities in Penn- 
Great Eastern Casualty Company sylvania, New Jersey and Delaware 


Thames & Mersey Marine Ins. Co. through our head Office. 
HEAD OFFICES: 411-13 Walnut Street, Philadelphia 











Detroit National Fire Insurance Co. 


PAUL TURNER, President DETROIT M. O. ROWLAND, Secretary 








GEORGE E. FEENEY, President 


L. S. MacENANEY, Managing Underwriter 
EDWARD T. LYONS, Secretary-Treasurer 


A. M. WAGNER, Supt. of Agencies 


Che Columbian Insurance Co. 


430 N. Pennsylvania St., Indianapolis, Ind. 
Assets. ‘ $529,005.00 
Surplus to Policyholders 344,529.00 


The Securities of this Company are deposited with the Indiana Insurance 
Department for the Protection of Policyholders and Creditors 








Agents Wanted in Indiana, Illinois, Ohio, Michigan, Wisconsin and Minnesota 


The CONCORDIA FIRE |London & Lancashire 


INSURANCE COMPANY FIRE 
OF MILWAUKEE, WIS. insurance Company 


LIMITED 
Total Assets, Jan. 1, 1918... .$3,115,504.64 of Liverpool, England 




















Capital Stock .............. 750,000.00 
ee ee OL eee 1,664,365.49 CHARLES E. DOX, Manager 
Surplus to Policyholders. — 1,106,374.34 Western Department 
89 S. La Salle St. Chicago, Illinois 
Ci Writing A. G. McILWAINE, JR., Manager 
Fire Tornado Hartford, Conn. 





Sprinkler Leakage 
SAM B. STOY, Manager 
San Francisco 





Rents 


Use and Occupancy 





Join the forces of a live, active, growing, —, backed western compan 
sive, yet operating along sound di fepes. Li censed in New York, New pian . {omen 
ticut, Massachusetts, Maryland, indiese Pennsylvania, Vig Minnesota, 
Michigan, Rhode Island, Iowa, Illinois, Colorado and California. 








MANAGED BY MEN WHO ARE IN CLOSE TOUCH WITH THE FIELD 
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ee Five Insurance Co. 
hy: ef 4 | CHICAGO 
dae i nn | Wants Good Agents in 


Michigan, Indiana 
Illinois and Wisconsin 
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IOWA STATE LIVE STOCK 
INSURANCE COMPANY 


DES MOINES, IOWA 


Insure Against Death From Accident or Disease 


WANT REPRESENTATIVES 
FOR DEVELOPMENT OF NEW TERRITORY 


WM. CROWNOVER, President GEO. W. GUTH, Secretary 
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